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N. Y. Exchange Warns 
Against Modification 
Of Mortgagee Clause 


Holds in Violation of Law a Pro- 
posed Addition to Inform Mort- 
gagee of Policy Changes 


STANDARD CLAUSE UPHELD 


Full Protection Cannot Be Read 
Into Policies Bearing Other 
Than Standard Clause 








The New York Fire Insurance Ex- 
change this week stressed in a circular 
to all writing offices in the territory that 
it is definitely not to the best interests 
of mortgagees “to modify, change or 
delete the standard mortgagee clause as 
approved by the Insurance Department 
The circular. was issued 
because the arbitration or grievance 
committee of the exchange had ruled in 
violation a proposal that a clause be add- 
ed to the standard mortgagee: clause 
providing that the policy will not be 
changed in any way without at least ten 
days’ prior written notice being sent to 
the mortgagee. 

In the same proposed clause was a 
provision that the policy not be canceled 
without ten days’ notice to the mort- 
gagee, and this provision was held to be 
in order, but the exchange definitely 
warned against any modifications of the 
inortgagee clause itself. 


of this state.” 


Language Cannot Be Changed 

The exchange circular referred to a 
notice sent out four years ago to mem- 
bers and subscribers of the New York 
Fire Insurance Rating Organization 
which stated in part: 

“You are advised that any mortgagee 
clause used in connection with first 
mortgage interest on real estate in New 
York State, containing language other 
than that included in the standard 
clause, is in violation of the insurance 
law and may not be used in this state, 
any insistence by fiduciary interests to 
the contrary notwithstanding. 

“At the further request of the Insur- 
ance Department you are reminded that 
outstanding policies bearing other than 
the standard clause will be regarded by 
the department as in violation of the 
Insurance law and of the rules filed by 
this Irganization in your behalf.” 

rhe exchange also draws attention to 
the New York State Court of Appeals 
decision in well known case of the Hes- 
sian Hills Country Club against the 


(Continued on Page 16) 
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Good Selling 


One of our policyholders writes his underwriter a letter of 
appreciation “for the splendid manner in which you and the com- 
pany worked out my life insurance program, . . . a satisfactory plan 
that would assure a lifelong income to my family should I pass 
away, or on the other hand provide me a life income when I 


reached the age where I wished to retire. 


“T especially appreciated the way you prepared for me a com- 
posite picture of my present insurance, the social security benefits 
which my family or I would receive, and the amount of insurance 
needed to round out the program, all of which were shown by 
means of charts and tables, easily understood and which made one 
stop to realize what a well-planned life insurance program really 
can do. 


“Another thing that impressed me too was the fact that all 
through our negotiations there was never a bit of high pressure 
selling involved, . . . merely a man to man presentation of facts 
that were left with me for my consideration and judgment. My 
only regret is that I did not start this plan years ago.” 


This typifies the high type of salesmanship being used today 
by underwriters of all companies. 








THE PENN MUTUAL LIFE INSURANCE CoO. 


JOHN A. STEVENSON 


President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 

















Equitable Life of Ia. 
Advances H. O. Staff; 
New Vice-Presidents 


Ray E. Fuller, Now Vice-President 
and Superintendent of Agencies, 
Joined Company in 1924 


R. C. McCANKIE ADVANCED 


H. W. Foskett Becomes Financial 
Vice-President; Careers of Some 
of Those Promoted 











A number of promotions have been 
announced by the Equitable Life of 
Iowa, which now has $634,433,000 insur- 
ance in force. 

In the agency department Ray E. Ful- 
ler, superintendent of agencies, has been 
advanced to vice-president and superin- 
tendent of agencies; Emerson E. Cooper, 
assistant superintendent of agencies, pro- 
moted to be assistant agency vice-presi- 
dent; Earl E. Smith, agency secretary, 
named assistant agency vice-president. 

In the actuarial department, R. C. Mc- 
Cankie, underwriting vice-president and 
associate actuary is made underwriting 
vice-president and actuary; P. C. Irwin, 
associate actuary, was elected actuary; 
W. D. MacKinnon goes from assistant 
actuary to associate actuary. 

In the financial department Horace W. 
Foskett, assistant 
been promoted to financial vice-presi- 
dent. 


vice-president, has 


New Vice-President’s Career 

Son of a minister, Mr. Fuller was born 
in Centerville, Ia. He attended public 
schools there and those of other Iowa 
towns in which his father held pastor- 
ates, and in 1917 enlisted in the army 
and saw service overseas. Upon his re- 
States and his discharge 
from the army, Mr. Fuller enrolled at 
the State University of Iowa where he 


turn to the 


majored in economics and was graduated 
with a Bachelor of Arts degree in 1922. 

Subsequent to his graduation from the 
University of lowa he was assistant prin- 
cipal of the West Waterloo, Ia., high 
school for a period of two years. 

In 1924 Mr. Fuller became field repre- 
sentative for the Equitable of Iowa, and 
in the eighteen subsequent years he has 
served his company as agency supervisor 
in Detroit, as home office field super- 
visor, as assistant superintendent of 
agencies, and since 1938 as superinten- 


(Continued on Page 13) 
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How to find and sell 


a life insurance prospect 


in “43 





_—_ 4,000,000 life insurance prospects (men 18 to 38) 





are now out of prospect files and in the armed services. The remaining 





prospects are earning an estimated nine and a half billion dollars a 
month, collectively. So there must be some pretty good prospects in 
there. They are not too hard to find, nor too hard to sell. [t’s not only 


our job to find and sell these men: it’s our patriotic duty. Life insurance 








dollars in °43 will buy a large share of the year’s war bonds at the same 


time that they are underwriting the future of our future citizens. 
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LIFE INSURANCE COMPANY 
OF BosTON, MASSACHUSETTS 
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Bankers 


Leading producers of the Bankers Na- 


tional Life of Montclair, N. J., nearly 
fifty strong, from five states and the 
D. of C., gathered in Hotel Governor 
Clinton, New York, January 29, for a 
wartime business meeting of the two 
ton clubs of the company—the Presi- 


dents Club and Master Producers Club. 
\Welcomed by President Ralph R. Louns- 
bury, Vice-President William J. Sieger 
and other company officials, they re- 
— home office recognition on a fine 

oduction job done in 1942. Due to 
their efforts Bankers National Life paid 
for $12,200,000 last year, increased the 
avenue size of its new ordinary policies 
to $4,005, and had the lowest lapse rate 
in its history. Insurance in force rose 
to over $89,000,000 and total assets ad- 
vanced 13% to over $10,600,000. 

it was President Lounsbury’s pleasant 
assignment to award war bonds and 
stamps to the qualifying club members, 
eiving special recognition to George E. 
Parris of Philadelphia, the leading per- 
sonal producer; Abraham Goldstein of 
Hartford, leading general agent; and to 
Louis Benjamin of Brockton, Mass., and 
William Baumann of Paterson, N. J., for 
their 100% persistency records. Irving 
Victoroff of Jersey City, one of the top- 
ranking general agents, was on hand as 
president of the Presidents Club and 
Teche Pastore of Scranton, Pa., as 
president of the Master Producers. 


Bendiner Banquet Speaker 
Banquet speaker was Irvin Bendiner, 
CLU, of Philadelphia, whose common 
sense talk on taxation and pension trusts 
under present day conditions made a big 
hit. Special guests of the company were 
Ralph Kastner, assistant general man- 
ager and general counsel of the Ameri- 
can Life Convention; Wilfrid E. Jones, 
executive secretary and editor, National 
Association of Life Underwriters; John 
A. Cresbaugh, Jr., editor, Montclair 
Times, and Joseph Cudone, advertising 
manager, same paper. 

At the afternoon session Vice-Presi- 
dent Sieger introduced B. Hollom Smith. 
a new member of the home office staff, 
who is an investment and estate analysis 
expert. In a short talk Mr. Smith 
stressed the stability behind the Bank- 
ers National’s investment policy and the 
liquidity of its assets. 

President Lounsbury’s Welcome 

Purpose of the meeting, as succinctly 
expressed by President Lounsbury in his 
welcome was to “regenerate in each of 
us the full charge of morale, enthusiasm 
and determination which we need in 
order, during this critical year of 1943, 
to continue ‘at high efficiency to give 
our share, or even more, to the great 
effort of winning the war.” He sounded 
the keynote of the 1943 objective when 
he urged that “what we can do, both in 
wir business role as life insurance men 
ind in the service we render as alert 

] responsive citizens of our respective 
communities, is too important to be done 
In any measure less than our best.” 

New Policies Announced 

pot news of the meeting was the 
nouncement of several new policies by 

-President Sieger. The first, now 
iy for the market, is the life expecta- 
policy which may be issued on sub- 
indard risks and on which the pre- 
nium reduction is 40% at expectancy 

Minimum policy issued will be 
00, and the contract is available to 
!-supporting women as well as_ to 
policy were 

roughly reviewed and keen interest 

s shown by the agents in its saleable 
atures. It does not replace the modern 
justment benefit contract which Bank- 
ts National will continue on the market. 

Another new contract, the modern sys- 

matic savings plan, will be ready soon, 
Vice-President Sieger announced. Re- 


>t of 








National Leaders View 1943 
Wartime Sales Outloo 


RALPH R. LOUNSBURY 


placing the old MSS policy but without 
its coupon clipping privileges, this con- 
tract will be restricted to children up to 
age 15 and the minimum contract will 
be for $2,000. 

A straight term to 65 policy is also 





shaping up which, it was explained, may 
be converted at attained age up to age 
51, and may be converted as of original 
age of issue up to age 56. Minimum 
contract issued will be $5,000. Preferred 
risks will be the objective in selling this 
contract. 

Finally, Mr. Sieger pointed to a .“pol- 
icy without a name” which represents a 
combination of the mortgage redemption 
and family income type policies. The 
agent submitting the best name by Feb- 
ruary 15 for this policy will receive $10 
in war stamps. It can be issued separ- 
ately or added to any policy of the com- 
pany already in force. It is available to 
sub-standard risks on a reducing pre- 
mium basis with $2,500 minimum. It will 
also have conversion privileges. 

Afternoon Speakers 

Among the speakers at the afternoon 
session were Carl Huber, chief under- 
writer, and his assistant, John Cook. 
Both indicated their desire to keep in 
close touch with agent’s problems and 
felt that an exchange of viewpoints on 
underwriting angles was beneficial to 
both the home office man and the pro- 
ducer. Said Mr. Huber: “There isn’t a 
great deal of difference any more be- 


New York’s Leading Musicians 
Play Weekly at Fink’s Home 


Louis J. Fink, called by Announcer 
Milton Cross of the radio the leading 
amateur violinist in America, is also one 
of the outstanding life insurance agents. 
During the twenty years he has been 
with the Harry F. Gray agency of the 
Connecticut Mutual he has often led the 


entire company in production, and last 
year paid for between $5,000,000 and 
$6,000,000 in all companies. His apart- 
ment in West End Avenue is scene of 
a soiree every Friday night attended by 
important professional musicians who for 
(Continued on Page 12) 





Concert in Home of Agent 





Left to right: 





Ben Fasman Photos 


Sidney Beck, musical librarian, N. Y. Public Library; Flora 


Rubin, Hunter College musical faculty; Sergei Kotlarsky, a leading violinist on 


radio; Louis J. Fink; Louis Green, Toscanini orchestra. 








WILLIAM J. SIEGER 


tween our respective jobs. We are both 
engaged in the selection of risks and 
have the same objective, which is to put 
a satisfactory volume of desirable busi- 
ness on the books.” 

F. E. Guion, special representative, Re- 
tail Credit Co., a guest speaker, talked 
on wartime inspection problems and 
stressed that “we are continuing on the 
basis that fundamentally procedure, 
practice and policy of the inspection of 
applicants for life insurance has not 
changed by reason of the war. Our 
problems are those of personnel and 
transportation largely.” As to personnel, 
Mr. Guion said that 1,100 Retail Credit 
representatives are now in the armed 
forces, and that women inspectors, nick- 
named WICS, have replaced men in a 
number of places and are doing a good 
job. 

Following a recess, Vice - President 
Sieger, who presided, put the spotlight 
on taxation problems in their relation to 
life insurance. He introduced Leo 
Arffen of the home office agency depart- 
ment whose topic was the provision in 
the Wage Stabilization act permitting an 
employer to buy life insurance for a de- 
serving employe up to 5% of his annual 
salary in lieu of a salary increase. Agents 
were advised to proceed cautiously in 
using this feature as a sales promotion 
tool but admittedly it has its desirable 
features in view of the average employ- 
er’s desire to prevent labor turnover. 
It was further brought out that the 5% 
put into life insurance or to set up a 
pension plan would be subject to income 
tax, paid by the employer, and that em- 
ployes would be required to pay social 
security, Victory taxes, etc., on life in- 
surance received. 


Pension Trusts Can Be “Rainbows” 


A further note of warning in regard 
to pension trusts was sounded when the 
point was made that “pension trusts, 
unless you know the situation thorough- 
ly, can be rainbows. You can chase 
them sometimes forever and nothing 
may come of them.” Advice given was 
to consult with an attorney at every 
step in the pension trust program and 
Irvin Bendiner in his banquet talk con- 
firmed the wisdom of this procedure. 

The agents had their own share in 
making this meeting a success and came 


(Continued on Page 12) 
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innisaiiionies heat Bill 


Backed by Industrial Men 
Boston, Feb. 1.—House Bill No. 248, 


dealing with lapses of industrial policies, 
now before the Massachusetts legisla- 
ture, is receiving the serious attention of 
industrial agents here. When the bill 
came up for hearing before the joint leg- 
islative insurance committee last week, 
more than 300 industrial agents appeared 
in its favor. The only opposition was 
from Gerald J. Connor, president of the 
Industrial Agents Union. 


The bill is intended to remedy the 
present law which forbids the companies 
to penalize the agents for lapse of poli- 
cies that have been in force for three 
years. A recent interpretation by the 
Supreme Court of Massachusetts says 
that this law applies in the case of the 
Metropolitan and Prudential conserva- 
tion commission plan. Outside Massa- 
chusetts the companies can use the plan. 

Under the present set-up of the com- 
panies the agent can be compensated in 
three ways: 1, for new business; 2, for 
making his collections; and 3, conserva- 
tion commission based on the agents own 
lapse ratio as-compared with that of the 
company. Under the present Metropoli- 
tan rules an agent cannot be paid a 
commission on first year policies written 
to replace a lapsed policy. 

The bill is sponsored by a committee 
of industrial agents. At the committee 
hearing last week Charles C. Taylor, Jr., 
vice-president of the Metropolitan Life: 

Gerald Murphy, assistant manager here, 
and Carroll Shanks, vice-president of the 
Prudential appeared in favor of the 
measure. 





PRU-CIO SITUATION 

The United Office and Professional 
Workers of America, CIO, has been cer- 
tified as bargaining agent representing 
Prudential Industrial insurance agents 
for all states except Minnesota, Ohio 
and Wisconsin, and excluding several 
other states where petitions by unions 
are pending. 





JOHN L. CAMERON 

At a meeting of the directors of the 
Guardian Life of New York this week, 
John L. Cameron was elected a member 
of the board and also vice-president of 
the company. He has been second vice- 
president and associate actuary since 
December 1941. 

Mr. Cameron joined the Guardian Life 
as assistant actuary in 1930. He en- 
tered life insurance with the Travelers 
after graduation from Williams College 
in 1922, After several years actuarial 
experience he affiliated with George B. 
Buck, consulting actuary, New York, 
for a time, then went with the Guardian 
Life. 

In recent years Mr, Cameron has di- 
rected the underwriting policy of the 
company and has been a member of its 
executive officers’ committee. He is a 
Fellow of the Actuarial Society and the 
American Institute. 


Orr Outlines Life Courses 
To Be Given Soon at N. Y. U. 


Three courses of practical use to life 
underwriters are about to open at the 
School of Commerce, New York Univer- 
sity, according to an announcement by 
Paul Orr, Jr., CLU educational vice- 
president, Life Underwriters’ Association 


of the City of New York, Inc. Two are 
intensive CLU refresher courses. The 
third is a course in the regular univer- 
sity curriculum running the full semes- 
ter. 

One refresher course, Mr. Orr, who is 
also well-known as assistant manager of 
the Ives & Myrick agency, Mutual Life 
of New York, explains, is titled “Law, 
Trusts and Taxes.” It will be given by 
Denis B. Maduro, attorney and expert 
in the legal phases of insurance. It 
starts February 18 and continues for ten 
weeks with classes meeting Thursdays 
from 3:30 to 5:30 P.M. 

The other short course is titled “Fin- 
nance and Investments,” starts February 
19 and runs for twelve weeks with 
classes meeting Fridays from 4:00 to 6:00 
P.M. The lecturers are Major B. Foster, 
head of the university’s Banking and 
Finance department and Thatcher C. 
Jones, associate professor of finance. 

The full semester course starting Feb- 
ruary 9 is broadly titled “Functions of 
Life Insurance” and covers such specific 
topics as “Human Needs and Wants in 
Relation to Life Insurance” and “Tech- 
nique of Analyzing Life Cases.” It will 
be given by Mr. Orr in his regular 
capacity of instructor in life insurance 
on the university faculty. Classes will 
a every Tuesday from 6:00 to 8:00 


“This last,’ Mr. Orr explains, “is a 
course for those who have had some 
experience in the business but want a 
thorough course in the application of life 
insurance to human problems. It par- 
tially prepares for CLU examinations in 
Pact A;” 





Meeting new people is just as impor- 
tant to a life underwriter as new mer- 
chandise is to a storekeeper. 





Ralph R. Lounsbury, President 





W. J. Sieger, V. P. & Supt. of Agencies 


PASS THE AMMUNITION 


Our job at the Home Office is to make sure our agents 
“firing line” 

In addition to the regular 
equipped with modern, streamline, 
salable contracts designed to meet the needs of present 


on the 
success, 


policies, 


day conditions. 


A constant flow of new, improved sales material guaran- 
tees a continuance of enthusiasm which is so essential 
to the success of all field men. 


A close personal relationship, an understanding of the 
problems of the men in the field, together with a liberal 
commission scale, will make this fighting year of 1943 
even more profitable for Bankers National agents. 


NATIONAL LIFE 


Insurance Company..Montelair, N. J. 


they are 


have “what it takes” to guarantee 


“run of the mine” 








Design for Victory 


More than fifteen per cent of 
those comprising the Equitable 
Life of Iowa's field force are 


now in the armed services. 


Equally important, one hun- 
dred per cent of all Equitable 
Life of Iowa field representa- 
tives who are continuing to 
serve as Life Underwriters are 
doing their full part by extend- 
ing the benefits of Life Insur- 
ance to preserve the economic 


well being of the home-front. 


EQUITABLE 


LIFE of IOWA 


Junie 1867 
HOME OFFICE e DES MOINES 





NAME TWO NALU TRUSTEES 


National Association Names Judd Ben- 
son and T. B. Reed to Succeed 
Rogers and Furey 


Judd C. Benson, manager for Union 
Central Life in Cincinnati, and Tom B. 
Reed, agent for Great Southern Life at 
Oklahoma City, have been elected to the 
board of trustees of the National Asso- 
ciation of Life Underwriters, Grant Tag- 
gart, president, has announced, They 
will fill vacancies caused by the death 
of Homer Rogers of Indianapolis and 
the appointment of W. Rankin Furey 
of Pittsburgh to the post of director of 
agencies of Berkshire Life. 

Mr. Benson is serving his second term 
as president of the Ohio State Associa- 
tion. He has been a director and vice- 
president of the Cincinnati Association, 
and is now its national committeeman. 
He was regional chairman of War Bond 
sales last year and is now associate ad- 
ministrator for the War Savings Staff 
of Ohio. Mr. Reed is a life member of 
the Million Dollar Round Table. He is 
secretary of the Oklahoma City Asso- 
ciation and was a trustee of the National 
Association in 1941-42 


HEAR INSURABILITY ADDRESS 


Dr. H. Clive McAlister, Medical Di- 
rector of Lincoln National, Makes 
Chicago Talk 


The responsibilities of the life insur- 
ance medical examiner have increased 
with war-time conditions, Dr. H. Clive 
McAlister, medical director, Lincoln 
National Life, said in addressing the 
recently oa Sg Pee Life Exam- 
iners Forum. W. Claypool, pres 
ident of the Hci presided. 

Dr. McAlister also covered the pi rob- 
lem of applicants with physical impait- 
ments, which, he said, was one to which 
insurance companies are devoting much 
attention. He said there would likely 
be important developments in the insur- 
ability of -persons in this class as the 
result of examinations of men of war 
ages. 
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Traynor To Manage Real 
Estate Dept. of Mutual 





JOHN P. TRAYNOR 


John P. Traynor, Deputy Super- 
intendent New York State Insurance 
Department, has been appointed mana- 
ger of real estate for Mutual Life, effec- 
tive February 15. Arthur A. Boyle, as- 
sistant to vice-president and manager of 
real estate, has been appointed manager 
of mortgages for the company. Both 
will serve under Henry Verdelin, vice- 
president and manager of real estate, 
now on leave of absence in military 
service. 

Born in Orleans, N. Y., Mr. Traynor 
isa graduate of Notre Dame. He joined 
New York Title & Mortgage company 
and was assistant to the treasurer in 
1929, in charge of methods and pro- 
cedures. He was transferred in 1932 to 
Nyamco Associates, Inc., a management 
and real estate subsidiary of New York 
Title & Mortgage Co. After the State 
Insurance Department took over the New 
York Title & Mortgage Co., Mr. Traynor 
continued to serve the company in vari- 
ous capacities, in 1935 being made comp- 
troller in liquidation. He was appointed 
a Special Deputy Superintendent of the 
Insurance Department in 1936 and 
shortly thereafter Superintendent Pink 
gave him supervisory powers over all the 
companies in rehabilitation and liquida- 
tion 

In 1938, when the Insurance Depart- 
ment merged 77 insurance and title and 
mortgage companies into a Liquidating 
Bureau, Mr. Traynor was appointed su- 
perintendent of that bureau. In the past 
tour years the bureau, under his super- 
vision, has sold more than 3,000 pieces 
of real estate and mortgages, totalling 
$30,000,000. He is a director and chair- 
man of the executive committee, Law- 
yers Title Corporation of New York, and 
will continue for the time being in those 
Nosts after he joins the Mutual Life. 

M Boyle joined Mutual Life in 1942 
and has served since that time as assist- 
anto the vice-president and manager of 
reat estate. He was formerly secretary 
and treasurer of Continental Realty In- 
vesting Co., Inc., vice-president and sec- 
retary of Wm. Henry Barnum & Co., 
an’ vice-president of the Park & 46th 
t Corporation. 





bert B. Kay, mortgage analyst with 
Mutual Life of New York, has been ap- 
horited assistant manager of buildings to 
succced the late Aaron Polk. Mr. Kay 
Wi assist Robert W. Shepard, whose 
apyointment as manager of buildings 
Wa’ recently announced. He joined Mu- 
Life in 1940 as a real estate super- 
f Previously he had been president 
or <obert B. Kay, Inc., and before that 
Wa a manager for a Brooklyn real 

'e firm. He studied civil engineering 


at \anderbilt University. 








I Picture of Progress 





GAINS IN 1942 


Insurance in Force.............................------- 


up $30,258,413 


i ccocsite ala ipahariitenndons pettiness up $ 1,171,755 


Policy reserves and funds held 


for the benefit of policyholders. up $29,860,391 








Net rate earned... Panton .. 3.80% 
New paid for life insurance. ..... $95,122,316 
Payments to policyholders............. . $26,368,589 


ASSETS 


$ 9,335,170 


Bonds: United States Government Obligations 38,649,803 
Other Bonds ................... 160,279,967 
ae Ce ae... 15,682,308 
NNN hii tiene cies 181,755,398 
CE LN sii acc 2,950,000 
PII cassis aba saaearssimsie nara Tesontancticcsns : 29,297,363 
Home Office Property.......................... cts nettaualintine aia 2,600,000 
A Tio nitisiiiete esieennnconioieete 3,906,506 
Interest Due $230,141 and Accrued $4,345,435 4,575,576 
Net Outstanding and Deferred Premiums... 7,053,647 
, ‘Pee eRe. aT anes ee. Pantee ee __.........$456,085,738 
Securities carried at $222,913.45 in the above state- 
ment are deposited for purposes required by law. 
LIABILITIES 
Policy and Contract Reserves...............-.2---2e--e nee $367,302,700 
Policyholders' Funds left with Company 
Under Optional Settlements, ................ $39,348,094 
Dividend Accumulations, ...................... 17,162,593 
Advance Premium Fund, ....................... 4,761,083 
61,271,770 
Reserve for 1943 Dividends... 5,100,000 
Reserve for Taxes Payable in 1943...... 1,660,000 
Liability for Outstanding Claims... 1,350,308 
Miscellaneous Liabilities 1,004,551 
Pe IR sian eichetcttirescins $437,689,329 
Investment Contingency Reserve ........... 873,647 
a iintindscicccinadiniesiassten 17,522,762 
| _—_— en in PES ..$456,085,738 


Guneciok Wulual 


97 years of Dependable Performance 








Henry Leivestad Made 
Agency Superintendent 


AT N. Y. LIFE HOME OFFICE 





Entire Business Career With Company 
In Middle West; Now Agency 
Director at Madison, Wis. 





Henry Leivestad, who is forty-one 
years old and has spent his entire busi- 
ness life with the New York Life in the 
Middle West, at present agency mana- 
ger at Madison, Wis., has been appointed 
superintendent of agencies for that com- 











HENRY LEIVESTAD 


pany with headquarters at the home 
office in New York. 

Born in Emmetsburg, Iowa, Septem- 
ber 7, 1901, Mr. Leivestad graduated 
from University of Minnesota in 1924 
and went with the New York Life the 
same month as a branch office employe 
in Minneapolis. 

From 1925 until 1927, he served as 
agency organizer of the Minneapolis 
branch office. He was then made 
agency director at Fargo, N. D., until 
January, 1931, when he was appointed 
agency director at Madison. 

Mr. Leivestad has been active in civic 
and life insurance affairs in Madison. 
He is a member of the board of directors 
of the Kiwanis club. For the past eight 
years he has been a member of the 
board of directors of the Y. M. C. A,, 
and he is chairman of the board of the 
First Congregational Church. He is also 
a member of the Life Underwriters As- 
sociation of Madison and has served as 
co-chairman of the Keep Well Crusade 
in that city. Mr. Leivestad holds the 
CLU designation. 


UNION CENTRAL PERSONNEL 
John N. Gatch New Director; Arthur J. 
Koeppe Made Associate Actuary; A. W. 

Bary Ass’t Superintend’t of Agencies 

At the annual meeting of the board 
of directors of the Union Central Life 
on Friday last John N. Gatch was elected 
to the board succeeding the late Loren 
G. Gatch, his brother. 

Arthur J. Koeppe, assistant actuary, 
was promoted to associate actuary. 

Adolph W. Bary, formerly manager of 
the branch accounts division, was elected 
an assistant superintendent of agencies. 


Mass. Mut. Non-Medical 


Massachusetts Mutual has decided to 
extend privilege of non-medical selection 
to individual lines during the war emer- 
gency. Business from agents only will 
be considered as there is no change in 
rules for brokers or surplus lines. Max- 
imum from ages 17 to 35 is $5,000; from 
36 to 40, $3,000. 


ON EQUITABLE IOWA BOARD 

Robert B. Adams has been elected a 
trustee of the Equitable Life of Iowa 
succeeding the late Henry S. ‘Nollen. 
Mr. Adams is president of the First Na- 
tional Bank of Odebolt, Ia., and director 
for Iowa of the OPA with headquarters 
in Des Moines. 
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Heads of Casi Cos. 
Give Economic Views 


EXCERPTS FROM STATEMENTS 


Utopia Not Expected Through Social 
Security Schemes; Insurance Helps 
People Help Themselves 
Presidents of a number of Canadian 
companies in their annual statements 
made interesting comments on economic 
situation as it links with life insurance 
during the war period. Financial Times 
of Toronto picked these among com- 

ments which it published: 
A. N. Mitchell, President, Canada Life 
There is much talk of great changes 
to come in a post-war world. No doubt 
many changes will eventuate in our 
methods of economic control. Many 
things will be done for the social well- 
being of the people as a whole. Strenu- 
ous efforts will be made to devise con- 
tinuity of employment and means of 
guaranteeing social security. There will 
be great disappointment involved, how- 
ever, if we build our hopes on a new 
heaven on earth. Human nature has not 
vet been deified. These things can come 
about only by the voluntary cooperation 
of all classes, working together for the 
common good. 


C. S. Macdonald, President, Confed- 

eration Life 

Not only have we invested in war 
bonds the entire net income for the year, 
i. e€., revenue less expenditure, but we 
have reinvested in addition a very large 
proportion of the funds returned to us 
by way of mortgage repayments, bond 
sales, maturing securities and _ repay- 
ments of policy loans. 

On this point, also, we believe we are 
in complete agreement with our policy- 
owners in that they would wish us to 
follow this policy and to continue it as 
long as the war lasts, even though it 
increases the cost of their insurance. | 
am not sure that every policyholder real- 
izes the effect on surplus earnings of this 
investment policy which for all practical 
purposes means the exclusion of all in- 
vestments other than war bonds. 


J. F. Weston, President, Imperial Life 

There have been numerous attempts by 
both companies and governments to con- 
duct life insurance through the mail, by 
advertising and by ordinary merchandis- 
ing methods, but in each case the re- 
sponse has been negligible and the extent 
of the coverage accomplished unimpor- 
tant. It still holds that reluctance to 
forego present gratification for future 
benefit shows no sign of waning, and 
the work of the agent continues impera- 
tive for any considerable success. 


G. Howard Ferguson, President, 
Crown Life 

Amid the clash of arms and the hor- 
rors of the tragedy of the war we must 
not forget that success in arms alone 
does not mean the winning of the war. 
Of course our first duty is to defeat 
our foe, but we are fighting for more 
than that. Democracy .. . will govern 
our course and will demand that the men 
who saved for us our heritage and their 
dependents will have proper recognition 
and reward at the hands of the state. 
There must be no repetition of the situ- 
ation that developed after the war of 
1914-1918. ... 

We must provide opportunities for the 
improvement of his position in life that 
will be available to every returned man. 
Some will want to be established in 
farming—others of a mechanical turn of 
mind will seek to learn a trade—still 
others will hope to avail themselves of 
educational opportunities. Facilities 
should be provided that will make all 
of these and other opportunities avail- 
able. 

M. R. Gooderham, President, 
Manufacturers Life 

Economic security for dependents, 
financial independence in old age, the 
provision of funds needed by our gov- 
ernments, fighting inflation—all these 
purposes are served by life insurance 
which opens the way to their achieve- 


ment, not through legislative action, nor 
by leaning on the benevolence of gov- 
ernment but by the democratic method 
of self-help on the part of free, inde- 
pendent and self-reliant individuals. 
J. W. Hobbs, President, Continental Life 
We have heard from time to time some 
who are in high positions calling on the 
government for total war. No explana- 
tion of the term is given, nor possibly 
can be given, as the term is only rela- 
tive. It surely cannot mean the closing 
of all places of amusement, the prohibi- 
tion of the sale of all luxuries, and the 
restriction of semi-necessities almost to 
the point of elimination. Our war effort 
can only be continued with the limits of 
our manpower, our means, and our 
morale. 


D. E. Kilgour, President, North 
American Life 

Canada should attract and should wel- 
come immigrants of the right type in 
large numbers. There will no doubt be 
selfish and local opposition to an ag- 
gressive immigration policy, but such op- 
position should not be allowed to prevail 
and those who believe that we have a 
moral obligation to share our blessings 
with others and that it will be beneficial 
to Canada to have a substantially larger 





TOOK 13% OF VICTORY LOAN 

Insurance companies bought $1,677,- 
000,000, or 13% in the $12,937,000,000 Vic- 
tory fund drive last month, the Treasury 
has disclosed. The largest buyers were 
banking institutions, which purchased to 
the amount of $5,072,000,000, or 39.2%. 
population, should make their atin 
felt. I think it quite within the realm 
of probability that after the war we may 
double our population within a period of 
fifteen years. 








FOR FIRE AND CASUALTY MEN ONLY! 






































She Ain't 
What She 
Used to Be! 


we This nationwide gasoline rationing is going to see many a 


man putting up the family bus on blocks for the duration — 


and there goes many a good insurance premium! Add to this a 
reduction in the size of premiums for automobiles still in use, 
and it spells a big headache for the average casualty insurance 


man. He'll say that 


“war is h---!” 


® But there’s a way to 


replace that lost income — one that’s down your alley, You 
have an established list of clients. Why not sell life insurance! 
We know you'll need help to get started and we're prepared to 
give you that help and show you how to replace your lost 
income. a We want men like you in the New England States, 
New York, New Jersey, Maryland, Delaware, District of 
Columbia, Virginia, Pennsylvania, Ohio, Illinois, Michigan and 


Missouri. 


DO IT TODAY! 


Address an inquiry to Rolland E. Irish, president. 


UNION MUTUAL 


LIFE INSURANCE COMPANY 


Portland MEIBINE, Home Office 


LIFE INSURANCE RENEWALS 


Purchased on Liberal basis 


Agents Trading Corporation 
271 Madison Ave., New York . 
AShland 4-3063 





Midland Mutual Has Banner 


Year, Steinman Announces 
New paid-for life of Midland Mutual 
in 1942 amounted to $10,391,028, George 
W. Steinman, president, reported at the 
annual meeting in the company’s home 
office, Columbus. The termination ratio 
for the year was 3.5% as compared with 
4.03% in 1941. This, he explained, is a 
record in the company’s history. The 
excellent paid-for business combined 
with the extremely favorable termina- 
tion ratio, he continued, enabled the 
company to show the largest amount of 
insurance in force in the company’s 
thirty-seven years of business. It 
amounted at the year-end to $133,447,979, 
“The mortality experience of the com- 
pany in 1942 was favorable, President 
Steinman added. “Net payments for 
death claims totaled $724,401.71. Heart 
disease and cancer caused more than 
half of the death claims. It is interest- 
ing to note that the number of claims 
as a result of automobile accidents was 
less than half the number in 1941; those 
caused by pneumonia were more than 
doubled. Of the number who died as a 
result of heart disease, 25% had not at- 
tained the age of fifty-one. 

“Payments to living policyholders, in- 
cluding matured endowments, surrender 
values and dividends, amounted to $1,- 
464,404.19. The total payments to bene- 
ficiaries and policyholders amounted to 
$2,188,805.90. Admitted assets increased 
6.6% to $38,326,633.85. 

“The increase of 23.3% in the bond 
account of the company represented al- 
most entirely purchases by subscription 
of United States Treasury and War Sav- 
ings Bonds. Book value of all bonds 
owned was $16,988,852.45. Current mar- 
ket values of bonds owned exceeded 
book values. 

“After the payment of all obligations 
to policyholders and beneficiaries, all 
necessary expenses and taxes and pro- 
viding for adjustment in book value of 
assets, the surplus for additional pro- 
tection to policyholders increased 9.9% 
to $3,040,724.76. The net yield on all in- 
vestments during 1942 was 3.54%. There 
has been no sacrifice of quality of in- 
vestment to secure increased yield.” 





ARNOLD HARMELIN’S PARTY 


Serves “Open House” Luncheon to 
Friends on Occasion of 25th Anniver- 
sary with Columbian Nationa! 

Arnold Harmelin, general agent of 
Columbian National Life in New York, 
had an “open house” luncheon party in 
his office last Saturday i in celebration 0! 
his twenty-fifth anniversary with the 
company. Mr. Harmelin’s guests in- 
cluded a number of general agents: als0, 
Peter E. Tumblety, vice-president, [m- 
pire State Mutual Life, who was with 
the Columbian National Life for many 
years, and Frank C. Lombar of |’hila- 
delphia, now retired, who at one time 
was Columbian’s superintenden' 0 
agents. 

Mr. Harmelin stands high in opt 
larity in the Columbian National orzam! 
zation and has been one of its bi :ges! 
producers for many years. 


HEADS CHICAGO CASHIERS _ 
Perry W. Ward, Fowler agency, Ne" 
England Mutual Life, Chicago, is ne’ 
president of Life Agency Cashiers «liv! 
sion of Chicago. 
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The Travelers Report 
Significant Increases 


LIFE ASSETS ARE UP $75,477,813 





Surplus and In Force Also Grow Sub- 
stantially in 1942, President 
Zacher Reveals 





\ssets of The Travelers Insurance Co., 
at the end of 1942 amounted to $1,231,- 
914,216, an increase of $75,477,813 for the 
year, President L. Edmund Zacher has 
reported in his annual statement to 
stockholders. Surplus, rising to a total 
of $57,041,664, increased $7,993,901 rela- 
tive to the preceding year-end. Life in- 
surance in force, stood at $5,763,279,132, 
an increase for the year amounting to 
$83,441,053. 

“If the course of life insurance in the 
United States follows somewhat the 
same pattern as it has in Canada, which 
has now been in the war more than 
three years,” Mr. Zacher explains, “there 
should be material increases in its pur- 
chase this year, as compared to last 
year. The company is prepared to meet 
this demand with low-cost ordinary and 
croup life insurance contracts.” 

Discussing the broader risk-bearing 
perspective, Mr. Zacher pointed out that 
“war increases the need for nearly all 
forms of insurance, but it vastly expands 
those forms of accident insurance needed 
by manufacturers and contractors doing 
war work. The increase in workmen’s 
compensation business exceeded the ag- 
gregate increases of all other lines put 
together, There were also big increases 
in bodily injury liability insurance and 
group life, accident and sickness insur- 
ance on workers in war industries. 


Governments Investment 

The Travelers companies increased 
their holdings of United States Govern- 
ment bonds in a slightly larger amount 
than the assets of the companies in- 
creased last year. These holdings rose 
from $526,500,376 to $611,204,541, a total 
increase of $84,704,165. At the close of 
business last year the Travelers Insur- 
ance Co., had 46.3% of its assets in 
United States Government bonds. 

Regarding benefits paid to policyhold- 
ers and beneficiaries last year Mr. 
Zacher said: “The substantial sum of 
$121,379,461, an increase of $5,171,695 
over the preceding year, was paid to 
people of all classes throughout the 
United States and Canada. Travelers 
adjusters issued 1,521,153 checks and 
drafts to distribute these benefits under 
life, accident, hospitalization, liability, 
fire, theft and other forms of policies. 
This means that on an average business 
day 5,070 individuals or families had 
reason to say that it pays to insure. 
“Besides distributing such a sum so 
widely last year, the Travelers com- 
panies saved $63,511,216 from income for 
payment of future losses. This addition 
brought the policyholders’ reserves up 
to $1,154,639,222, This sum, together with 
the $2,225,949,235 paid in policy benefits 
since organization, shows something of 
the extent to which self-reliant and fore- 
sighted people take care of their own 
mstortunes through insurance and thus 
avoid recourse to public funds. 


Personnel in Service 


«.) year ago,” Mr. Zacher explained, 
six hundred and seventy-five Travelers 
People were in the armed services of 
the United States and Canada, the two 
countries in which the companies do 
business, Today, the number exceeds 
“300. In addition to this the companies 
have likewise provided trained men to 
Work with contractors on defense jobs 
and in various governmental agencies. 

‘Having no assembly lines, asking no 
occupational deferments and seeking no 
Special rationing favors,” he continued, 
the insurance business is not given 
credit in all quarters for the amount of 
War work it really does. People real- 
zc, of course, though they do not al- 
wavs remember, that insurance gathers 
in funds that are used to help in a big 
Way to finance the war.” 


Ruth Westin in Actuarial 








Ruth E. Westin has been appointed to 
the actuarial staff of Union Mutual. For 


Dep’t of Union Mutual several years she has been in life de- 


partment actuarial staff of Travelers. 

Miss Westin was graduated, cum laude, 
from University of Vermont and is 
member of Phi Beta Kappa. She has 
successfully passed four of the associate 
examinations of Actuarial Society of 
America. 

As an assistant in Union Mutual’s ac- 
tuarial department she will do special 
work for accident and health as well as 
life divisions, under the direction of A. 
Thomas Lehman, vice-president and ac- 
tuary, and Harold G. Walton, assistant 
actuary. 

She has four brothers and one sister 
in the war service. Howard, a lieuten- 
ant in the Navy, is in the Pacific; G. 
Wilbur, lieutenant (j.g.), is stationed at 
Newport, R. I., in Navy medical service; 
Donald, an ensign, is with the U. S. fleet 
in Pacific; E. Benjamin, second lieuten- 
ant in Army Air Corps, is in Africa; 
and Dorothy is a registered nurse. 


KAPLOVE LEADS PRUDENTIAL 
Julius H. Kaplove, an assistant man- 
ager of the home office agency, Pru- 
dential, led all agents of the company 
throughout the country in Ordinary pro- 
duction last year. This is the ninth time 
Mr. Kaplove has won this distinction. 
In his off year he ranked second. 





RUTH E. WESTIN 


Life Advertisers to Hold 
New York Parley March 18 


Life Insurance Advertisers Association 
will hold its Eastern round table in the 
Hotel Pennsylvania, New York City, 
March 18 and 19. Nelson. A. White, 
Provident Mutual, of Philadelphia, has 
been named chairman of the program 
committee for the first of the Associa- 
tion’s regional meetings. At this round 
table the recently judged “Exhibits-by- 
Mail” will be shown. 

Associates of Mr. White on the ar- 
rangements committee are Betty Rouls- 
ton, Presbyterian Ministers’ Fund, Phil- 
adelphia; Roger Bourland, Mutual Life 
of New York; William L. Camp, Con- 
necticut Mutual, Hartford; Frederick J. 
Kiefner, Provident Mutual, Philadel- 
phia; C. Russell Noyes, Phoenix Mutual, 
Hartford; H. A. Richmond, Metropoli- 
tan, New York; D. Bobb Slattery, Na- 
tional Life, Montpelier, Vt., and John 
P. Taylor, Connecticut General, Hart- 
ford. 


RUTHERFORD IN PITTSBURGH 

Life Insurance Goes to War was the 
subject of an address by James E. Ruth- 
erford, executive vice-president of the 
National Association of Life Under- 
writers, before the Pittsburgh Life Un- 
derwriters Association on February 3. 











and Canada. 


The Company’s Position at the End of 1942 
Insurances and Annuities in Force - - $698,010,493 


Providing protection to policyholders 
and their dependents numbering more 
than a million. 


New Business Placed - - - - - = = 
New protection added by men and 
women to provide for their future. 


Payments to Policyholders & Beneficiaries 15,178,088 


$5,000,000 was paid to beneficiaries of 
deceased policyholders —living policy- 
holders receiving $10,000,000. 


Assets - - - - -- = = ss = = 
Made up of well diversified and sound 
investments—64.7% are in Bonds. 


Liabilities - - - - - - - = = = = 
Almost entirely made up of policy 
reserves and other funds set aside to 
fulfil obligations to policyholders and 
their dependents. 


Ol. GREAT-WEST LIFE ASSURANCE COMPANY 





'V92 wd 
“ie GREAT-WEST LIFE 


During 1942 more new insurance was placed in force with 
the Great-West Life than in any year in its history... 
assets reached an all-time high . . . insurance in force almost 
$700,000,000. This has been accomplished in the face of 
unusual conditions and with more than one-quarter of its 
male employees in the armed forces of the United States 


78,910,662 


189,297,807 


181,995,704 
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Mutual Benefit Toasts 
DeGroat and Johnson 


GIVES A DINNER AT BOSTON 





New England Life Leaders Laud Re- 
tiring General Agent and Greet 
His Successor 


Testimonials to the sterling qualities 
and achievements of Floyd E. DeGroat, 
retiring general agent for Mutual Benefit 
Life at Boston, and his successor,’Williim 
FE. Johnson, Jr., were the feature of a 
recent dinner given by the company in 
the Parker House. 

The dinner was preceded by a recep- 
tion in which Mr. and Mrs. DeGroat and 
Mr. and Mrs. Johnson were joined by 
Mutual’s vice-presidents Edward  E. 
Rhodes and Oliver Thurman and H. G. 
Kenagy, sunerintendent of agencies, from 
the home office at Newark. 

Assembled with these honor guests at 
the head table were J. Harry Wood, vice- 
president, John Hancock; Walter Teb- 
betts, vice-president, New England Mu- 
tual; C. C. Kimball, vice-president, Mer- 
chants’ National Bank; Basil S. Collins, 
CLU, assistant vice-president, Old Col- 
ony Trust Co.; Fern D. Haselton, St. 
Louis general agent, Mutual Benefit, who 
is to be associate general agent with 
Mr. Johnson; Robert Olmstead, general 
agent for Mutual Benefit at Providence. 

Also, Winslow S. Cobb, Jr., president 
Boston Life Underwriters Association ; 
M. Luther Buchanan, president, Boston 
Life Insurance and Trust Council and 
vice-president, American Society of 
Chartered Life Underwriters; George 
Paul Smith, CLU, of Worcester, presi- 
dent Life Underwriters Association of 
Massachusetts; Merle G. Summers, gen- 
eral agent, New England Mutual and 
Harry L. Pope, New Bedford, long an 
associate of the DeGroat agency. 

“General Agent Emeritus” 

As master of ceremonies, Vice-Presi- 
dent Thurman presented Mr. DeGroat 
with an engraved certificate from the 
company naming him “general agent 
emeritus” for his half century of active 
leadership in the general agency field. 

“Mr. DeGroat has long been regarded 
as the intellectual head of the life under- 
writers of Massachusetts,” said Merle G. 
Summers. “His aggressive but judicious 
handling of legislative data relative to 
savings bank life insurance has been gen- 
erally recognized.” Mr. Pope praised his 
long-time associate as one to whom 
quality was paramount. 

In reply, Mr. DeGroat reiterated his 
fundamental belief in life insurance ex- 
plaining: “There is no substitute for it. 
Its agents preach the gospel of selfless- 
ness. No American institution has done 
so much for so many through the years. 
Its fundamental precepts are so worth- 
while that it will continue to inspire de- 
votion and public appreciation as the 
years pass. Its very purpose is the pre- 
cept of the golden rule—it stems from 
the good for one’s fellow man and its 
fruition is accomplishment of that se- 
curity.” 

MEDICAL SECTION POSTPONES 
American Life Convention Group De- 
fers Annual June Meeting 
As War Measure 
The Medical Section, American Life 
Convention, will not hold its thirty- 
third annual meeting next June, Dr. B. 
I’. Byrd, medical director, National Life 
& Accident of Nashville, secretary of 

the section, has announed. 

This decision was reached by the offi- 
cers and board of managers of the sec- 
tion after a careful consideration of all 
phases of the situation created by the 
war—the unusual demands on the time 
and ability of the medical men left at 
home, the shortage of transportation 
facilities for civilians, hotel accommoda- 
tions and so on. 


Of the cash left by decedents in the ” 
United States, 86% comes from the pro- 
ceeds of life insurance and 14% from 
all other investment sources combined. 


E. N. Allen, chairman of the Hartford Red Cross. 





Photo by Hartford Courant 
Left to right, seated: Peter M. Fraser, Mrs. Spellacy, wife of the mayor, and 


Standing: W. W. Hartshorn 


and C. Gilbert Shepard. 


Hartford insurance people met a few days ago to plan Red Cross War Chest 


drive in that city. 


Peter M. Fraser, vice-president of the campaign, which has a 


quota of $600,000, largest ever set for Hartford Red Cross, is vice-president of 


Connecticut Mutual. 


In picture above Mr. Fraser is shown with Wilbur W. Hartshorn, manager, 
Metropolitan Life, Hartford, and a trustee of National Association of Life Under- 
writers; and C. Gilbert Shepard, general agent, Aetna Life. who are co-chairmen of 


the drive. 


WILLIS G. TALLMAN DEAD 

Willis G. Tallman, who was president 
of the Great Western Insurance Co. of 
Des Moines from 1930 to 1935, died at 
Orlando, Fla., January 24, at the age of 
66. He retired from business a year 
ago to make his home in Florida. He 
is survived by his widow and one son, 
Richard, of Chicago. The Great West- 
ern Insurance Co. was reinsured in the 
Washington National Life of Chicago in 
1937. ; 


Seated with Mr. Fraser are Mrs. Thomas J. Spellacy, co-chairman, and 
Edward N. Allen, chairman of the Hartford chapter of the Red Cross. 


LIFE MEN AND ST. PAUL CLUB 

Insurance men figure prominently this 
year in the management of the St. Paul 
Athletic Club. At the annual meeting 
recently, E. A. Roberts, vice-president, 
Minnesota Mutual Life, was named pres- 
ident; John F. Scott, whose Minnesota 
Federal Savings & Loan Association has 
an insurance department, was elected 
vice-president, and Elmer Ojisted, gen- 
eral agent, Guardian Life, was made sec- 
retary. 








41 Maiden Lane 





small but offering a real opportu- 
@ nity, available in these cities. Well 
known company, operating nation- 


@ ally, writing Life, Accident & Health 


Send full information to 


Box 1454, The Eastern Underwriter 


BALTIMORE - - ROCHESTER 


© Old established general agencies, 








and some Group Insurance. 


New York 
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New York City CLU 
Analyzes Sales Method 


PRESIDENT ALLEN IS GREETED 





Brady, Fluegelman and Wolkenberg Dis. 
cuss 1943 Life Market, Outline 
Effective Procedures 





“How I Expect to Get Business jn 
1943” was discussed by three outstanding 
members of New York Chapter of Char- 
tered Life Underwriters at the luncheon 
meeting of that organization on Febry- 
ary 3. The speakers were John H. 
Brady, CLU, Home Life; David B. Flue- 
gelman, CLU, Northwestern Mutual, and 
Sidney L. Wolkenberg, CLU, Union Cen- 
tral. Executive Vice-President George 
P. Shoemaker, Provident Mutual, pre- 
sided. President Edwin J. Allen, John 
Hancock, recenty recovered from his 
long illness, was present and was given 
a hearty ovation. 

Election of Benjamin D. Salinger, Mu- 
tual Benefit, to the position of compen- 
dium vice-president was ratified. He suc- 
ceeds Murray Rudberg, Metropolitan 
Life, who has entered military service, 
The chapter voted to present gavels to 
the thirteen past presidents as tokens of 
their service. 

Elected members of the chapter are 
Edward J. McGaughan, Mutual Benefit; 
Edward Manza, Metropolitan Life; 
George Hall, Massachusetts Mutual, and 
Donald Mallory, Equitable Society. 
Speaker at the March 3 meeting, it was 
announced, will be Cecil North, vice- 
president of Metropolitan Life. J. Fred 
Speer, Equitable Society, reporting for 
William J. Dunsmore, chairman of the 
seminar program committee, explained 
that the speakers at that event on April 
16 will be economists of international 
reputation. The Institute of Life Insur- 
ance is cooperating in the planning. 


Old Procedures Work 


In his discussion of the sales outlook 
for 1943, Mr. Wolkenberg explained that 
while there has been some change in the 
complexion of the life market basic pro- 
cedures successful in the past are still 
effective. Orienting his entire approach 
from the service touchstone, he endeav- 
ors as soon as possible, he added, to 
examine the prospect’s policies. Most 
prospects have no idea, he said, as to 
just what they are holding. After he 
studies the policies in such cases, he sug- 
gests a sound plan, pointing out to the 
prospect: “You did indeed have a bunch 
of policies; but now you have an estate.” 

The pension trust must be sound in 
its tax relationship Mr. Fluegelman 
asserted, for the government recog- 
nizes it in that respect. He cited pension 
trust cases out of his own experience, 
stressing the benefits accruing to the 
employes protected, aside from the em- 
ployer’s tax consideration. The time will 
come, he predicted, when business houses 
will be forced to set up pension trusts 
in order to attract good employes. 

Discussing the increasing selectivity o! 
the market, Mr. Brady told of recent 
encouraging results he has obtained in 
prospecting such fields auxilitary to the 
war effort as repair enterprises. Since 
the monied public can no longer freely 
buy clothing, refrigerators and_ radios, 
the people engaged in the repair of those 
commodities are enjoying a boom, lic ex- 
plained, and are promising prospects. 





LACKEY SPEAKS IN CANADA 


Social security legislation in the 
United States has sold billions of dollars 
in life insurance, George E. Lackey, 
president of the American Society 0 
Chartered Life Underwriters told the 
Toronto Life Underwriters Assn. “t 1 
January meeting. “Our people bu life 
insurance,” he explained, “when they 
realize how small the governnienta 
benefits they receive at sixty-five will 
be. There are 20,000 people in Detrott 
alone, aged sixty-five or over, wh are 
entitled to social security benefits i! they 
retire, but they are not accepting them 
because they cannot afford to quit work. 
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A NOTABLE chapter has been added to 
NWNL’s long and outstanding record. Insur- 
ance in force now exceeds the impressive total 
of 500 million — a Half Billion — dollars. This 


achievement is good news to: 


Our 160,000 Policyholders and their Fami- 
lies. Each is reminded that the Company he 
has chosen for life insurance protection is a 
great and sound Company, old and large 
enough to be among the nation’s leaders, young 
and flexible enough to be in pace with the times. 
Since 1920, NWNL’s Insurance in Force has in- 
creased 5-fold; in the same period Assets have 
increased 10-fold, and Surplus Funds held for 
the protection of policyholders have increased 


14-fold. 


Our 463 Full-time Agents. The attainment 
of a Half Billion of insurance in force reflects 
signal achievement by these fieldmen. In serv- 


C. T. JAFFRAY 
Chm’n of Bd., Minneapolis, 
d. Paul & Sault Ste. Marie Ry. 
EK. L. CARPENTER 
Chairman of Board 
Shevlin, Carpenter & Clarke Co. 
LYMAN E. WAKEFIELD 


R President 
First National Bank of Minneapolis 
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INSURANCE COMPANY, 





E. W. DECKER 
Decker, Barrows & Company 


T. F. WALLACE 


Chairman of Board 
Farmers & Mechanics Savings Bank 


DANIEL F. BULL 


President 
The Cream of Wheat Corporation 
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ing their clients well, they have likewise served 
NWNL — and they have served themselves. 
Under NWNL’s unique method of agents’ com- 
pensation, its representatives are paid primarily 
not for the amount of new insurance they sell, 
but for the quality of their service to policyholders 
as indicated by the persistence of their business. 


Our 479 Employees in Home Office and 
Field Organizations. To them NwNL is more 
than just a place to work — its upbuilding has 
been a joint endeavor in which all have shared, 
and all take pride. We treat them well — they 
are efficient workers and good citizens; for ex- 
ample, they are all buying War Bonds every 
month, with a sum aggregating 10% of salaries. 


Our 80 Full-time Agents and Employees 
**On Leave”’ to the Armed Forces. They'll 
be pleased to have this latest evidence that 
NWNL is backing them up by aggressively 
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A. F. PILLSBURY 
Pillsbury Flour Mills Company 
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President ‘a 
The Dayton Company 
V. WURTELE 


Minnesota Linseed Oil Company 









































carrying on the home-front job — directing 
dollars into non-inflationary channels, main- 
taining morale, and doing those other vital 
jobs which life insurance alone is equipped to 
do in fighting this war. 


To all these folks whose future security is so 
closely bound up in NWNL, and who have con- 
tributed so much to it, we make this pledge: 
NWNL’s management will continue to give 
sound and forward-looking direction to the 
Company’s affairs to enable it to carry on the 
same kind of helpful, modern, and efficient life 
insurance service to the public that has made 
this institution a leader in its field. 


| Mrernnilllh 


President and Managing Director 
FOR THE BOARD OF DIRECTORS 


THEODORE WOLD 


Chm’n of Bd., Northwestern 
National Bank of Minneapolis 


FRANK T. HEFFELFINGER 
President 


I’. H. Peavey & Company 


O. J. ARNOLD 


President and Managing Director 
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Harper’s Bazaar Insurance Questions 


Harper’s Bazaar for February stresses 
insurance in several ways, a feature be- 
ing answers to questions of special in- 
terest to women concerning life insur- 
ance and related matters, contributed by 
Leslie Gould, financial editor of the 
“Journal-American.” Some of the ques- 
tions and answers follow: 

Q. Why should a woman bother about 
insurance ? 

A. You must be one of those women 
who think buying insurance means you 
have to die to win. You can live and 
win, too. All policies, except term in- 
surance, accumulate cash values. In 
fact, insurance payments to living pol- 
icyholders today exceed death benefit 
payments, so important are the live-to- 
win features of the modern policy. 

Q. All right, but what kind of insur- 
ance should I buy? 

A. Look, buying insurance is like buy- 
ing a hat or fur coat: you pick the kind 
that suits your needs. Let’s say you 
want a nest-egg—you'll buy an endow- 
ment policy, so at the age of sixty you 
can have that dream farm. Or say you 
want a fixed income at a given age— 
you'll buy annuity insurance. Or you 
have dependents you want to protect in 
case you die—you’ll buy straight life or 
term insurance. But, you know, annuity 
and endowment policies also give death 
benefit protection to your heirs or de- 
pendents. 

Q. But I’ll probably get married some 
day, then won’t I be saddled with a 
type of policy that no longer fills the 
bill ? 

A. Almost every policy sold nowadays 
has a clause or clauses granting optional 
revisions as your status in life changes. 
For example: if you marry, you can re- 
tain your policy intact, or you can cash 
it in and put the lump sum _ toward 
setting up your new home, or you can 
have an entirely new policy written, 
adapted to family needs. 

Q. They say life begins at forty, but 
isn’t that a little late to begin taking 
out insurance? 

A. Of course not. Say you are forty 
and your salary is $75 a week and you 
want to retire in your sixties. Your 
social security will provide a base in- 
come of around $52 a month. An addi- 
tional $100 monthly income could be 
provided by buying a retirement income 
policy, costing in premiums about ten to 
twelve per cent of your salary. That 
should give you at sixty-five, about $152 
a month for the rest of your life. 

Q. Is there any way of providing for 
the education of children through insur- 
ance, 

A. Yes. There are policies for this 
purpose. Usually these are on the life 
of the parental breadwinner, and they 
provide for about $100 a month for ten 
months to the son or daughter between 
the ages of eighteen and twenty-one 
whether the parent lives or dies, with a 
lump sum each year for tuition, books, 
and so forth. In the event that the 
parent dies before the child reaches col- 
lege age, the money will be paid just 
the same. 

Q. Patriotically speaking, shouldn’t I 
put all my spare cash into War Savings 
Bonds? 

A. You should put all the money you 
can spare from essentials into War Sav- 
ings Bonds. You can’t buy too many. 
But remember that the War Savings 
Program is designed not only to pay 
for the war but to check inflation. There 
is a surplus of money in the country. 
There are not enough things to spend 
this money on. The government wants 
to drain this surplus money out of cir- 
culation in the hope of curbing infla- 
tion. Insurance fits into this program. 
Moreover, the insurance companies are 
among the largest buyers and holders 
of government securities, and so you 
are indirectly investing in War Bonds 
when you buy insurance. The average 
family in the United States now owns 
$310 in War Savings Bonds and U. S. 
Baby Bonds. This average family also 





has $284 invested in U. S. Government 
Bonds via their insurance, 

Q. If my husband is in the Service, 
what about his debts or obligations ? 

A. Each case is handled individually 
on its own merits, with discretion as to 
collection or non-collection left to the 
courts. The general practice is for a 
moratorium on all debts until sixty days 
after discharge from Service, and this 
goes for mortgage interest, taxes, per- 
sonal debts, and so on. The exceptions 
are where such obligations are shown 
to have been incurred in anticipation of 
enlistment. 

Q. While my husband is in the serv- 
ice, what will happen to his life insur- 
ance, and suppose he’s unable to keep 
up his premium payments on Army pay? 

A. If your husband’s policy was taken 
out before we entered the war, there 
are several ways this can be arranged. 
If his insurance does not exceed $10,000 
the government will guarantee the com- 
pany his premiums. But these must be 
repaid, plus six per cent interest, within 
two years after the war. Or, if the in- 
surance has been in force a number of 
years, the money to meet the premiums 
may be borrowed directly from the com- 
pany. In either case, after the war, you 
and your husband can detide whether 
to repay the loans and continue the in- 
surance, or revise it on another basis. 
But, by all means, if his policy was issued 
prior to the war, do not let it lapse. In 
the event of your husband’s death, if he 
was insured under one of the above ar- 
rangements, the full face value of the 
policy is paid, less the amount advanced 
for premiums. If, however, his policy 
was taken out after we entered the war 
and has a war risk clause, the govern- 
ment will not pay the premiums. Such 
a policy also provides that the company 
pays nothing if the holder is killed in 
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action; but they do return the money 
paid in for the premiums. 

. If social security is going to be 
broadened via plans such as Beveridge’s 
in England, what is the point in taking 
out private insurance? 

A. If you’re one of those gals content 
with the minimum of what life has to 
offer, then you will be satisfied with 
whatever social security the government 
But no matter how much and 
how far these benefits are amplified they 
can only assure you the minimum. Many 
people, however, want and require more; 
and this can be provided only through 
life insurance or some other form of 
When social security 
was first adopted here in 1937, some pre- 
dicted it would end insurance. 
life insurance 
United States is nearly twenty-six bil- 
lion dollars greater than in 1937. 

Q. Can I be held responsible for my 
husband’s debts if he dies or disappears ? 


individual thrift. 


OF AMERICA 
NEW YORK CITY 











A MUTUAL COMPANY 
ESTABLISHED 1860 


GUARD 


AP pn; "5° PROD 





AN 






A. If you signed his note, yes. They 
could even garnishee, legally deduct 
from your pay check. But if they are 
his personal debts and you didn’t sign a 
note or any other paper assuming joint 
responsibility with your spouse, the an- 
swer is no. But your husband can be 
held responsible for your debts. Don't 
let it go to your head, however, because 
he can always put one of those public 
notices in the papers reading: My wife, 
Hortense, having left my bed and board, 
I, Charley Doakes, am no longer re- 
sponsible for her debts as of 10:00 A. M. 
today. 


Travelers Publish Third 
Service Honor Roll 


The third edition of the honor roll of 
former Travelers employes and repre- 
sentatives now in the armed services was 
recently issued. It contains 2,201 names, 
an increase of more than 88% over the 
first honor roll of 1,167 published in July. 

The cover, decorated in red, white and 
blue, bears the picture of a helmeted 
soldier’ formed by the abbreviation for 
the Travelers Insurance Companies, TIC. 
In order to conserve scarce metal, only 
one staple is used to hold together the 
envelope-sized booklet. 

A copy of the honor roll has been sent 
to every person now in The Travelers 
employ and to all those listed between 
its covers, wherever they are serving 
their country. Included are men in the 
Army, Navy and Marine Corps, as well 
as women in the WAAC and WAVES. 

Though compiled from information in 
the companies’ possession December 12, 
the honor roll already lacks the names 
of 180 Travelers men and women from 
the United States and Canada, the two 
countries where the organization oper- 
ates, who have entered the service 0! 
their countries since that time. Periodic 
revisions are planned to keep the list 
up to date. 








OHIO STATE LIFE REPORT 





In Force, Assets, Income Gain Substan- 
tially Relative to 1941, President 
Adams Reveals 

Ohio State Life closed 1942 with i 
surance in force amounting to $117,035, 
555, an increase of $6,961,227 on the 
year, Claris Adams, president, reported, 
at the annual meeting of stockholders. 
Admitted assets totaled $26,414,950, 4 
gain of $2,115,984. Total income during 
the year amounted to $5,193,466, an I 
crease of $299,069 relative to 1941. The 
company’s capital, surplus and vo'unta') 
contingency funds, available for tlie pt 
tection of policyholders, amounted at the 
year-end to $2,640,105. 

During the year the company Pur 
chased Government bonds in the sul! 
of $3,353,660, bringing the total to $7," 
208,396. In the last five years, Mr 
Adams’ pointed out, Ohio State Life has 
increased its insurance in force ly 2/“ 
and the surplus for policyholders }) 
more than 40%. 
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520,000,000 1942 Gain In 
Union Central Assets 


w. H. COX ANNUAL REPORT 





Lowest Lapse Ratio in Company’s His- 
tory; Special Reserves Established; 
insurance in Force $1,352,650,811 





e public is holding on to its life in- 
surance as never before, W. Howard Cox, 
yes'dent, Union Central, said in his annual 
J 
report. to company’s seventy-sixth annual 
meeting last week. Company had smallest 
Janse rate in its history. 

New business on life insurance plans, 
including increases, revivals and additions, 
amounted to $62,212,756 in 1942. Net gain 
in life insurance in force was $5,509,331 
There was a gain of $3,361,068 in annui- 
ties in force. ‘Total business in force at 
end of year was $1,352,650,811. 

\ssets increased $20,000,000, now amount- 
ing to $455,956,016. Largest block of these 
assets 1s in bond account. In entire bond 
portfolio there is no default. Market value 
at end of the year was $5,108,637 in excess 
of book value. 


Special Reserves 


President Cox said that the year 1942 
has been a profitable one for the Union 
Central. “These increased earnings make 
it possible for the company to establish 
special reserves in addition to those re- 
quired by law, and thus fortify itself 
against any possible economic problems in 
the U. S. that might result from war,” 
he said. Earnings of the company over 
and above legal reserve requirements 
amount to $5,257,041, an increase over 
1941 of $1,102,510. 

After allocating $2,639,582 for dividends 
to be paid policyholders in 1943 the bal- 
ance of these earnings, amounting to $2,- 
617,458, has been set aside in surplus and 
special reserves as follows: 

(1) The unassigned surplus has 
creased $517,458 and now 
136,412. 

(2) Our war losses have been small and our 
total death claims in 1942 were the lowest in 
many years, Nevertheless, the management felt 
it prudent to establish a special reserve to take 
care of possible increases in mortality in the 
future due to the war. <A special reserve of 
$500,000 has been set up for this purpose. 

_ (3) Although the company’s real estate hold- 
mgs are carried in our annual statement at 
current appraised values, a _ special reserve 
amounting to $1,100,000 has been set aside as 
a hedge against possible future depreciations in 
teal estate values, 

(4) Another special reserve of $500,000 has 
veel set up against mortgages and real estate 
sol] o contract. This was done in spite of 
Pe fact that overdue interest on these accounts 
lis reached the almost irreducible minimum of 
less than 1/10 of 1%. 


been in- 
amounts to $10,- 





RELIANCE LIFE DEVELOPMENTS 





New Year Promotions; Statement Re- 
veals Assets, In Force and Govern- 
ments Portfolio Gains 
Robert C. Kneil, formerly assistant 
vice-president of Reliance Life of Pitts- 
burgh, was elected vice-president at a 
recent board meeting. James H. Lay- 
ton, iormerly assistant secretary, was 
named assistant vice-president and Arch 
D. West, former assistant secretary was 

Promoted to secretary. 

lle company’s financial statement for 
1942 reveals an increase of $11,469,124 in 
admit ed assets to a total of $153,583,219 
at year-end. Life in force rose to a 
new high of $558,080,280, a gain of $24,- 
52,604. Holdings of U. S. Governments 
on \ecember 31 amounted to $26,135,- 
71, on increase of $4,176,429. Total in- 
come in 1942 was $27,228,383, an increase 
ot ° 106,220 over the preceding year. 

\niong other promotions announced 
wer those of Dr. William W. Hobson 
and Or. John L. Humphreys, formerly 


associate medical directors, who have 
bee: named medical directors. Dr. Olin 
M. akins, medical director since 1909, 
Will continue to direct the medical de- 


Partinent as vice-president and medical 
director. Gilbert A. Friday, formerly 
Manager of the renewal department, has 
he appointed assistant secretary, and 
William M. Guthrie, for the past eight 
years assistant auditor, was promoted to 
comptroller. 








Massachusetts Mutual Staff Changes 





CARL A. SABIN 


Bertrand J. Perry, president Massa- 
chusetts Mutual Life, has appointed Carl 
A. Sabin, assistant counsel; Walter C. 
Sullivan, assistant counsel; Richard B. 
Hodskins, attorney; Frances A. Bryant, 
attorney; and Kenneth W. Perry, assist- 
ant director of agencies. The appoint- 


KENNETH W. PERRY 


ments were announced at a meeting of 
the company’s directors Saturday. 

Mr. Sabin attended the Springfield 
public schools and was graduated from 
the High School of Commefce in 1918, 
when he entered the employ of the Fed- 
eral Land Bank. The following year he 
went with the Massachusetts Mutual 
purchasing department, then the policy 
department. He studied law at North- 
eastern University where he received his 
LL.B. in 1923. He was admitted to the 
Massachusetts Bar in 1924 and became 
a member of the law department of the 
company. 

Mr. Sullivan was first employed by the 
Massachusetts Mutual in 1919 in the 
mailing room, then in the cashier’s de- 
partment for the next four years. He 
then became secretary to the late Henry 
Loeb, vice president, for five years, until 
he was transferred to the law department 
as secretary to the late Frank G. Hods- 
kins, counsel, serving also as a law clerk. 
He was appointed attorney for the com- 
pany in 1931. He was graduated from 
the High School of Commerce in 1919 
and in 1928 received an LL.B. from 
Northeastern University. He has been a 
member of the Massachusetts Bar since 
1928 and is also a member of the Hamp- 





WALTER C. SULLIVAN 


den County Bar Association and of the 
American Bar Association. 

Mr. Hodskins has been with the Mas- 
sachusetts Mutual since January, 1930. 
After completing his training period at 
the home office, he worked successively 
in the policy department, the claim de- 


RICHARD B. HODSKINS 


partment, and the law department. He 
is a graduate of Williams College where 
he received his A.B. degree, and of 
Northeastern University where he was 
awarded an LL.B. in 1936. He is a mem- 
ber of the Massachusetts Bar and of 
3eta Theta Pi fraternity. 

Miss Frances A. Bryant began work at 
the Massachusetts Mutual in 1926 as a 
member of the policy department and 
joined the law department in February, 
1939. She was graduated from North- 
eastern University, with a degree of 
LL.B. cum laude in June, 1940. In De- 
cember, 1941, she was admitted to the 
Massachusetts Bar. 

Kenneth W. Perry, CLU, is a grad- 
uate of Massachusetts State College. 
Prior to entering the life insurance field 
with the Springfield agency of Massa- 
chusetts Mutual, in 1931, he was em- 
ployed as a security salesman for Stone, 
Webster & Blogget of Boston. In Janu- 
ary, 1942, he was appointed agency as- 
sistant for the company. In this capacity 
he has worked largely with the com- 
pany’s sales representatives on Pen- 
sion Trust cases, and the installation of 
salary allotment plans of buying life in- 
surance. 
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New York Life Assets 
Exceed Three Billions 


THE SURPLUS . RISES $13,000,000 


Purchases in 1942 Lift Holdings of 
Governments Above $1,266,000,000, 


President Harrison Reports 





Assets of New York Life at the end 
of 1942 amounted to $3,142,000,000, it has 
been reported by George L. Harrison, 
president, in a review of the company’s 
ninety-eighth annual statement. The in 
crease in assets during the year was 
$154,000,000. 

After deducting liabilities of $2,940,- 
000,000, surplus funds held for general 
contingencies on December 31, 142, 
amounted to more than $200,000,000, 
which represents a gain of over $13,000,- 
000 as compared with the close of the 
previous year. Mr. Harrison stated that 
the increase in the surplus funds for gen- 
eral contingencies was made “after mak- 
ing appropriate additions to policy re- 
serves and after writing down the book 
values of real estate and mortgage loan 
assets to conservative current valua- 
tions.” 

During 1942 New York Life increased 
its net holdings of United States Gov- 
ernment obligations by about $379,000,- 
000. This action brought the total of 
such investments to more than $1,266,- 
000,000 on December 31, 1942, which is 
approximately 40% of the company’s 
assets. 

Policyholders owned more than 3,000,- 
000 policies in the company on Decem- 
ber 31, 1942 for $7,131,000,000 of life in- 
surance. The increase in insurance in 
force during the year was in excess of 
$117,000,000. The New York Life has 
confined its business to “ordinary” in- 
surance. It writes no industrial or 
group. 

War Cuts Agency Force 

New insurance during 1942 amounted 
to $403,000,000. Mr. Harrison pointed 
out that although new insurance in 1942 
was 9.6% less than the total amount paid 
for in 1941, the company’s active agency 
force in 1942 was reduced about 20%, 
primarily through war service. There 
was a substantial decrease during the 
year in the volume of terminations for 
lapse and surrender, which were at the 
lowest level in over twenty years. 

Further analysis of some of the 
changes in New York Life’s financial 
position shows that holdings of state, 
county and municipal bonds amounted 
to $144,000,000 on December 31, 1942. A 
year ago this item amounted to $250,- 
000,000. The reduction of $106,000,000 of 
such investments reflects sales during 
the year. 

Other bond investments as of Decem- 
ber 31, 1942 included $270,000,000 of rail- 
road bonds, compared with $286,000,000 
at the close of the previous year; $356,- 
000,000 of public utility bonds, which 
were only slightly less than the $359,- 
000,000 of such holdings a year ago; 
$62,000,000 of industrial and miscellane- 
ous bonds, as compared with $94,000,000 
on December 31, 1941; and $92,000,000 of 


Canadian bonds, as compared with 
$87,000,000 a year ago. 
Preferred and guaranteed stocks 


owned on December 31, 1942, amounted 
to $85,000,000. They aggregated $83,000,- 
000 at the close of 1941. 
Real Estate Reduction 

Book value of first mortgages on real 
estate aggregated $414,000,000, which 
compares with a total of $416,000,000 for 
a year ago. Real estate owned, includ- 
ing approximately $13,000,000 for the 
home office, was valued at $77,000,000 on 
December 31, 1942. Real estate owned 
at the close of 1941 was valued at more 
than $92,000,000. During the year 1942 
the company sold 1,110 parcels of real 
estate, including 860 city properties and 
250 farms. In addition, it has under 
contract of sale over 700 pieces of prop- 
erty. ; 

Policy loans and premium notes ag- 
eregated $256,000,000, which represents a 


(Continued on Page 12) 
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Large Premium Gain By 


Aetna Affiliated Cos. 


$16,167,506 MORE THAN IN 1941 


Increases in New Life, Ordinary Depart- 
ment, and in Group Life; Assets 
of Companies, $847,864,569 
The total premium income of the Aetna 
Life and its affiliated companies last year 
was $209,278,373. This is an increase for 
the year of $16,167,506. Each company in 
the group showed an increase. The pre- 
miums in the Aetna Life were $138,399,446, 
in the Aetna Casualty & Surety $49,637,721, 
in the Automobile Insurance Co. $18,- 
550,891 and in the Standard Fire $2,697,315. 
Aetna Life 


In the ordinary department new life 
insurance was $147,628,308, which is $5,- 
337,202 more than in 1941. Total ordinary 
insurance in force increased during the 
year $30,855,324 to $1,876,865,771. 

New insurance on group life and em- 
ploye plans amounted to $269,065,819. This 
new business, together with growth on old 
policies, resulted in an increase in insur- 
ance in force of $342,873,258. Total group 
and employe insurance in force at the end 
of the year was $3,353,661,883. This rep- 
resents insurance on the lives of 1,844,602 
workers. 

The premium income of the Aetna Life 
Insurance Company of $138,399,446 in- 
cludes annuity premiums of $21,884,504 
and accident and health premiums of 
$25,536,657. 

Interest and rents received by the com- 
pany during the year were $30,698,250, 
which, added to the premium income, gave 
a total income for the Aetna Life Insur- 
ance Company of $169,097,696. 

The net rate of interest earned in the 
life department was 3.43%, a slight im- 
provement over the rate earned in 1941. 

The total amount paid policyholders in 
the life department was $66,219,180. Claims 
paid in the accident and liability depart- 
ment amounted to $16,770,976. The total 
amount paid policyholders since organiza- 
tion has now reached the sum of $1,789,- 
654,412. 

In the participating department $1,912,- 
585 has been set aside for payment of 
dividends in 1943, 

Assets 

Assets increased $69,627,530 to $847,864,- 
569. The total surplus of the company 
increased $2,839,764 to $30,642,494. This, 
with the capital of $15,000,000, gives a sur- 
plus to policyholders of $45,642,494. 

In addition, the company’s statement 
shows a contingency reserve of $11,800,000, 
in which is included a special reserve for 
group insurance of $8,550,000. 

Assets are distributed by class of in- 
vestment as follows: 


Cash on hand and in banks............ 
United States Government bonds 27.22% 
State, county, municipal bonds.. 6.67 
Canadian Government and muni- 

cipal bonds 


2.74% 


Total Government and mu- 
nicipal bonds 


Industrial and miscellaneous 


Total bonds 
Stocks of affiliated companies... 
Preferred and guaranteed stocks 
CSET MOONEE oo co scan soeesesurs 


Total stocks 
Farm mortgage loans 
City mortgage loans........... 13.30 


Total mortgage loans 
Home office real estate 
Real estate sold under contract. 
Other real estate 


Total real estate 
Loans secured by policies 
Premiums in course of collection 


Total admitted assets 
Holdings of United States Government 
bonds are $230,823,863. This is 27.22% of 
(Continued on Page 34) 


DIRECT MAIL SELLING 
How to Sell Life Insurance By Direct 
Mail was the theme of an address by 
Karle A. Buckley before Keystone group 
of Life Insurance Advertisers’ Associa- 
tion, 








Heads Presidents Club 


MURRAY APRIL 


Murray April, associate general agent, 
Continental American, 45 John Street, is 
the new president of the company’s 
Presidents Club. Before going into life 
insurance he was with a textile concern 
where he had considerable experience in 
credit and collection work, and par- 
ticipated in liquidation of some large 
estates. He entered life insurance in 
1932 and in 1935 joined the Continental 
American. Since becoming an insurance 
man he has been delegated executor or 
trustee of a number of estates of policy- 
holders. 

Vice-Presidents of the Presidents Club 
are Matthew J. Lauer, Ralph R. Purnell, 
Harry Schultz, Robert S. O’Neill, Sam 
B. Sapirstein and Clarence L. Collison. 
Directors are Max J. Hancel, Jules An- 
zel, Joseph W. Fox and Oscar Newman. 


MAKE G. P. WILLIAMS MANAGER 





New Head of Union Central’s Denver 
Agency Paid for 925 Cases As 
An Agent 

Geo. P. Williams, who was named 
acting manager of the Denver Agency 
of the Union Central, immediately fol- 
lowing the death of Guy C. Lyman, has 
been appointed manager of the agency. 

Mr. Williams has been with the com- 
pany more than twenty years. He en- 
tered life insurance with the Denver 
Agency in 1922 and qualified for the 
company’s, $250,000 Club that first year. 
During his career with the Union Cen- 
tral, Mr. Williams has paid for 925 
cases for $4,515,338. 


NEW ENGLAND MUTUAL LEADER 

David Marks, Jr. CLU, who repre- 
sents New England Mutual Life at 
Newark and is connected with the Freid 
Agency, New York City, ranked first 
among all company agents in December 
in volume of new business, lives and 
premiums. Morever, he ranked second 
in the three classifications for 1942. He 
paid for more than $1,000,000 of busi- 
ness. Since the first of 1943 he has 
submitted business amounting to more 


than $1,500,000. 


UNAUTHORIZED RISKS 
Commissioner Newell Johnson of Min- 
nesota conferred with a group of insur- 
ance men January 26 to consider the 
problem of unauthorized companies do- 
ing business in Minnesota. 


A CORRECTION 

In the recent announcement of Secur- 
ity Mutual Life’s “essential disability 
contract” it was inadvertently mentioned 
that the limb and eye loss schedule and 
identification indemnity are excluded. 
These benefits are definitely included in 
the new contract, and the policy may 
also be written with riders providing 
hospital, nurse and surgical operation in- 
demnities. 
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General Agent at Dayton 


Brooks Heathman has been appointed 
general agent for Massachusetts Mutual 
Life at Dayton. He succeeds Thomas P. 
Allen, now a lieutenant in the Army, who 
has resigned. Mr. Heathman has been 
directing the Dayton office since Mr. 
Allen was commissioned last April. 

The new general agent entered the 
company’s service at Dayton in Decem- 
ber, 1930, as a personal producer repre- 
senting the L. W. Witten Agency at Cin- 
cinnati. With sales of $456,475 in 1942, 
he was among the company’s leaders for 
the second successive year. 





Musician Fink 
(Continued from Page 3) 


the evening form quartettes playing the 
classics. 

Born in New York, Mr. Fink started 
playing the violin as a youngster, want- 
ing to make music his vocation. His 
parents, however, insisted that he attend 
college. He went to College of the City 
of New York. Upon graduation, he en- 
tered the cloak and suit and then, the 
mail order business and was at one time 
manager of the Times Square Auto Sup- 
ply Co. He entered insurance when 
Harry F. Gray made him an agent, and 
he immediately made an astonishing 
record selling cold canvass. He took 
the New York University insurance 
course under Griffin M. Lovelace and 
James Elton Bragg, and for a period of 
six weeks a committee of students was 
appointed to go with him a number of 
hours each day and observe how he sold 
by cold canvass. In that six week period 
$300,000 was written. ; 

Mr. Fink has appeared as a violinist 
over NBC, WJZ and WEAF, having 
broadcast upon at least seven different 
occasions. Among musicians who have 
been guests of Mr. Fink over the years 
are Sergei Kotlarsky, Flora Rubin, Louis 
Green, Sidney Beck and Paul Turkisher, 
shown in accompanying picture; and 
Maximilian Pilzer, former concert mas- 
ter of New York Philharmonic and now 
a leading figure on the radio; Michael 
Rosenker, concert master of Metro- 
politan Opera; Mischa Elman; Henry 
Temianka, former concert master of 
Glasgow Symphony Orchestra and Pitts- 
burgh Symphony Orchestra, the late S. 
L. Rothapfel “Roxy”; William Kroll of 
the Coolidge Quartette; Eugene . Or- 
mandy, conductor of the Philadelphia 
Symphony Orchestra, and David Men- 
doza, now conductor of the Center The- 
atre Ice Show. One night at the home 
of Mr. and Mrs. Fink there were fifty- 
five musicians representing fourteen dif- 
ferent nations. Mrs. Fink is musical but 
on Friday evenings her role is exclusive- 
ly that of hostess. 

Among Mr. Fink’s insurance clients 
are executives of the Standard Oil and 
duPont organizations. For years his 
principal insurance writings were of in- 
come insurance. He did considerable 
pensions business last year and has often 
paid for more than $1,000,000 a year of 
Ordinary insurance. 


DENIES A LICENSE 
The New York State Insurance De- 
partment has denied the request of a 
life insurance company for a renewal 
license under Section 113 of the Insur- 
ance Law for J. Herman. Lehman, 280 
Broadway, New York City. 
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New San Diego Gen’! Agent 


C. L. Randolph and his son, Ralph, 
have resigned as general agents of Penn 
Mutual, San Diego, Cal., and are suc- 
ceeded by C. L. Randolph’s son-in-law, 
George C. Howard. C. L. and Ralph 
will become associate general agents, 

C. L. Randolph became a Penn Mu- 
tual general agent forty-six years ago 
in Golconda, Ill.; and in San Diego in 
1911 formed partnership of Henking & 
Randolph. In 1926 Ralph Randolph 
joined his father in C. L. Randolph & 
Son. He is now on leave as Lieut. 
Commander in the Navy. 

George C. Howard in 1930 came to the 
Penn Mutual and the Randolph agency 
from the investment banking business; 
joined the agency in 1930; and was ap- 
pointed general agent in 1935. He was 
a graduate of the University of South- 
ern California College of Law. 





N. Y. Life Assets 


(Continued from Page 11) 


considerable reduction from the figure 
for the previous year, $285,000,000. 

On the liability side the largest single 
item is the reserve for insurance and 
annuity contracts. This reserve amounted 
to $2,507,000,000 on December 31, 1942, 
having been increased by $100,000,00 
from the comparable figure for the close 
of the previous year, $2,407,000,000. 

The present value of amounts not yet 
due on supplementary contracts was 
$212,000,000, which is substantially higher 
than a year ago when this item amounted 
to $187,000,000. The liability item of divi- 
dends left with the company aggregated 
$138,000,000 as compared with $130,000- 
000 at the close of 1941. 

The company declared the same scale 
of annual dividends on its policies in 
1943 as it declared in 1942, and_ the 
amount of dividends payable to policy- 
holders in 1943 is $32,000,000. About 
1,270 employes and agents are in mili- 
tary service. 





Bankers National 


(Continued from Page 3) 


forward with suggestions aimed to 1m- 
prove 1943 sales procedure. Irving Vic- 
toroff urged that the Bankers National 
buyer’s guide be reissued in new dress; 
sales contests were favored if they were 
not staged too frequently. As regards 
the Victory tax, the home office ‘) date 
has not deducted the 5% tax from com 
missions of its producers, agen‘s still 
being regarded in the category 0! I 
dependent contractors.” 

The agents voted that a_leticr of 
greeting be sent to Dick O’Bric, 4° 
sistant to Vice-President Sieger, and 
Joseph Ayres of the agency depar:ment, 
both in the armed forces, whose a»sence 
from the meeting was regretted. 

Vice-President Sieger closed the bust- 
ness session by expressing the ho; that 
1944 would find the Presidents Cli) and 
Master Producers Club members ‘esut 
ing their old custom of conventions," 
the South” and that improved con«ition 
would permit this resumption. 

Irvin Bendiner’s banquet 
along the same lines as his addr: 
cently before the Life Underwrite:s AX 
sociation of New York. 
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Equitable of Iowa Staff Promotions 


(Continued from Page 1) 














RAY E. FULLER 


dent of agencies in complete charge of 
all agency department activities. Of ma- 
jor importance in the consideration of 
Mr. Fuller’s interesting business career 
is the fact that for more than ten years 
he spent all of his time in actual field 
work with agents and general agents of 
his company. 


Mr. McCankie’s Career 


Mr. McCankie came to the Equitable 
Life in 1920, and in 1921 was appointed 





H. W. 


assistant actuary. In 1926 he was ad- 
vanced to associate actuary, and in 1936 
was placed in full charge of underwriting 


FOSKETT 


activities. In 1938 he was elected under- 
writing vice-president and associate ac- 
tuary. 

Mr. McCankie is a member of’ the 
council of the Actuarial Society of Am- 
erica and past president of the American 
Institute of Actuaries. He also is a 
member of the executive council of the 
Home Office Life Underwriters Associa- 
tion and has contributed a number of 
technical papers on various phases of 


R. C. McCANKIE 


actuarial science. He is a native of 
Scotland and a graduate of George Wat- 
son's College. 

Mr. Irwin, who now bears the title of 
actuary, came to the Equitable in 1919 
as a clerk in the actuarial division. In 
1926 he was elected assistant actuary, 
and in 1938 was advanced to associate 
actuary. He is an associate of the Actu- 
arial Society of America and a fellow in 
the American Institute of Actuaries. 

Mr. Foskett joined the company in 
1919. In 1923 he was made assistant sec- 
retary and in 1926 was made assistant 
treasurer. In 1938 he was given the ad- 
ditional title of assistant vice-president. 

Mr. Foskett served as a member of 
the board of trustees of the Life Office 
Management Association during 1934, 
1935 and 1936. He is a past president 
and is currently president of the Des 
Moines Chamber of Commerce, and has 
been active in many local and national 
organizations of both a civic and a finan- 
cial nature. He is a native of lowa, 
and an alumnus of the University of 
Wisconsin. 





PHOENIX MUTUAL LEADERS 

David A. Brumfield led the Newark 
agency of Phoenix Mutual Life in paid 
premiums for 1942, Lloyd D. Harrison, 
manager, has announced. Edward J. 
H bert was top man in paid amount of 
lie insurance and in number of appli- 
cations. Curtis S. Townshend was the 
le.der in submitted business. Messrs. 
I umfield and Townshend, John A. 
\arian and J. Robert Dean have been 
a jointed to the president’s field staff 
tor 1943. Mr. Townshend won the ad- 
“(nonal honor of leading all men in the 


| nupany who started in business in 
i(), 





‘RAVELERS APPOINTS WILSON 
reorge B. Wilson, Winnipeg, Mani- 
a, has been appointed field assistant 
life, accident and group departments 
the Winnipeg branch of The Trav- 
ts. From 1924 to 1941 Mr. Wilson 
ts employed as clerk by the Winnipeg 
yrain and Produce Clearing Association. 
» has been working as full-time agent 
t The Travelers since early 1941. 


RAMSAY AGENCY DINNER 

Annual theater party and dinner of 
the John A. Ramsay agency of Con- 
necticut Mutual Life at Newark was 
held in New York City recently. Mem- 
bers were accompanied by their wives. 
Mr. Ramsay has been elected for the 
second time a member of the company’s 


general agents’ advisory council. The 
Ramsay agency ranked second in the 
president’s organization trophy cam- 
paign, presentation being made to Mr. 


Lee Loomis, presi- 
the general 
York City 


James 
company, at 


New 


Ramsay by 
dent of the 
agents’ convention in 
recently. 


FRASER AGENCY REPORTS 
The Fraser Agency of Connecticut 
Mutual Life reports a January paid for 
volume of $1,343,633 as compared with 
$1,918,119 in the corresponding month 
of 1942. 





notices of property 
transfers and the recording of mort- 
gages, asks Equitable Society “Agency 
Items” in a column of sales hints. 


Do you watch 














HEARD on the WAY | 





Through the courtesy of G. J. M. Best, 
general manager in Australia and New 
Zealand of the Prudential of London, 
I have received a copy of “Australia 
Today,” one of the most beautifully 
printed publications I have ever seen 
and: full of articles of topical interest. 
The illustrations are extraordinarily ef- 
fective. 

Mr. Best, with the Prudential many 
years, was for a considerable time an 
executive in the home office, Holborn, 
London. Some years ago he was sent 
to Australia. For years he has been in- 
terested in the Australia-America Co- 
operation Movement in Sydney, of which 
he is vice-president. That movement has 
been exanded to all the capital cities 
of Australia and New Zealand, object 
being to strengthen the union between 
those countries. Since Pearl Harbor 
there naturally have been an increasing 
number of Americans in Australia and 
New Zealand and Mr. Best reports that 
they get along well together. 

Despite the agency man-power and 
travel restriction problems of the war, 
Mr. Best reports that business of the 
Prudential shows Scns in the sec- 


EDWARD J. RILEY LED MUTUAL 
Fair Haven, Pa., iin Paid for More 


Insurance and Wrote Highest Num- 

ber of Applications 

Edward J. Riley of Fair Haven, New 
Jersey, district manager, Mutual Life, 
led the company’s entire agency force 
throughout the country for 1942, both in 
total volume of insurance sold and in 
total number of applications for insur- 
ance. 

This is the first time since 1931 that a 
Mutual Life fieldman has ranked first 
for the entire year both in volume and 
number of applications, according to 
Vice-President J. Roger Hull. 

Mr. Riley entered life insurance in 
1938 as an agent for the Mutual Life, 
and was appointed district manager in 
1940. He is a member of the Million 
Dollar Round Table of the National As- 
sociation of Life Underwriters. 


BIDS BUSINESS TELL AIMS 





A. T. & T. Vice-President Suggests Plan 
In Third of Series Issued by 
Life Insurance Institute 

3usiness should be cheerfully willing 
to tell the public what its policies are, 
what it is doing, and what it hopes to 
do, Arthur W. Page, vice-president of 
the American Telephone and Telegraph 
Co., declared in the third of a series of 
booklets serving as the annual conven- 
tion on paper of the Institute of Life 
Insurance. This seems practically a duty, 
he said, expressing belief that “all busi- 
ness in a democratic country begins with 
public permission and exists by public 
approval.” As the first part of a pro- 
gram to inform the public of the opera- 
tions of a business, Mr. Page suggested 
the following five-point plan: 

A top management that has analyzed 
its overall relation to the public it serves 
and is constantly on watch for changes 
in the public desires. A system for in- 
forming all employes concerning the 
general policies and practices of the 
company. A system of giving contact 
employes the knowledge they need to 
be resonable and polite, and the incen- 
tive of knowing that those qualities 
count in pay and promotion. A system 
of getting employe and public questions 
and criticism back up through the or- 
ganization so that management may 
know what the public thinks of the busi- 
ness. A frankness in telling the public 
about the company’s operations; its 
practices and policies in the public in- 
terest, by advertising in magazines, 
newspapers, or the radio, by official com- 
pany statements, speeches and many 
other ways. 


tion ‘of the world where he is general 
manager. 

One of the most interesting articles in 
“Australia Today, 1943,” has to do with 
Financing the Australian War Effort, 
written by J. B. Chifley, Commonwealth 
treasurer. He gives the purchasing ca- 
pacity in the hands of the Australian 
public on June 30, 1942, as £468,700,000. 





Grant Taggart, president of National 
Association of Life Underwriters, is one 
of sixteen children, and was youngest 
child. He has sold on the average a 
policy every other day for the past 
twenty years, and always in the Big 
Horn country, almost never in large or 
even medium-sized cities. 





Heber J. Grant, president of the Mor- 
mon Church, the Utah Home Fire and 
the Beneficial Life of Salt Lake, recently 
celebrated his 86th birthday. The Bene- 
ficial Life has more than $100,000,000 
insurance in force. When he took the 
presidency in 1918 it had $22,613,000 in 
force. 

Uncle Francis. 


PRU MORTGAGE LOAN CHANGES 


E. S. Allsopp, New England Manager, 
Made Northern N. J. Manager; Suc- 
ceeded in Boston by J. A. Conklin 


Managerial changes in New 
and Northern New Jersey mortgage loan 
been 


England 


branch offices of Prudential have 
made. 

Ernest S. Allsopp, manager New Eng- 
land office, Boston, is being transferred 
in same capacity to northern New Jer- 
sey branch, Newark, assuming the duties 
of Ervin Jackson, who has resigned, ef- 
fective February 15. Mr. Allsopp has 
been a representative of Prudential’s 
mortgage loan department since March, 
1929, when he was made a property in- 
spector at Lakeland, Fla., and became 
New England manager in 1939. 

Joseph A. Conklin, assistant manager 
in Boston, has been made manager 
there. He began with Prudential in 
home office December, 1931, and next 
year was transferred to Chicago; then 
to Newark, and in 1941 was made as- 
sistant manager in Boston. 

John W. Wilson, Jr., mortgage loan 
appraiser in Boston, succeeds Mr. Conk- 
lin as assistant manager there. He 
joined Prudential in 1935 at Buffalo, be- 
ing transferred to Boston in 1938. 


PEORIA HONORS SCHNELL 

Frederick A. Schnell, Penn Mutual 
General Agent at Peoria, has been 
awarded Peoria’s Junior Chamber 
of Commerce “Distinguished Service 
Award” and chosen Peoria’s “Young 
Man of the Year.” The recognition and 
honor came to him at the annual dinner 
of the Junior Chamber of Commerce. 
Neither Mr. Schnell nor any of the other 
300 members and wives present knew 
who had been selected for the award 
until at the dinner Dean Loyal Tillotson 
announced the decision of the five 
judges. 

Last year Mr. Schnell was chairman 
of the Greater Peoria Community and 


War Fund Drive 





NEW YORK LIFE GIVES BOOKS 


Nine thousand books, the largest num- 
ber so far collected by employes of a 
single corporation, have been presented 
by New York Life to the Victory Book 
Campaign of the American Red Cross. 
Presentation was formally made by 
George L. Harrison, president, in the 
home office. Mrs. Theodore Fitz Ran- 
dolph, in charge of the New York area, 
accepted. Included were complete sets 
of Conrad, Mark Twain, Balzac and 
Newman. 
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To offset business which is being lost 
because of changes brought about by the 
war every producer must analyze care- 
fully conditions prevailing in his own 
community. 
known theory that present customers are 
often the best producer 
has the responsibility of seeing. that his 


Proceeding on the well- 


prospects the 


clients are covered adequately under the 
An analysis 
reveal 

Re- 


altered conditions of today. 


client’s insurance may 


unsuspected 


of each 
many opportunities. 


placement values of buildings are con- 


tinuing to rise even above the figures 
»f 1942. Rental value and extended cov- 
are important forms of protection 


inland marine 


erage 


today. Various types of 


insurance are attractive now. 


Despite problems associated with taxes 
and generally 


shortage of personnel 


higher expenses of conducting an agency 


at the post office of New 


York City under the act 


business, the alert and intelligent pro- 
ducer who is educated up to the moment 
with respect to new and revised cover- 
ages and new markets for insurance dur- 
ing the troublesome war period can ad- 
just himself with a minimum of discour- 
agement to the many problems which 
arise continually. 

Kew 
AIR VOYAGE 
AMERICA 
January, 1793, 


America was 


THE FIRST MADE IN 


that the first 


made, the 


It was in 
air voyage in 
ascension being from a spot where the 
Penn Mutual Life’s office 
stands adjoining Independence Square, 
Philadelphia. The balloonist was Jean 
Blanchard and the event took 
place in the of President 
George Washington and a great assem- 
bly. The aeronautist carrying a 
passport of introduction from the Gen- 
eral, the first air-borne letter in the New 
World. At the time Philadelphia was 
capital of the United States. Admission 
to the enclosure to see preparations for 
the flight was from $2 to $5. 
present 


home now 


Pierre 
presence 


was 


In view of the tremendous 
progress in air voyages the first U. 

of Blanchard in his hydrogen 
balloon has taken on new interest, 
timely the interesting account 
Carroll Frey of Penn Mutual Life 
Blanchard 


journey 
and 
makes 
which 
has written in a book about 
published by the company. It 
on a first hand account of the historic 


flight which Blanchard wrote in form of 


is based 


a diary. 

A Frenchman who had long been a 
student of the flight of birds, Blanchard 
machine in 1781 
Becoming in- 


constructed a flying 
which was unsuccessful. 
terested in balloons, 
flights in Europe in 
cities, his greatest triumph being first 
crossing of the English channel. He then 
came to Philadelphia and announced i 
1793, he would make a balloon 


he made forty-four 


many European 


January, 

ascension. 
inflating the balloon 
commenced about 9 o’clock in the morn- 
ing. Several cannon were fired from the 
dawn until the moment of elevation. A 
cov- 


The process of 


An air of solemnity 
Blanchard was dressed 
in a plain blue suit, a cock’d hat and 
When the balloon arose 
and of 


band played. 
ered the scene. 
white feathers. 
he waved the colors of the U. S. 
France. 

lasted forty-six 


The aerial voyage 


traveled fifteen 
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minutes in which he 


(Continued on 


FRANCES A. BRYANT 


Frances A. Bryant was appointed at- 
torney for the Massachusetts Mutual 
Life at the directors’ meeting last week. 
Miss Bryant joined the company’s home 
office organization as a clerk in the pol- 
icy department in 1926 later transferring 
to the law department. Meanwhile she 
took law courses at Northeastern Uni- 
versity and received her LL.B. degree 
cum laude in June, 1940. She was ad- 
mitted to the Massachusetts Bar in 1941. 

*x 


Sheldon Hine, ket RN of the 
Lincoln National Life, has been com- 
missioned a lieutenant (junior grade) in 
the U. S. Naval Reserve. Lieut. Hine 
has been serving the Navy in its Division 
of Special Devices, Bureau of Aeronau- 
tics, in Washington, D. C. He will con- 
tinue his work in that department. Many 
of his photographs have been hung in 
salons throughout the United States and 
also in many foreign countries including 
England, Switzerland and Japan. 

* x 


Paul C. Sanborn, now an independent 
agent in Boston and former general 
agent of the Connecticut Mutual Life, 
paid for $4,000,000 of Ordinary life in- 
surance in 1942. He is one of the lead- 
ing figures in the Million Dollar Round 
Table. 

* * x 

J. Edwin Larson, State Treasurer and 
Insurance Commissioner of Florida, two 
years ago also became State Fire Mar- 
shal and in connection with the last- 
named post he has been commended by 
the Tampa Tribune. That newspaper 
states that the duties of fire marshal are 
“important because of their direct rela- 
tion to public safety. Mr. Larson has 
been discharging his duties with his ac- 
customed modesty and diligence.” The 
paper went on to say that the National 
Board of Fire Underwriters has told 
Commissioner Larson that “Florida is 
the first state in the nation in the num- 
ber of municipalities which have acted 
in accordance with the nationally ap- 
proved plans to eliminate fire hazards 
and traps.” 

* * * 

Lieutenant John Wyper, C.W.S., U. 
Army, who is a son of Vice- "aaa 
James Wyper of the Hartford Group, 
visited the Los Angeles office last week, 
while enjoying a leave of absence from 
his army duties. 

* * xX 

Helen Cooper, former secretary to F. 
Phelps Todd, vice-president and actu- 
ary, Provident Mutual Life, is now a 
third officer (second lieutenant) in the 
WAACS and is in Washington, D. C., 
engaged in recruiting for the WAACS. 


Capt. John L. Briggs, vice-pres’ 
and assistant agency director, South 
Life, has been granted leave of abs. 
by the company and has reported 
duty to the commanding general of 
Eighth Service Command in Dallas 
the first World War Captain B: 
served with the French army in 
Amherst Ambulance Unit, then bec: 

a pursuit pilot in the U. S. Army 
Corps. 
x * x 

Arthur A. Watson of Wetherstfi 
Conn., newly elected president of ihe 
Hartford Board of Fire Underwriters, 
has been in insurance for twenty-two 
years. He organized his own firm of 
Arthur A. Watson & Co. in Hartford in 
association with his brother, Lieutenant 
Colonel Elmer S. Watson, now on ac- 
tive duty in the Far East. A graduate 
of Hartford Public High School, Mr. 
Watson attended Dartmouth Colleve 
He is married and the father of seven 
children, is chairman of the Republican 
Town Committee of Wethersfield, mem- 
ber of the Hartford Rotary and of the 
Wethersfield Country Club. 

x x x 


Everett Hale Lane, assistant to Presi- 
dent Jay R. Benton of Boston Mutual 
Life, is doing a good job in civilian de- 
fense work as a member of the Wel- 
lesley (Mass.) Mounted Patrol. Each of 
the thirty men in this organization own 
their own horses and, weather per- 
mitting, they patrol the surrounding 
country. Mr. Lane lives in Dover, Mass. 

x Ok Ok 

Thomas T. Martin of Murfreesboro, 
Tenn., district manager for the Mutual 
Life of New York, has been elected 
president of the Murfreesboro Chamber 
of Commerce. 

x * * 

Emanuel E. Larsen, with Mutual Life 
of New York at Chicago, has been elect- 
ed vice-president of the Chicago Execu- 
tives Association. 

kk Ok 

George Frederick Richardson, |ioime 
fire superintendent at the London office 
of Scottish Union & National, has been 
appointed assistant manager ‘and home 
fire superintendent of the London office. 

a ee 


Lieutenant Harry Call, son of Presi- 
dent Asa V. Call of the Pacific Mutual 
Life, has recently been commissioned an 
officer in the U. S. Army Air Corps, fol- 
lowing his completion of the officer's 
training course at Miami, Fla. His twin 
brother and another brother also are 
serving in the armed forces of the 
country. 

ck a 

L. A. Barker, former manager at 
Charleston, W. Va., of Sun Life ot 
Canada, has been appointed assistant 
manager of the company’s Boston 
branch. The West Virginia branch has 
been closed as a new business office. \Ir. 
Barker has been with company since 
1929, starting in the Maine branch of tle 
company. He was then transferred to 
Cleveland and in November, 1940, to 
Charleston. 

* Ok 

J. L. Thompson, assistant manage! 
the Kentucky Actuarial Bureau, 
elected president of the Engineers’ 
Architects’ Club of Louisville, Ky., 
meeting last month. 

x x 


P. G. Burleigh of Newark, state a 
of the National Fire Group in New 
sey, on February 1 completed tw« 
five-years in the-service of the grot 

* * * 

Walter W. Head, president of 
General American Life, was one 
twenty-five business and civic ae 
pointed by Mayor Becker of St. 
to serve oma committee to map a 
gram of postwar reconstruction of 
city’s obsolete and blighted areas. 
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T. J. Cullen Acting Head of New 
York State Insurance Department 
Thomas J. Cullen, First Deputy Su- 

perintendent of Insurance, is now acting 
head of the New . York State Insur- 
ance Department, Louis H. Pink leav- 
ine office on Saturday last, his new 
post being president of Associated Hos- 
pital Service, New York. 

Mr. Cullen, who has been in charge 
of the Albany office for some years, is 
one of the most able of all the Depart- 
mental people, and has a fine reputation 
not only in this state but with all the 
other Insurance Departments. 

\ graduate of Union University, class 
of ’25, Mr. Cullen went into a law 
office in Troy, N. Y., until admitted to 
the bar in March, 1927. He entered 
the New York Department on April 1, 
1927, with the title of assistant regis- 
trar. Most of his work at the time was 
examination of life and annuity, and 
health and accident policies, and he did 
legal work of miscellaneous character. 
On January 1, 1928, he became regis- 
trar. This title, since abolished, was 
tied up with the old registered policies, 
carried over from the days in which 
registered policies were permitted under 
the law. 

When John Stephens, who for some 
time had been counsel for the Depart- 
ment, died, Mr. Cullen became acting 
counsel for a time. On April 1, 1930, 
he was made executive assistant of the 
Department at Albany, later getting the 
title of Deputy Superintendent. He 
served as Deputy Superintendent for 
fourteen months in the Van Schaick ad- 
ministration. In May, 1938, he was ap- 
rags first deputy by Superintendent 
=a 

Most exciting days of Mr. Cullen in 
the New York Department were when 
fom Behan, Superintendent, was fa- 
tally ill in Albanv. No one but a few 
persons in the Department knew the 
critical nature of his illness. On the 
shoulders of Mr. Cullen in Albany and 
Charles P. Butler, then a deputy in New 
York, were piled unusual responsibili- 
ties Mr. Behan had been Superinten- 
dent only a few weeks when he died. 

_ 2 


Noyes’ Faith in New York City 
Real Estate 
Charles F. Noyes has received consid- 
thle publicity during 1942 in connec- 
on with the investments that he per- 
nally has made in New York City real 
‘ate in the year that has just closed. 
t only has he purchased a great deal 
real estate for his own account but 
has also bought many buildings for 
daughter, Mrs. Duncan M. Findlay. 
is well known that Mr. Noyes seldom, 
ever, sells any property that he pur- 
‘ases. He believes thoroughly that real 
late purchased at the present low level 
the best possible investment both for 
!ure income and for enhancement and 
irticularly as a hedge against inflation. 
urges his friends, however, to be 
areful in selection and always purchase 














through a responsible broker and one 
who is a member of the New York, 
Brooklyn, Queens or Staten Island Real 
Estate boards. 

Mr. Noyes’ chief interest in his busi- 
ness life is not in his own investments 
in real estate but rather along purely 
brokerage lines and selling and buying 
properties for clients, leasing and mort- 
gage loans. The Charles F. Noyes Co., 
Inc., has a fixed rule and policy estab- 
lished many years ago that no member 
of the company shall ever purchase for 
his own account any building that may 
be desired by the tenant in the building 
or by an adjoining owner or by any other 
client. It is also an interesting fact that 
most purchases made by Mr. Noyes in- 
dividually or his daughter have gener- 
ally been made through other brokers 
and it is seldom that his own men have 
a chance to make a sale to him. Prop- 
erties under Noyes ownership are as 


sessed by New York City for nearly 
$10,000,000. Properties managed by the 


Noyes company, including a number of 
buildings in the insurance district, are 
valued in excess of $200,000,000. 

This business has been developed over 
a period of forty-five years, the greater 
part of which time William B. Falconer, 
president of the organization, Edward J. 
Crawford and Harold S. Ford, vice-presi- 
dents, have been associated with Mr. 
Noyes in its active management. 

Mr. Noyes predicts a sharp upturn in 
real estate values after the war is over. 
He believes that real estate will gain in 
connection with any inflation that the 
country may have. He is a firm believer 
in real estate at the present low levels 
and his recommendation to tenants and 
users of large space is to lease while 
prices are low or to rent for a long 
period of years at the present low rental 
market that exists throughout the 
Greater City or better still to purchase 
for occupancy. 

es 
Directors of an Insurance Company 


No directors in the American business 


world have a wider connection with in- 
dustry, banking and business generally 
than have those of insurance compa- 
nies. Take the directors of the Home 
Insurance Co. as an example. Their 
affiliations not only embrace an unusu- 
ally large pattern of business sphere ac- 
tivity, but a number of the directors are 
also trustees of civic and humanitarian 
institutions. Names of the directors and 
their business board memberships fol- 
low: 

Lewis L. Clarke: American Locomo- 
tive Co., Bowery Savings Bank, Kenzel 
Corp., Indiana-Illinois Telephone Co., 
Montana, Wyoming & Southern R.R., 
Montreal Locomotive Works, Ltd., New 
York & Honduras Rosario Mining Co., 
Norfolk & Southern R.R., Prospect, 
Guthrie & Big Bend Telephone Co., 
Swift & Co. Chicago, Telautograph 


Corporation, Worthington Pump & Ma 
chinery Corp. 

William S. Gray: Wm. S, Gray & Co., 
Drvdock Savings Institution. 

Guy Cary: Shearman & Sterling, Air 


THOMAS J. CULLEN 





Underwood & Underwood 


CHARLES F. NOYES 





Reduction Co. Inc., Alabama Great 
Southern R.R., Celanese Corporation of 
America, Chartered Investors, Inc., Na- 
tional City Bank of New York, Penn- 
sylvania-Dixie Cement Corporation, Vir- 
ginia & Southwestern R.R. 

Frank E. Parkhurst: Miner’s National 
Bank of Wilkes-Barre, Wilkes-Barre, 
Pa., F. E. Parkhurst, Inc. 

Charles G. Meyer: Cord-Meyer Corp., 
Sayside Gables, Inc., Bowne Park Realty 
Co., Central Aguirre Associates, Citizens 
Development, Inc., Cord Meyer Devel- 
opment Co., Dick-Meyer Corporation, In- 
terzone Corporation, Maspeth Develop- 
ment Co., Ritz-Carlton Hotel Corporation, 
Vertientes-Camaguey Sugar Corporation, 
Walnut Street Corporation, West Indies 
Sugar Corporation. 

Frederic B. Adams: Air Reduction Co., 
Inc.; Atlantic Coast Line R.R., Chicago, 
Indianapolis & Louisville R.R., Louisville 
& Nashville R.R., New Boston Land 
Co., West Indies Sugar Corp., U. S. In- 
dustrial Alcohol Co.. Atlantic Land & 
Improvement Co., Schroder, Rockefeller 
& Co. 

Robert Goelet: Chemical Bank & 
Trust Co. City Investment Co., 270 
Broadway Corp. 

Gordon S. Rentschler: National City 
Bank of New York, Anaconda Copper 
Mining Co., City Bank Farmers-Trust 
Co., Consolidated Edison Co. of New 
York, Discount Corporation of New York, 
General Machinery Corporation, Hoover, 
Owens, Rentschler Co., Internationa! 
Banking Corporation, Los Angeles & 
Salt Lake City R.R., National Cash Reg- 
ister Co., National City Realty Corpora- 
tion, Oregon Short Line R.R., Oregon- 
Washington R.R., Union Pacific R.R. 

Herbert P. Howell: Commercial Bank 
& Trust Co., Commercial National Safe 
Deposit Co., Franklin Savings Bank in 
the City of New York, Omnibus Corpor- 
ation. 

George McAneny: Title Guarantee & 
Trust Co., Bowery Savings Bank, City 
Real Estate Co., Metropolitan Life, Ritz- 
Carlton Hotel, New York; Ritz-Carlton 
Hotel Co., Boston, Ritz-Carlton Manage- 
ment Co. 

William L. De Bost: Union Dime Sav- 
ings Bank, Belco Royalties, Inc., Cobel 
Royalties, Inc., Cruikshank Co., Inter- 
zone Corporation, Metropolitan Life, 
New York Telephone Co. 

Harvey D. Gibson: Manufacturers 
Trust Co., American Home Products 
Corporation, Brooklyn Manhattan Tran 
sit Corporation, Chesapeake & Ohio 
R.R., Huron Holding Corporation, In- 
dian Refining Co., International Mercan- 
tile Marine, National Bondholders Cor- 
poration, N. Y. Rapid Transit Corpora- 
tion, New England Public Service Co., 
Paramount Pictures, Inc., Pattison & 
sowns, Inc., Pittston Co., Seagram Dis- 
tillers Corporation, Sheridan-Wyoming 
Coal Co., Shuron Optical Co., Inc., Tex- 


tile Banking Co., United Biscuit Co. of 

America, U. S. Distributing Corporation, 
U. S. Lines Co., U. S. Trucking Corpora- 
tion, Western Electric Co. 

Other directors are Wilfred Kurth, 
chairman; Harold V. Smith, president, 
of the Home, and Edwin A. Bayles. 

* * * 


The Late William Stedler 

William Stedler of the business de- 
partment of The Weekly Underwriter, 
who died suddenly this week, was one 
of the most popular men in the insur- 
ance business. Death was a shock as 
he had been attending insurance meet- 
ings and dinners almost up to the end. 
For some years he had been with The 
Insurance Field. His acquaintance with 
insurance men, executives, especially in 
the East, was unusually large. He was 
a man of fine integrity, sincere in every 
action he took and was a pleasant com- 
panion in all insurance groups. 

* x x 
Explanation of “Know-How” 

Charles F. Kettering, famous inventor 
and vice-president of General Motors, 
was asked to explain the phrase in the 
industrial world, “know-how,” which has 
become popular since the war started. 
Here is his explanation: 

‘Let’s take a very simple illustration. 
Here is a fine violin. It is very simple 
mechanically. You can look down the 
hole. Here are four strings, a bow here 
with some horsehair on it. Mechanically 
anybody can understand it. 

“All you have to do is push the bow 
back and forth across the strings and 
put -your fingers on it up there. Now, 
if you turn that over to a fellow by the 
name of Kreisler—Fritz, I mean—he can 
fill Carnegie Hall at $2.50 a seat and 
everybody will come out and say, ‘My 
God, isn’t that wonderful!’ 

“T can turn that same violin over to 
other people, and if they played it some- 
one would call the police for disturbing 
the neighborhood. 

“Now, why can’t you get Fritz Kreisler 
to write a book, a small one, and write 
down how he does it? You can’t do it. 
If it was that easy you could sell a lot 
of those books and we would have a 
lot of violinists—which there still are not. 

“The secret of the fact is that he has 
been practicing on that violin since he 
was six years old, and there is a coordi- 
nation between the fingers and the bow 
and everything else. There are only a 
few things to coordinate, but that co- 
ordination is the difference between call- 
ing the police and paying $2.50 for a 
seat in the hall. 

“That is what you would call manage- 
ment and planning. And [ think this 
know-how we talk about ‘is this eternal 
practice, practice, practice.” 
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Pittsburgh to Honor 
Commissioner Neel 


AT THE WILLIAM PENN FEB. 15 
R. W. Schmidt General Chairman of 
Dinner Committee; Other Members 
of Committees Announced 
The National Union choral group will 
entertain during the testimonial banquet 
to be tendered Gregg L. Neel, Pennsyl- 
vania’s newly appointed insurance com- 
missioner, on Monday, February 15, at 
6:30 o’clock in the Hotel William Penn 
by the insurance and real estate men and 
women of Pittsburgh. Although it was 
created only last October, much interest 
has centered about this musical organiza 
tion as a result of its successful U.S.O. 
benefit concert in December. Its person- 
nel of fifty mixed made up 
entirely of emplovees of the National 
Union Fire of Pittsburgh. John W. 
Lowther, outstanding Pittsburgh musi- 
cian, is the director and the accompanist 

is Opal M. Farr. 
General Committee 


voices is 


The general committee for the testi- 
monial includes H. W. Schmidt, presi- 
dent of the Insurance Club of Pittsburgh, 
as chairman; James H. Foster of the 
Royal-Liverpool Groups and president of 
Smoke & Cinder Club of Western Penn- 
sylvania; Frank J. Holub of the Phila- 
delphia Company, who represents the 
Pittsburgh Real Estate Board; John B. 
Ladley of W. L. Ladley Sons and presi- 
dent of the Pittsburgh Association of In- 
surance Agents; Ella R. Minnis, presi- 
dent of the Insurance Women of Pitts- 
burgh; Daniel S. Newman of the U. S. 
F. & G. and secretary of the Pittsburgh 
Casualty Claims Association; James A. 
Robertson of the Columbian National 
Life, who represents the Pittsburgh Ac- 
cident and Health Underwriters Associa- 
tion; Edward D. Sweet of the Massa- 
chusetts Bonding and president of the 
Casualty Insurance Association; Albert 
C. Supplee of the U. S. F. & G. and 
president of the Surety Association of 
Pittsburgh, and Frank C. Wigginton of 
the Bankers Life Co., who represent the 
Pittsburgh Life Underwriters. 

The prograin committee is in charge of 
John H. Kunkle of the Union Title Guar- 
anty and includes FE. M. Aiken, C. H. 
Alexander, Walter S. King, Edward A. 
Logue, F. C. McKennett, Robert F. Mil- 
ler, Jet Parker, A. A. Rohrich, C. A. 
Reid. 

J. J. O'Donnell of Lon C. Jeffrey Co. 
is chairman of the hotel committee and 
his assistants are G. Warren Feller, Wil- 
liam C. Fiand, Charles F. Flaherty, Ve- 
ronica Gasion, James E. Harlan, E. W. 
Murphy, John C. Phillips, James R. Wil- 
son, 

Publicity will be handled by a commit- 
tee headed by Chas. H. Bokman of the 
New Amsterdam Casualty and including 
George F. Avery, J. Roland Brady, Ida 
Breiner, Robert J. Crossman, Jos. R. 
Gray, Harmon DeHaven, Charles J. 
Hammer, T. E. Hopkins, F. W. Sippell, 
E. R. Straw, Robert N. Waddell, N. H. 
Weidner. 

The ticket committee includes B. M. 
Snyder, secretary-treasurer of the Pitts- 
burgh Association of Insurance Agents, 
as chairman, and Henry S. Bepler, 
Dewey Clark, Ross S. Edgar, Adam 
Hahn, Fred R. Miller, Thomas W. 
Moody, Richard Mueller, Jr., Emilie R. 
Schiller, Frank P. Siefker. : 


CHESAPEAKE POND TO MEET 

The Chesapeake Pond of Blue Goose 
will hold a meeting at the Continental 
Hotel in Washington on Monday, Feb- 
ruary 8. A representative of one of the 
embassies will speak. 


Ex-Superintendents Give 


Welcome to Thos. J. Cullen 


When Thomas J. Cullen, new head of 
New York State Insurance Department, 
arrived in New York Wednesday he was 
greeted by all living former Superinten- 
dents of Insurance in the Department’s 
assembly room. Louis H. Pink presided. 
Those present were W. H. Hotchkiss, 
Francis R. Stoddard, Jr., Jesse S. Phil- 
lips, James A. Beha, Albert Conway and 
George S. Van Schaick. Aaron Rabino- 
witch, member of the Department’s In- 
surance Board, also was present, as were 
Col. Howard P. Dunham, former Con- 
necticut Commissioner, and _ Sterling 
Pierson, general counsel, Equitable So- 
ciety. Deputy Superintendents and others 
from the Department also attended. 





Quinn Special Agent for 
Hanover in Western N. Y. 


The Hanover Fire and Fulton Fire of 
New York announce the appointment of 
J. Raymond Quinn as special agent for 
western New York State, with head- 
quarters at 931 Onondaga County Sav- 
ings Bank Building, Syracuse. He suc- 
ceeds the late M. J. Martin and has had 
both home office and field experience. 





BROOKLYN BROKERS MEET 
The Brooklyn Insurance Brokers Asso- 
ciation held its quarterly meeting Wed- 
nesday at the Hotel Bossert, Brooklyn. 
The next meeting of the association will 

be held the first Wednesday in May. 


Travelers Fire And 
Charter Oak Show Gains 


Admitted assets of the Travelers Fire 
at the close of 1942 amounted to $33,- 
477,589, an increase of $3,368,156. Sur- 
plus was $6,194,059, a gain of $733,992. 
The Charter Oak Fire had assets of 
$3,444,508, an increase of $319,051 and 
the surplus was $1,466,886, up $134,059. 





McCotter on Committee 


For Plant Protection 

Harold V. Smith, president of the 
Home and chairman of the Insurance 
Committee for the Protection of Ameri- 
can Industrial Plants, announces that 
C. R. McCotter, president of the Grain 
Dealers National Mutual Fire of Indian- 
apolis, has accepted membership on the 
committee. 

Mr. McCotter, a leading figure in in- 
surance, is well qualified to contribute 
services of great value to the important 
work of industrial plant conservation 
being carried on by the committee. He 
succeeds to the committee post formerly 
held by the late J. J. Fitzgerald, former 
president of Mr. McCotter’s company. 


A. S. FLEISHMAN DIES 

Alvin S. Fleishman, insurance man for 
many years in Albany, N. Y., died Janu- 
ary 25 in Albany at the age of 53 years. 
Formerly a resident of Buffalo, N. Y., 
he went to Albany in 1909 and two years 
later joined Philip W. Fenster in the in- 
surance business. The firm of Fenster 
3ros. Fleishman, Inc., was formed in 
1921. 


PRATT JOINS STUYVESANT 

The Stuyvesant has appointed Ray- 
mond T. Pratt as special agent in the 
metropolitan, suburban New York, 
northern New Jersey and Connecticut 
territory. He was formerly associate 
district manager for the S.C.A. 











Rhode Istand...asmdléstale | 


In search of religious freedom in the New World, Roger 
Williams, a young Clergyman, left England in 1631 for the 
Massachusetts Bay Colony. Here he found that the Boston 
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Church had never entirely separated from the Church of 
England which he had deserted. Williams busied himself 
teaching and preaching, and making friends with the In- 
dians. Learning that the Puritans planned to banish him, 
Williams left the Bay Colony. Paddling in a canoe around 
the headlands now known as India and Fox Points, and 


y into the Mooshassock River, Williams came upon a placc 
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where he landed and was welcomed by the Indians. He set- 


tled this spot as “a place of refuge for all who are persecuted or distressed for con- 
science,” and gave to his first settlement in Rhode Island the name of Providence. 
In 1936 the U. S. government honored him by reproducing on a souvenir postage 
stamp a statue erected to him, now standing in Roger Williams Park, Providence. 


A leader in the financial and industrial life of its home state since 1905, the Rhode 
Island Insurance Company has long been a factor in the advancement of public welfare. 


RHODE ISLAND INSURANCE COMPANY 


PROVIDENCE » RHODE ISLAND 
Pro gressive in Outlook — Conservative in Mana gement 


\TAL Sr, 
2 On, 


FIRE + AUTOMOBILE 


4 Standard i, 


. 
protec’ 
D>, & 


tion 2 


INLAND MARINE 


4, _ 
Any inser 


WILLIAM STEDLER, 58, PASSES 


Weekly Underwriter Vice-Presid 
Connected with Insurance Publis}; 
ing Field Thirty-six Years 

William Stedler, vice-president 
sales promotion manager of the We: kly 
Underwriter, widely known and well |i}, ¢; 
in the insurance field, died sudden] 
his home at Ridgewood, Long Is!}.; 
February 2. He had been at his c 
the previous day, and was stricken « 
breakfast and died immediately. He was 
F8 years old. 

Funeral services will be held on Sat- 
urday, February 5, at 2 P. M., at The 
Chapel, 71-41 Cooper Ave., Glendale. L, 
I., with interment in the Lutheran Cem- 
etery there. 

Mr. Stedler had been associated with 
the insurance publishing business for 
almost thirty-six years, and had hiun- 
dreds of friends in the insurance busi- 
ness, particularly in the Eastern states 
where he _ has_ traveled extensively 
throughout that time. 

He was born in New York City No- 
vember 8, 1884. He joined the Spectator 
in September, 1907 as a clerk. Several 
years later he was appointed traveling 
representative for that company and re- 
mained in that position for six years, 
He resigned in 1920 to become Eastern 
advertising representative of the Insur- 
ance Field with headquarters in New 
York City. On January 1, 1935, he was 
elected resident vice-president of that 
publication and in February, 1940, he 
resigned to become vice-president and 
sals promotion manager of the Weekly 
Underwriter. He was a member of thie 
New York City Pond of the Blue Goose 
for over twenty years. 

Surviving are Mrs. Stedler and a 
daughter. The only son, Alwin W., who 
was in the reinsurance department of 
the Home of New York Fleet, died in 
February, 1940, 


ROBERT J. TAYLOR DIES 

Robert J. Taylor, New York insurance 
broker and a director of Johnson & Hig- 
gins, died January 31 at the Orange Me- 
morial Hospital, Orange, N. J., following 
an illness of four months. He was 59 
years old and had been in insurance 
since 1896, starting with Walker & 
Hughes. He was a partner in Willcox, 
Peck & Hughes and became a director 
of Johnson & Higgins in 1924 when the 
two firms were merged. He is survived 
by his widow, two daughters, a son and 
three grandchildren. 


FIRE ASSOCIATION SPECIAL 

The Fire Association of Philadelphia 
Group has appointed Danforth S. Walker 
as special agent for West Virginia and 
the southeastern counties of Ohio. Mr. 
Walker was formerly attached to the 
western Pennsylvania field office and 
prior to that had served at the home 
office. 











MRS. ARTHUR A. NELSON DIES 

Mrs. Mae J. Ryan Nelson, wife of 
Arthur A. Nelson, secretary of the com- 
panies of the America Fore Group, died 
at the Paterson (N. J.) General Hos- 
pital, February 2. The Nelson home is 
at Glen Rock, N. J. Surviving, in addi- 
tion to Mr. Nelson, are Mrs. Nelson's 
mother, three sisters and five brotliers. 


W. OWEN WILSON REELECTED 

W. Owen Wilson, prominent Richi- 
mond, Va., local agent and past presi- 
dent of the National Association oj In- 
surance Agents, was reelected president 
Richmond Chamber of Commerce. 








Mortgagee Clause 
(Continued from Page 1) 


Home of New York in which it was ‘veld 
that a mortgagee is not entitled to the 
protection of the standard mortg2gee 
clause when that clause is not attached 
to the policy. The court rejected the 
contention that an assured can read, by 
implication, the provisions of the stond- 
ard mortgagee clause into a modifie 
loss payable clause. 
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Herbert F. EKllen— 


Interesting Career of Yorkshire’s U. S. Manager; Got First Insurance 








Position Through Answering Ad; Traveled Extensively As Company 
Manager in Orient and Brazil; Used Portable Radio in Gallipoli Trenches 
With British Army’s Signal Corps 


By Clarence Axman 


Herbert F. Ellen, United States man- 
aver of the Yorkshire, has been in this 
country ten years. With the exception 
of his experience in the first World War 
when he served in the Gallipoli cam- 
paign—and in the same unit as another 
soldier who became a United States 
manager, Oscar H. Carlsson of the Pearl 
Assurance-—his entire career from boy- 
hood has been in insurance, starting at 
a mail desk in London. That career has 
civen him an extraordinary insight into 
and grasp of international fire insurance 
conditions and situations as at one pe- 
riod he was manager of the foreign fire 
department of the Yorkshire, and also 
he served the company as manager in 
both China and South America. Studi- 
ous and understanding, conservative and 
able, an admirer of this country’s insti- 
tutions and of its people, his reputation 
and stature have constantly grown. 


Early Visits to Book Publishing and 
Newspaper Offices 

30rn in London, he was son of a man 
in the printing business who had close 
relations with publishers and who for 
some time also had affiliation with the 
old London Morning Post and later the 
Daily News. His father was a master 
reader of galleys, making the final cor- 
rections. Young Ellen frequently visited 
the publishing offices with which his 
father had connections, and as a small 
hoy remembers such visits to Spottis- 
woode, book publisher in New Street off 
Fleet Street, the latter then as now be- 
ing the center of London’s newspaper 
and publishing business. Spottiswocde 
published a number of weekly news- 
papers as well as books. In those days 
there were no typewriting machines and 
the handwriting of some of the authors 
was not easy to decipher, but Ellen, pere, 
could even read Horace Greeley’s calli- 
graphy, the most difficult at the time to 
figure out. Among the other handwrit- 
ing puzzles was that of the famous Max 
Beerbohm who wrote the senior Ellen, 
saying: “You are the only man who can 
decipher everything I write.” 

Herbert Ellen remembers seeing all of 
the original manuscript, and the subse- 
quent proofs, of Captain Scott's thrilling 
narrative, “Last Trip to the South Pole.” 
One of his most treasured possessions 
is a six-volume dictionary for which his 
father subscribed when a young man, 
and which came out in weekly serials. 
He was constantly dipping into these 
volumes which resulted in his learning a 
tremendous number of derivations of 
words 


Graduate of Owen School 

iter attending public school, Mr. 
Ellen won an Owen School scholarship, 
the curriculum there being the equiva- 
lent of a high school education, and he 
reiiained in that school four years. Now 
located in the heart of London, Owen 
Was some miles out in the country when 
It was established in 1500. The founder 
Was walking in the fields near her home 
When her journey was interrupted by an 
arrow piercing her hat. She was so 
grateful for her narrow escape that she 
€ii a substantial sum of money for a 


HERBERT F. ELLEN 


school, the site of which was the field 
where the arrow incident occurred. Since 
the sixteenth century there have been 
many prominent men in Britain who 
were or are members of the school’s 
alumni. Two of the more recent ones 
came over here on the British Purchas- 
ing Commission. 

At Owen, Mr. Ellen found that he had 
considerable linguistic flair, with an espe- 
cial penchant for Spanish, French and 
German. He particularly liked Spanish. 


Enters Insurance Business 

Deciding not to go to college Eijlen 
started looking for a job. At first he 
thought he would seek employment in 
the printing or publishing business as 
printers’ ink had got into his system, 
not only because of his visits to the pub- 
lishers’ offices as a boy, but also from 
an inherited love for it. However, his 
path went in another direction. 

He answered three advertisements 
which he saw in a London newspaper. 
One had been inserted by W. H. Spiller 
& Son, which was the London office of 
Insurance Co. of North America and 
also at the time represented the Svea 
of Gothenburg and the Nordisk of 
Copenhagen, Denmark. Ellen’s linguistic 
ability came in handy as he could read 
reinsurance policies printed in several 
foreign languages. 

The firm of W. H. Spiller & Son was 
started in 1860. W. H.’s son, Arthur, 
carried on the business after the death 
of the founder. He is still alive and 
the firm is still well-known. A broker- 
age business was also transacted and 
Arthur Spiller has an unusually wide 
acquaintance in London insurance cir- 
cles. Among his friends was the late 
James Hamilton, head of the Yorkshire, 
who later became Sir James Hamilton. 


Joins Yorkshire 


Spiller, who had taken a fancy to 
young Ellen, thought the latter would 





make more progress in the insurance 
world if he were with one of the large 
insurance companies and he called Ham- 
ilton’s attention to Ellen with the result 
that the latter joined the Yorkshire in 
its London office. 

Ellen joined the Yorkshire in May, 
1911, working in the old Princes Street 
office, London. He still has the original 
letter which Assistant Secretary Morris 
wrote to him informing him of his ap- 
pointment as a junior clerk. First duties 
were in the home fire reinsurance de- 
partment and then he was transferred 
to the foreign department because of his 
ability with languages. Across the street 
from the office was the Bank of Eng- 
land on one corner and the offices of 
the Northern and the British Law. Head 
of the foreign department when he 
ioined the company was Robert M. Ham- 
ilton, son of the general manager, and 
now joint general manager with Archi- 
bald Harrower. 

After being with the Yorkshire three 
vears World War No. 1 started. Be- 
fore that Mr. Ellen had been a terri- 
torial in the London Rifle Brigade and 
it was called up on the exact date the 
war started—August 4, 1914. He was 
transferred out of the London Rifle 
Brigade into a divisional signal com- 
pany which was posted to a _ regular 
army division as part of the 29th in- 
fantry division. Not long after the 29th 
infantry sailed for Alexandria, Egypt, 
and then went to an island in the 
Aegean Sea which was the concentration 
camp for troops later going to Galli- 
poli. 


In Gallipoli Campaign 


The Gallipoli campaign was a brilliant 
one, but wound up disastrously. Galli- 
poli is a narrow peninsula whose guns 
commanded the Dardanelles just before 
the strait joins the Sea of Marmara. 
The town itself is 132 miles from Con- 
stantinople. The Dardanelles is the body 
of water separating Asia and Europe 
and flowing into the Mediterranean Sea. 
The ancient city of Troy, now de- 
molished, was formerly located at the 
entrance of the Dardanelles, which at 
its juncture with the Mediterranean 
looks like a wide river. In fact, it is 
practically a river, and so when Lord 
3yron made his historic swim across it 
to see a woman the poet fancied the 
feat was not such a wonderful one from 
standpoint of modern times when people 
have been able to swim the English 
channel. 

The peninsula at the time the first 
World War broke out was intensively 
defended by the Turks, making landing 
by enemies exceedingly dangerous. As 
later events proved, permanent landing 
was impossible as the Turkish offensive 
was too strong. 

In the early days of the war the Brit- 
ish, overwhelmed in Northern France 


and Belgium, had been forced to retreat. 
It was the opinion of Winston Churchill, 
then Lord of the Admiralty, that a di- 
version was needed; that there should 
be a second front; and that the capture 
of the Gallipoli peninsula was a step in 


that direction which should be under- 
taken. 


In Charge of Advance Signal Station 

on Beach 

Ellen’s unit landed on the shore of 
Gallipoli at 6:05 o’clock on Sunday 
morning, April 25, 1915. He was in 
charge of an advance signal station in 
a field division which, protected by a 
heavy barrage of gun fire from the Brit- 
ish warships, had set up the station on 
the beach for the purpose of com- 
municating with ships and other beaches 
where troops were landing. Number of 
allied troops in the first landings was 
20,000. It was an experience every de- 
tail of which Mr. Ellen remembers vivid- 
ly and will continue to remember as 
long as he lives. Before 8 o’clock, at 
which time his unit was firmly estab- 
lished on the beach, there were attacks 
by the Turks, and these attacks con- 
tinued at frequent intervals until Janu- 
ary, 1916. Thousands of soldiers of the 
allied armies were killed before the final 
evacuations. When the first attack 
started—machine guns and shrapnel— 
men in front of Ellen were killed and 
some behind him figured in the casual- 
ties, but he was fortunate because al- 
though slightly wounded he was not put 
out of action. It was while in Gallipoli 
that Mr. Ellen had his first experience 
with the radio, using portable sets in 
the trenches. 

His division finally left Gallipoli for 
good, and its next detail was in Egypt 
on defense of the Suez Canal for a few 
months. In the first World War and in 
the present conflict the Germans have 
upon a number of occasions threatened 
the canal, but they never did reach it, 
although Mussolini in present war re- 
cently went to Libya prepared to make 
a triumphant entrance with the Germans 
and Italians into Cairo, General Mont- 
gomery upsetting his plans and com- 
pelling the Duce to make an ignominious 
return to Rome. 

Oscar H. Carlsson was in the same 
unit with Herbert Ellen at Gallipoli, 
having come out to the peninsula in one 
of the reinforcement forces. When the 
Yorkshire man got back’ to England 
after the war and was once more in his 
insurance routine he ran across Carlsson 
again and they were able to swap remi- 
niscences as soldiers in one of the hard- 
est fought engagements of the war. From 
the canal Ellen went to France in May, 
1916, and saw active service on the 
French and Belgian fronts until the 
\rmistice of November, 1918. 

Mr. Ellen got the Military Medal from 
the British Government and the Belgium 
Government decorated him with the 
Croix de Guerre and Decoration Mili- 
taire. 

In Brazil and China for Yorkshire 

\t the time Ellen left the service he 
was a sergeant in the signal corps. He 
returned to civil life in the foreign de- 
partment of the Yorkshire, continuing 
there until April, 1926, when he was 
sent to Rio de Janeiro in order to re- 
lieve the Yorkshire’s Brazilian manager 


(Continued on Page 18) 
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Actas Fire Group 
Shows Premium Gains 


THEY WERE $52,440,277 IN 1942 
Four Fire Companies Reported Increase 
Of 9% While Two Casualty 
Units Were Up 5% 





The Aetna Fire Group of Hartford in 
1942 net premiums of $52,440,277, 
an increase of $3,856,113, or 
over 1941 according to the annual re- 
ports issued late last week. The four 
fire companies wrote $40,525,525 in pre- 
miums, a gain of 9%, while the two cas- 
ualty companies had premiums of $11,- 
914,753, a gain of 5%. The increase in 
premium oiines was made in spite of 
certain changes in underwriting practices 
and was due partly to acquisition of the 
Standard of New York, a fire company, 
and the Standard Surety & Casualty. 
Purchase of these two companies is char- 
acterized by President W. Ross McCain 
as “not only a wise but a profitable ven- 
ture.” ; ; ; 

President McCain mentioned in his re- 
port purchase by the Aetna of the build- 


wrote 
nearly 8% 


ing at 100 William Street, New York 
City and he said that when the war 1s 
over “we plan to remodel and build a 


suitable and attractive permanent home 
for our group.” 

Net assets of the group, after elimina- 
tion of duplicated items, were $83,491,626 
on December 31 last, an increase of $1,- 
362,608 over the year before. 

Standard Companies 


The advantageous purchase of the 


Standard Insurance and the Standard 
Casualty & Surety of New York was 
commented upon by President McCain, 


to it as a “profitable venture” 
due to the splendid work-out of these 
companies and to the fine cooperation 
of the former management of these com- 
panies and the good will of its agency 
rorce, 

President McCain also pointed out that 


referring 


the results of the purchase “exceeded 
expectations.” He continued: 
“We anticipated that we might hold 


one-half of the premiums of the Stand- 
ard (Fire). Instead of merely holding, 
we have increased the premium income 
Standard from $4,413,341 to $6,- 
179,071, an increase of 40% for the year. 
The Standard has a 1% interest in the 
marine hull pool which carried a rather 
heavy ratio but the fire business 
had a loss ratio of 28.67%. 
“The Standard Surety & 


of the 


loss 


Casualty 


Company of New York has not only 
maintained its premium income but 
shows an increase of $122,361. The in- 


curred loss ratio is 36%. The paid loss 
ratio is higher due to the fact that old 
losses are being rapidly settled. This 
has had the effect of releasing reserves 
which in turn increases surplus and as a 
result the surplus is now $1,287,662, an 
increase of $397,041.” 

Concerning operations of the Aetna 
President McCain said that with the 
discontinuance of automobile manufac- 
ture Aetna cancelled its automobile 
finance casinies and as of September 1 
reinsured its outstanding business in this 
line. As a result the company dropped 
approximately $900,000 of premiums, but 
despite this Aetna had a gain of $1,412,- 
312 in premium volume for the vear. 

Marine Losses Heavy 

Touching upon the marine business 
the president said the losses were heavy 
due to U boat attacks. “The great num- 
ber of boats sunk and damaged was a 
disaster to all marine-writing companies. 
The government took over the insurance 
of war damage on hulls, which stopped 
the losses but which undoubtedly pre- 
vented the eventual recouping of losses 
out of increased rates,” Mr. McCain said. 
Rates have been increased, improving 
the position of companies in the cargo 
pool, and “with good fortune the cargo 


pool should emerge with a slight profit 
over the war years as a whole,” 
Cain said. 

Speaking of the Attorney General’s of- 
fice prosecution of stock fire insurance 


Mr. Mc- 


companies for alleged Sherman anti-trust 
violations, now being resisted Mr. Mc- 
Cain said: “We intend to resist vigor- 
ously this attempt to substitute federal 
anti-trust laws for the existing system 
of state regulation.” 
Statement Figures 

Principal statement figures of five of 

the companies follow: 
Aetna Fire 

1941 1942 

$ 7,500,000 $ 7,500,000 


tC) nares 
17,212,967 17,213,857* 


Surplus 


Contlagration R... 6,000,000 5,000,000 
Unearned Prem. .. 23,553,388 23,105,041 
Admitted Assets . 59,965,969 59,857,478* 

*December 31 market values for se- 


curities would increase these amounts 
$1,051,106. 
World F. & M. 

Capital $ 1,000,000 $ 1,000,000 
PREOTMS cns.00 cles ” 3'884.145 3,905,905* 
Unearned Prem... 1,785,181 — 2,036,387 
Admitted Assets .. 7,137,428 7,402,243* 

*December 31 market values for se- 


curities would increase these amounts 


$314,430. 
Standard Insurance 


Capital ..2.scccnse $ 1,500,000 $ 1,500,000 
Stet | ere 261 3,689  2.497,591* 
Unearned Prem... 3,531,685 3,904,025 
Admitted Assets 8,458,519 9,200,744* 

*December 31 market values for se- 





curities would increase these amounts 
$56,558. 
Century Indemnity 

Capital ...........$ 1,000,000 $ 1,000,000 
PES: |. ccateaws 3,495,929  3,817,133* 
Unearned Prem. .. 3,648,662 3,697,293 
Admitted Assets . 13,749,036 14,640,578* 

*December 31 market values for se- 
curities would increase these amounts 


$473,864. 
Standard Surety & Casualty 
Capital $ 1,000,000 $ 1,000,000 


ol dal EO 890,621 — 1,287,662* 
Unearned Prem. 1,413,677 = 1,339,588 
Admitted Assets 5,885,409 — 5,739,342* 

*December 31 market values for se- 
curities would increase these amounts 
$89,290. 





BANKERS & SHIPPERS DIV. 
Directors of the Bankers & Shippers 
of New York have declared a quarterly 
dividend of $1 a share, payable February 
17 to stockholders of record February 8. 


Herbert F. Ellen 


(Continued from Page 17) 
who had been sent home on a year’s 
leave—E. Forster Hayward. At the end 
of the year Mr. Ellen returned to Lon- 
don and in 1929 the Yorkshire sent him 
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garding the “merits of appliances, de- 
vices, machines, and materials, in respect 
to life and fire hazards and accident 
prevention.” 

Through the widespread and highly 
technical work of Underwriters’ Labora- 
tories, countless essential appli- 
ances, scientifically tested for their 
safety against fire, are made avail- 
able to the public. National Union 
and Birmingham agents are proud 
that the companies they represent 
are among those who support the 
activities of this vital organization. 


National Union 


and Birmingham 


FIRE INSURANCE COMPANIES 
PENNSYLVANIA 


PITTSBURGH : 

















to China at Shanghai in a similar y:-tiej 
job, the manager at Shanghai beins H. 
W. Allison. 

In China, Ellen traveled extensively 
up and down the Coast and up the 
Yang-tse-kiang River. Journeys inclt ed 
from Hongkong to Shanghai and as far 
West as Hankow and Chungking. the 
latter one of the heaviest bombed ¢ ties 
in China in present war, and now the 
capital of China and headquarters of 
Generalissimo Chiang Kai-shek. Bé fore 
the war the Yorkshire had a large nim- 
ber of agents in China as it had throuoh- 
out the Orient. Once more back in {.on- 
don, Mr. Ellen was made foreign su er 
intendent of the fire department. 

Comes to United States 


It was in 1932 that Mr. Ellen came 
to the United States, remaining on that 
occasion from September, that year, un- 
til April, 1933, and while on this side of 
the water in that early period he made 
a trip to Cuba. 

He returned to New York in Sep‘em- 
ber, 1933, and became underwriting man- 
ager of the Yorkshire. The late Ernest 
B. Boyd had been underwriting man- 
ager of the Yorkshire from the time jt 
entered this country, in 1911, until his 


death in 1930. He was succeeded by 
Frank B. Martin, and Mr. Ellen. suc- 
ceeded Mr. Martin. Then Mr. Ellen be- 


came U. S. manager. 

The Yorkshire, founded in 1824, and 
with a home office built on the site of 
Roman walls, has long done business in 
every part of the world where British 
companies write. It is exceptionally well 
known, not only because of its long ex- 
perience in foreign countries, but it was 
one of the first companies to use Dill- 
boards and other signs attracting the at- 
tention of pedestrians. The writer in a 
trip to the Orient saw more Yorkshire 
signs, in many public places than the 
signs of any other company, and noticed 
them in European cities, also. 

York, home of the Yorkshire, and 188 
miles northwest of London, was a Roman 
station and large collections of Roman 
remains are still preserved there. The 
city walls date from Norman times. The 
Emperor Hadrian visited York in A. D. 
120. It became an important trading 
and commercial center as far back as 
1353. The U. S. branch of the Yorkshire 
at end of 1942 had assets of more than 
$4,000,000 and its premium volume for 
the year was approximately $2,000,000. 

Mr. Ellen is a member of the Na- 
tional Board of Fire Underwriters arson 
committee and uniform accounting com- 
mittee. With the Eastern Underwriters 
Association he is a member of the gen- 
eral agency, Baltimore, and membership 
committees and is also a member of thie 
Governing Committee of the N. Y. Fire 
Insurance Rating Organization. He 1s 
one of the best posted executives in the 
country on special risks, and has an un- 
usual grasp of the oil insurance busi- 
ness. 

Likes Gardening and Mechanical End 
of Radio 

One of his recreations is gardening. 
He likes tinkering with the radio, his 
interest in the wireless originating from 
his experience in the trenches as a sig 
nal officer with portable sets. Quiet je 
reserved in personality, he is also a fine 
raconteur and when companions ca! 
draw him out about the first World \Var 
can tell unusually dramatic stories o/ the 
experiences the soldiers had there, re- 
sult of his first-hand experiences on the 


Gallipoli peninsula front and on_ the 
Western front. His knowledge of /or- 
eign cities, especially of those in the 


Orient, and their populations, also can 
furnish a mine of stories as he i» an 
unusually keen observer. His friend: say 
that he carries in his head almo-t 4 
complete map of many of the lea:ing 
cities of the world which he has vi» ‘ed. 
He is not an omnivorous reader, but 
keeps up with current affairs. 

Mr. Ellen lives in Maplewood, J. 
His wife was Miss Nellie Shearman eo 
they have -three sons: Maurice Her et! 
Ellen, 26, now in the U. S. Army, who 
was with the Car & General as a claims 
adjuster in civil life; John H., 23, with 
the Yorkshire; and Harold, 13. 
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these peaple 


are appearing in 
national magazines 
this month to tell 
readers about the 


need for— 
RESIDENCE LIABILITY 
INSURANCE 














SUF 
THE EASTERN (ire 
“UNDERWRITER assaiariaae~ 








| all these people? 


They are the people who visit 
your home every day and are 
seldom seen—the milkman, 
’) postman, newsboy, delivery 
man and garbage collector. 
There are others too, including * 
your guests who are frequently 
on your premises. 


If accident should befall them 
through negligence on your 
part, you can’t be sure how 
much it might cost you. 





Insure through an 
F. & C. Agent 


Yourlocal Fidelityand Casualty 
Agent sells protection for this 
specific purpose. It is called 
Residence Liability Insurance. 


He is trained and experi- 
enced in the preparation 
of policies to meet your 
individual requirements; 
he is always available to 
advise and serve you in 
the event of loss; he 
represents a company of 
this strong, capital stock 
group which has paid out 
more than $1,150,000,000 
in claims since 1853, 


You can save much worry and 
possibly the ruinous cost of pay- 
ing heavy damage claims by 
asking him now, to provide you 
with this needed protection. 


heFidelity and (asualty (Ompany 


of New York 


A Member Company of 


THE AMERICA FORE INSURANCE AND INDEMNITY GROUP 


BERNARD M. CULVER FRANK A 


. CHRIS 
President which includes the following companies Vice President 





FIDELITY-PHENIX FIRE INSURANCE CO. 
AMERICAN EAGLE FIRE INSURANCE CO. 
MARYLAND INSURANCE CO. 


THE CONTINENTAL INSURANCE CO. 
NIAGARA FIRE INSURANCE CO. 
FIRST AMERICAN FIRE INSURANCE CO. 
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F. & C. Agents 
can benefit by 
using the tie-in 
advertising ma- 
terial. 

Write to the 


Advertising Dept. 
80 Maiden Lane, N. Y.C. 
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Pink Hits Payment Of 
Excess Commissions 


POLICING POWERS ARE LACKING 





Suggests Legislation to Enable Insur- 
ance to Prevent Excess Pay- 
ments to Brokers 





Louis H. Pink, who retired as Insur- 
ance Superintendent of New York at 
the end of January, late last week pre- 
pared a memorandum suggesting a joint 
conference between the Insurance Com- 
mittees of the New York legislature and 
representativs of the Nw York Fire In- 
surance Exchange, the producing forces 
and the New York Insurance Depart- 
ment for the purpose of considering leg- 
islation to curb payment of excess com- 
missions to brokers. 

Mr. Pink’s memorandum was in con- 
nection with commissions received by 
brokers placing business with the North- 
western National and he said that the 
exchange apparently does not have suf- 
ficient power to enforce self-regulation 
without the assistance of the Depart- 
ment “and there is a question as to our 
legal power. Someone should have au- 
thority to police the business so that ex- 
cess commissions and other abuses may 
be curbed.” 

In a review of the unsuccessful at- 
tempt by the Department to secure the 
courts’ approval to the theory that stat- 
utory regulation of fire rates includes 
control of commissions paid by com- 
panies, Mr. Pink said: 

“In the Department’s opinion of May 
19, 1939, dealing with the question of “ex- 
cess commissions’ paid in the City of 
New York by the Northwestern Nation- 
al Insurance Co., we stated ‘for the time 
being, at least, the names of the brokers 
will be withheld and they will not be 
included in the examiner’s report as offi- 
cially filed. Under the “pledge” which 
they have given the exchange they are 
apparently subject to discipline by that 
body, but it is unnecessary to pass on 
that question at this time. Undoubtedly 
the Department has control over the 
brokers and agents whom it licenses and 
has ample time to take such corrective 
steps as may prove necessary to meet 
the situation.’ 

Brokers Violating Pledges 

“Prolonged litigation followed and the 
decision of the Court of Appeals was 
not received until the late Summer of 
1942, Since then the Department has 
been requested to make some final dis- 
position of th brokers’ phase of the 
problem. We have been advised that 
some brokers are not only accepting a 
scale of commissions in violation of their 
written ‘pledge’ with the exchange but 
are defying the exchange to take any 
disciplinary action. In the opinion of 
May, 1939, we set forth in some detail 
our views to the effect that ‘excess com- 
missions’ were an evil in the insurance 
business. The Department is still of that 
opinion and hopes that some method 
may be developed which will eliminate 
the practice. 

“The Court of Appeals by a divided 
court held that the Superintendent did 
not have the power to refuse to renew 
the license of the Northwestrn National 
merely because of its policy in connec- 
tion with commission payments. Al- 
though the court did not deal with the 
brokers’ phase of the problem, the De- 


W.C. Jeffrey Director Of 


K. of C. Insurance Course 





WILLIAM C. JEFFREY 


William C. Jeffrey, who is with the 
Loyalty Group in its New York City 
production department, has been named 
the director of the insurance brokerage 
course conducted by New York Chap- 
ter, Knights of Columbus Business 
School, 316 W. 57th Street, New York. 
For the past five years he has been an 
instructor at the school. Its principal 
is Joseph C. Fountain, A.B., who has 
maintained insurance courses since 1919. 
They have the recognition of the New 
York Insurance Department. 

The new course in insurance broker- 
age, which is in preparation for the June 
examination for an insurance broker’s 
license, opens on February 9 and regis- 
trations are now being received. A new 
feature will be lectures on “Survey and 
Analysis of Accounts—Production Un- 
derwriting,” which will be personally 
handled by Mr. Jeffrey. 

Associate lecturers include J. J. Davin 
of James W. Kennedy, Inc. agency; J. 
G. Romans, all-risk underwriter of 
Royal-Liverpool Groups, and Davis 
Quinn, of Central Surety’s Eastern de- 
partment, lecturer on bonds. 


partment has concluded that in view of 
the decision as well as the fact that 
nearly four years have now passed, it 
should not reopen the case. Consequent- 
ly it will take no action with respect 
to the brokers who were found to have 
been receiving the higher commissions 
at the time of the examination in 1939. 
The taking of any disciplinary action 
because of the violation by those brok- 
ers of their ‘pledge’ with the exchange 
will, under the circumstances, have to 
be left to the exchange itself. 

“The more important problem is not 
what action should be taken with re- 
spect to these brokers, but rather a 
clarification of the power of the ex- 
change to carry out a policing program 
together with the procedure that should 
be followed. Such a clarification would 


do much to remove the present unsatis- 
factory situation.” 








BROKERS: 
Eliminate Overhead 


Long established Insurance Office 
desires to contact high-grade small 
brokerage office or producer who is 
desirous of discussing arrangement 
making possible elimination of over- 
head without loss of net income or 
identity. 


Address Box 1455 


The Eastern Underwriter 
41 MAIDEN LANE, N. Y. C. 


CARY REELECTED AT DETROIT 

















Warns Few Products of City’s Industry 
Are Now Insured; Board Entering 
Its Twenty-fifth Year 
At a meeting of the board of directors 
February 1, the Detroit Association of 
Insurance Agents reelected Walter B. 
Cary president for another year. C. Gil- 
bert Waldo, partner of Bosquett & Com- 
pany, was elected vice-president, and 
Robert W. Wolf, who heads Raymond 
& Raymond Agency, was named treas- 

urer. 

The board also determined the out- 
come of the election which had been 
held at the annual meeting January 26. 
At this meeting, Fred C. Esper, David T. 
Marantette, and Frank McCaffrey were 
elected for three-year terms. Fred H. 
Graham and Paul J. Cooley each received 
the same number of votes. There were 
only four vacancies on the board. 

Phil G. Clifton, resident manager, 
Marsh & McLennan, offered to resign 
his place on the board which still had a 
year to .run, a coin was flipped and Mr. 
Graham was declared elected for three 
vears and Mr. Cooley to fill Mr. Clifton’s 
unexpired term. Elmer Salzman was re- 
tained as secretary-manager. 

Mr. Cary, in his presidential address, 
reminded his audience that this year 
marks the twenty-fifth anniversary of 
the board which was organized Novem- 
ber 17, 1918. He outlined developments 
of the year and sounded this warning: 

“Do not be fooled by the fact that 
Detroit and Michigan industries are run- 
ning on the greatest manpower schedule 
in history and that their production in 
volume is several times as large as in 
previous years. The products of these 
factories are practically all sold to one 
customer—our Government—and our 
Government does not insure any great 
percentage of its property. 

“The production, therefore, of our 
great plants instead of turning out mil- 
lions of dollars a day in merchandise 
which was formerly insured before it left 
the plant and continuously thereafter 


during its life, are now turning out tens - 


of millions of dollars a day in merchan- 
dise that is never insured.” 


Jack Bacon Joins N. Y. Staff 
Of Fred S. James & Co. 


Jack Bacon has recently joined the 
New York office of Fred S. James & 
Co. in an underwriting capacity. He has 
maintained his own brokerage business 
over the past six years and will continue 
to do so in his new post, clearing the 
business through the Fred S. James 
office. 

A graduate of Penn State University 
in 1932, Mr. Macon entered insurance 
the same year and spent the 1932-35 
period with the Fidelity & Casualty. He 
also had experience with the Travelers 
before going into the production ranks 
as a life insurance agent. For the past 
six years he has had his own brokerage 
office at 80 Maiden Lane, N. Y. 








FLA. AGENTS’ MEETING OFF 


The Florida Association of Insurance 
Agents will not have an annual meeting 
this year but the board of directors will 
hold a business meeting this month. The 
annual Florida agents’ school also has 
been suspended. 









WHITE s CAMBY: 


WMidtouns 


SOLICITS 
YOUR INQUIRIES 


« 

Fire... Casualty 
Automobile... Burglary 
Inland...Jowelry 


50 East 424 St. 
Murray Hill 
2-6611 











Position Wanted with Agency 


or Broker 


Li d i broker who has held 
soapenene> positions abroad, middle-aged, 
seeks position with agency or brokerage 
office. et intelligent; excellent recom- 
mendations. Address Box 1456, The Eastern 
Underwriter, 41 Maiden Lane, N. Y. C. 














CHICAGO BOARD ELECTIONS 





Walter M. Sheldon Becomes President 
With J. A. Naghten Vice-President; 
L. P. Warren Treasurer 
At the annual meeting of the Chicago 
Board of Underwriters on January 28, 
the following officers were elected: Wal- 
ter M. Sheldon, W. A. Alexander & Co. 
president; John A. Naghten, John Nagh- 
ten & Co., vice-president; L. P. Warren, 

Associated Agencies, Inc., treasurer. 

Three new members on the board of 
directors are George R. Bowman, R. A. 
Napier & Co.; Joseph J. Brummel, 
Brummel Bros., and L. J. Fischer, Hurd 
& Fischer. 

R. M. Cunningham of Marsh & Me- 
Lennan Agency, Inc., and C. M. Hayden 
of Chester M. Hayden & Co. were 
elected to serve as members of the fire 
insurance patrol committee. 

Mr. Bowman in his address touched 
upon important developments in the 
business during the past year. He stated 
that without the cooperation of all the 
membership many of those problems 
could not have been successfully solved. 

The new president, Mr. Sheldon, 
stated that he looked to the future with 
confidence and believed problems arising 
in insurance can be salved through a 
spirit of cooperation. Mr. Sheldon fur- 
ther stated that the Chicago Board ot 
Underwriters must continue to be a 
strong and virile trade association serv- 
ing all interests in the business which 
is necessary to the welfare of the busi- 
ness and the insuring public. 


Independent Brokers Hold 


Annual Dinner and Dance 


The seventeenth annual dinner and 
dance of the Independent Brokers’ Asso- 
ciation of Brooklyn, Inc., was held last 
week at the Park Manor, Brooklyn. 
Jacob J. Schwartzwald, Justice of the 
City Court, toastmaster, introduced |’cter 
A. Locke, president of the associa!ion, 
who presented to retiring Superinicnd- 
ent of Insurance Louis H. Pink «@ set 
of engrossed resolutions as a token of 
esteem on behalf of the organiza‘ion. 
Mr. Locke did not give his usual anual 
address. 

Mr. Pink gave credit to his assis‘ants 
for accomplishments of the Insurance 
Department. He also paid high tr ute 
to former Governor Lehman. 








LA. AGENTS TO MEET IN MACH 

The Louisiana Association of I) sur- 
ance agents will hold its annual meet- 
ing in New Orleans about Marc! 25. 
At the executive committee meting 
held last week it was decided to iake 
it a purely business session witl: no 
speakers or entertainment. 
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This Hasn’t Happened Here — But 


Incendiary bombs haven’t 
rained on America yet— but 
annually thousands upon 
thousands of American homes 
are destroyed by fire. Many, 
undoubtedly most. of such 
fires can be prevented. 

Remember, each burned 
home now represents destruc- 
tion of essential materials. 
Insurance can only furnish the 
funds to replace them. 

Loss of your home by fire 
thus means serious conse- 
quences to you and just that 
much loss to a fighting nation. 
Make it your wartime policy 


to be fully insured and to 
Be EXTRA careful about Fire! 


Fire insurance normally protects 
your property. But today, unless 
you have War Damage Insurance, 
you are not protected against loss 
of home, business property or other 
possessions through enemy attack. 

For the protection of its citizens, 
the Federal Government has set up 
the War Damage Corporation to 
put this special low-cost insurance 
within reach of att. Any Home 
agent or your own broker will be 


glad to give you full details. 


x THE HOME « 
Srsweance Company 


NEW YORK 
© AUTOMOBILE ® MARINE INSURANCE 
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N.F.P.A. Issues Valuable Report 


On Cocoanut Grove Fire in Boston 


The National Fire Protection Associa- 
Soston has issued a detailed and 
valuable twenty-page illustrated report 
Cocoanut Grove night club fire in 
that 


assistance to 


tion of 


on the 


Boston, which contains material 


should be of considerable 
all those 


tition of 


preventing a repe- 
On the 


state- 


desirous of 


such a tragic disaster. 


cover page the report contains a 


ment of fundamentals of  fire-safety, 
codes are in- 


listed 


laws and 
fundamentals are 


which 
These 


without 
effective. 
as follows: 

“Honest, non-political enforcement of 
building codes and fire laws; competent, 
technically trained enforcement person- 
nel; educated public opinion.” 

Author of the report is Robert S. 
Moulton, technical secretary of the 
N.F.P.A. General Manager Percy Bug- 
bee has. written a foreword in which he 
states that “the immediate need is to 
focus public attention upon the reasona- 
ble fire safety measures which should be 
applied in all. night clubs and other 
places where large numbers of persons 
congregate. * * * We urge that the en- 
forcement of building and fire laws 
should be vested in non-political en- 
forcement agencies staffed by men of 
high integrity and having the technical 
qualifications that are necessary for in- 
telligent application of building and fire 
prevention sone which are of an 
essentially technical character.” 


Causes of Deaths 

Following a detailed dese ription of the 
fire and a review of activities of emer- 
gency organizations and treatment of 
victims the N.F.P.A. report considers 
theories on the cause and spread of fire, 
plus the question of fumes. Many of the 
nearly 500 who died in the disaster 
“showed definite evidence of carbon 
monoxide which would account for their 
quick collapse,” the report says. “Only 
a relatively small number of those killed 
and injured suffered external burns and 
the cause of the majority of deaths 
seems to have been due to lung effects.” 

Numerous theories have been advanced 
to account for the rapid spread of fire 
through the building. The N.F.P.A. re- 
port lists these theories but states that 
it is not in a position to express any 
opinion except that certain of the the- 
ories “appear improbable.” They are 
listed as follows: 

Ordinary Fire Theory 

‘All of the facts can perhaps be ac- 
counted for without seeking any mys- 
terious or unusual explanation,” says the 
report. “The combustible decorations, 
cloth finish on the ceiling and other 
readily combustible materials could have 
caused a quick, hot and fast-spreading 
fire. The exhaust fans in the main floor 
area could have caused a draft up the 
stairs from the Melody Lounge making 
for a rapid spread of fire such as oc- 
curred in the night club fire in Detroit 
in 1929 when twenty-two lives were lost 
under somewhat s'milar circumstances. 
The presence of carbon monoxide can be 
explained by the restricted air supply. 
\ny fire in ordinary combustible ma- 
terials where there is a dearth of oxygen 
produces some carbon monoxide, the 
percentage of carbon monoxide depend- 
ine upon the extent of the oxygen de- 
ficiency. 

“Several poisonous gases may be pro- 
duced by the burning of woolen ma- 
som furs, and other ordinary building 

ontents. Lung injuries to the victims 
oat be explained by the inhalation of 
ordinary smoke and_ superheated air. 
Inhalation of even plain air at a temper- 
ature of 150 to 200 degrees or higher 
can cause lung injuries which are not 
immediately fatal but which cause death 
after a period of time. The clinical 
symptoms in such lung injuries are said 


to be almost identical irrespective of 
whether the cause is superheated air or 
some chemical fumes.” 

Alcohol: Mr. Moulton does not believe 
that the atmosphere was so charged with 
alcohol vapors from the breaths of 
drinkers and from liquor exposed on 
bars and tables that it was a flash of 
alcohol vapor which was responsible for 
the rapid spread of fire. 


Other Theories 


Doubt is also raised 
burning of pyroxylin ma- 
artificial leather, pro- 
which would ac- 


Pyroxylin: 
whether the 
terials, such as 
duced nitrous fumes 
count for the fatalities. The report says 
the formation of nitrous fumes is rela- 
tively slight where the material burns in 
a single sheet with free air supply. 

Motion picture film: While the pres- 
ence of a quantity of nitrocellulose mo- 
tion picture film would have accounted 
for both the rapid spread of the fire 
and the character of thé fatalities it is 
not believed there was much film in the 
building at the time even though it had 
been used years ago as a motion film 
exchange. Film which might have been 
used by photographers taking pictures 
of patrons is generally of the safety 
type. 

Refrigerant gas: While some of the 
air-cooling refrigerant tubing was found 
broken or melted after the fire it is said 
that none of the commonly used refrig- 
erant gases is flammable. 

The report discounts theories that 
flame-proofing chemicals, gases from fire 
extinguishers, gasoline fumes, poor elec- 
tric wiring or a fire smouldering for a 
long while in concealed spaces created 
poisonous gases in any quantity as evi- 
dence has not been found to support 
these causes. However, if vapors from 
liquid insecticides had accumulated in 
the concealed spaces behind the walls, 
“their presence might readily account 
for the initial flash,” the report says. 

Locked doors, doors which open 
avainst the crowd and revolving doors, 
all factors in delaying and obstructing 
the free passage of people from the 
building, are cited as important reasons 
for the high death rate. On the ques- 
tion of revolving doors the report says: 


Revolving Doors 


“Revolving doors are widely used be- 
cause of their convenience in preventing 
objectionable drafts and facilitating the 
satisfactory solution of heating and ven- 
tilating problems. They are, however, 
manifestly unsuited for emergency 
egress. Some revolving doors of the 
collapsible type are supposed to be so 
arranged that the mechanism that holds 
the leaves of the doors in place will be 
released under unusual pressure thus 
affording free passage on both sides of 
the center pivot. The N.F.P.A. commit- 
tee on safety to life has considered the 
claims of the manufacturers of such 
types of doors but has not seen fit to 
modify to above noted general require- 
ments. 

“The difficulty is that the self-releas- 
ing feature requires careful adjustment 
and there is some question as to whether 
it is possible to have the door adjusted 
to release under sufficiently slight pres- 
sure to avoid trouble under fire and 
panic conditions and at the same time 
not have it release so easily as to inter- 
fere with normal operation. The ques- 
tion of maintenance also enters picture. 
While it is possible that a so-called self- 
releasing revolving door might be de- 
signed, constructed and maintained so 
as to provide a safe exit, the N.F.P.A. 
committee on safety to life has not felt 
that there is sufficient assurance of this 
to justify recognizing the revolving door 
as an emergency exit from a place of 
public assembly. 

“Representatives of the committee 
have made a number of*inspections of 


CANADIAN LOSSES HIGHER 


Fire Losses Up in 1942 and Expectation 
Is That the Trend Will Be Continued 
During War Period 

Official government figures on Can- 
ada’s 1942 fire loss experience are not 
expected for a few months, but prelim- 
inary estimates place them at $21,624,000, 
which would compare with $14,159,000 for 
the previous year, these figures being 
made up of unadjusted estimates. 

Official insurance circles, however, are 
of the opinion that the cycle of higher 
losses has just begun, with expectations 
that the loss index for 1943 will slant 
still higher. One of the reasons for such 
belief is that conditions which brought 
about the 1942 increase still continue. 
These include a quickened business 
tempo and its concomitant increasing of 
fire hazards; greater calls on the abili- 
ties of business executives who there- 
fore are not able to devote as mucli 
time to fire prevention; enlistment of 
trained fire-fighters for service overseas, 
and a_ growing carelessness among 
householders. Still another factor in the 
mounting dollar loss is the maintenance 
of higher valuation figures on all types 
of business and dwelling premises. 

Federal Superintendent of Insurance 

D. Finlayson will reveal in his 1942 
report a substantial drop in premium in- 
come for the past year. Current ex- 
pectations are that this aggregate figure 
for the whole of Canada will not ex- 
ceed $40,000,000 by a large amount. 
against some $49,000,000 for 1941. Partly 
responsible for this were the lower rates 
effected during the year on some types 
of construction. 


Board of Trade Poll 
Favors Saturday Closing 


poll of the membershin of the In- 
surance Section, New York Board of 
Trade, on the subject of Saturday clos- 
ing in order to conserve fuel shows that 
two-thirds of the members favor such 
closings and. one-third oppose the pro- 
posal for various reasons. Some mem- 
bers stated it would be necessary to have 
skeleton staffs on hand Saturday morn- 
ing to take care of essential work. Gus- 
tave R. Michelsen is chairman of the 
executive committee of the insurance 
section. 


BROOKINGS INST. COMMENT 

Clarence T. Hubbard, secretary of the 
Automobile, in sneaking before the Board 
of Fire Underwriters in New Britain, 
Conn., on the evening of January 28 at 
Hotel Burritt, called attention to the 
recent report of the Brookings Institu- 
tion which, after research on the results 
following previous wars, indicated that 
the immediate effect following the cessa- 
tion of war is not particularly upsetting 
—that first there was hesitation, then a 
period of activity, followed by a period 
of readjustment never over two years in 
length, after which several good years 
appeared. 


TO HEAR CARTWRIGHT TALK 

Charles M. Cartwright, Chicago insur- 
ance editor, will address the Insurance 
Distaff Executives Association, Chicago, 
on February 18. He will discuss ex- 
temporaneously anything which comes 
into his mind as he has had so much 
experience in insurance observation that 
he doesn’t bother making notes or pre- 
paring speeches. 














so-called self-releasing revolving doors 
under actual operating conditions. In 
one case an inspection was made of a 
door which was cited by a manufacturer 
as being a good example of the self- 
releasing type. In the attempt to release 
the door under a simulated panic rush, 
the chairman Of the committee suffered 
a painful arm injury. 

“The building exits code does not pro- 
hibit revolving doors if alongside the 
revolving doors there is adequate ca- 
pacity of swinging door exits. The 
theory is that if the revolving door is 
jammed the crowd will pass to the swing- 
ing doors at the sides.” 











OUR MEN NEED 
* BOOKS * 


\, 
Ey 


SEND = 
ALL YOU CAN SPARE 


GIVE A BOOST WITH A 
BOOK—Good books, in good 
condition, are wanted by the 
1943 VICTORY BOOK CAM. 
PAIGN for men in all 
branches of the service. Leave 
yours at the nearest collec- 
tion center or public library. 











This space contributed by 
The Eastern Underwriter 











New Merger Bill, Omitting 
Insurance, in Michigan 


An encouraging sign to opponents of 
Governor Harry F. Kelly’s proposals that 
the Michigan Insurance Department be 
merged with five other state agencies 
into one super-bureau is the introduc- 
tion by Senator George P. McCallum, 
Ann Arbor, of a bill to consolidate the 
finance company division of the treas- 
urer’s office with the banking depart- 
ment. Significance was attached to the 
measure because it involves two of the 
divisions which the governor had _ sug- 
gested be included in the general con- 
solidation. 

It is believed that legislators, judging 
by action of Senator McCallum, one of 
the most influential senate leaders and 
president pro tem of the upper cham- 
ber, are endeavoring to forestall the ad- 
ministration program by offering their 
own merger proposals on a smaller but 
apparently more logical scale. 

Much sentiment is said to exist for a 
merger involving four of the agencies, 
namely, the banking department, finance 
company division, building and loan divi- 
sion of the department of state, and the 
public trust commission. These agen- 
cies, it is agreed, fall into a natural 
alignment. It is questioned, however, 
that the merger should include, as the 
governor recommended, the Insurance 
Department and the corporation and se- 
curities commission, both of which 
handle matters far removed from super- 
vision of intrastate financial institutions. 





Maryland Is Preparing 
Building Exits Code 


Acting for State Insurance Commis- 


F ~ eae 
sioner John B. Gontrum of Mary!and, 


Paul I. Leary, a deputy for the |: 
ance Department, is now prepar! 
state building exits code. The mo 
add greater protection by the ad 
of a code covering the subject 

aftermath of the recent disastrous 
which have occurred in other se 
and resulted in the loss of a large 
ber of lives as well as property. 





NEW LABORATORIES LIS 

Underwriters’ Laboratories, Inc., 14s 
issued a 166-page List of Inspected ‘15, 
Oil and Miscellaneous Appliances, ov 
ering all listings up to December 1, ‘2, 
and replaces all similar lists and sujple- 
ments of earlier dates. The list is te 
vised semi-annually. 
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Snr a cherished as one of 
the freedoms which have helped to 
build America, and for the preserva- 
tion of which we are now fighting, is 
that freedom of thought and speech 
expressed and preserved in print. 


Printing and publishing in this 
country developed out of small be- 
ginnings. For example, history re- 
cords that when Benjamin Franklin 
planned to publish a newspaper in 
Philadelphia he was urged not to 
enter that over-crowded field, there 
being then three other newspapers in the country. In terms of news- 
papers, periodicals, books, and printed matter pouring from modern 
high-speed presses, we have indeed come far since the primitive hand 
presses of Ben Franklin’s time. 


Today (wholly apart from the medium of books) minds are educated, 
citizens informed, and the mighty force of public opinion in this country 
is moulded by approximately 20,000 newspapers and periodicals. Aud 
the net capital invested in America’s printing and publishing concerns is 
well in excess of two billion dollars. 
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,OYAL: ‘LIVERPOOL GRO 


In the form of insurance policies of every 
type, printers’ ink records a noteworthy con- 
tribution of the insurance industry to the 
protection of America. Insurancesafeguards 
earning power, investments in property and 
equipment, and legal obligations with the 
most comprehensive form of financial pro- 
tection human ingenuity has yet devised. 
In the field of Fire insurance and allied 
coverages the underwriting activities of the 
Royal-Liverpool Groups cover a wide scope 
of underwriting and are backed by highly 
developed service facilities. For particulars 
regarding the many Royal-Liverpool produc- 
tion aids, address our Publicity Department. 





AGENTS AND BROKERS— Have you told prop- 
erty owners in your area about the importance and 
availability of War Damage insurance? 
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corEs To WA 


During the past year, Inland Marine has 
been called upon to assume many new bur- 
dens because of the increase in the amount 
of property various types of carriers have 
been called upon to handle, and also be- 
cause of certain insurance required by 
contractors executing Government war 


orders. In many cases war requirements 
have demanded unusual Inland Marine 
protection, which has been quickly devised 
and provided. 


If your clients have any war or defense 
problems, you are cordially invited to con- 
sult our Inland Marine Department which 
will gladly place at your and their disposal 
knowledge, experience, facilities and that 
specialized help which will enable you best 
to care for your clients’ needs. The same 
invitation is extended with respect to any 
of your Inland Marine and Special Lines 
needs. 








(— 
Write for a free copy of our new handy | 
Inland Marine rate card. | 
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NORTH BRITISH AND MERCANTILE 
INSURANCE COMPANY LIMITED 


THE PENNSYLVANIA FIRE INSURANCE 
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THE HOMELAND INSURANCE COMPANY 
OF AMERICA 
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COMPANY OF NEW YORK 
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MARINE UNDERWRITERS ELECT 
McBride of Fireman’s Fund President 
Of New York Board; Thorn and 


Baker Vice-Presidents 


The Board of Underwriters (Marine) 
of New York held its twenty-third an- 
nual meeting last week and _ elected 
Frederick B. McBride of the Fireman’s 
Fund as president. He succeeds William 
D. Winter of the Atlantic Mutual. H. 
C. Thorn of the Insurance Company of 
North America was elected first vice- 
president and J. Whitney Baker of Car- 
pinter & Baker, second vice-president. 
H. E. Manee of Appleton & Cox, Inc., 
was elected treasurer. 

Directors chosen to serve until Janu- 
ary, 1946, were H. T. Chester, J. Mather 
and retiring President Winter G. W. 
McIndoe was elected a director to fill 
the vacancy in the 1945 class caused by 
the election of Mr. Baker as second 
vice-president. 

Standing committees were appointed 
as follows: 

Membership—J. W. Morrow, H. Jack- 
son, O. C. Torrey. 

Correspondents—P. G. Craig, H. M. 
DuFour, C. J. Haas, H. Klahre, W. J. 
Onderdonk. 

Salvages—H. E. Reed, H. Bird, O. L. 
Owen. 

Averages and arbitration—W. D. Phil- 
lins, F. Maccabe, E. W. Murray, H. E. 
Reed, J. Tice. 

Adjustments—F. George Forrow, O. C. 
sorden, W. Cunningham, G. Eberle, W. 
S. Morris, A. Paschkoff, L. Wagle. 

Loading of vessels—G. W. MclIndoe, 
O. E. Barker, George A. Bernard, J. A. 
Bogardus, W. A. Bonner, E. E. Ellis, 
J. F. Purcell, L. A. Ward. 

Inventions—-M. M. Pease, S. Curtis 
Bird, Thomas S. Deering. 

Commissioners of pilots—William D. 
Winter, B. M. Culver, Harold V. Smith. 








LOU CHARLES OWREY PASSES 





Baltimore Manager, Fire Companies’ Ad- 
justment Bureau, 59, Also Super- 
vised Three States 

Lou Charles Owrey, manager of the 
Baltimore office of the Fire Companies’ 
Adjustment Bureau, died January 31 at 
his home in the Northway Apartments, 
3altimore. He had been ill for several 
months. In addition to being manager 
of the Baltimore bureau office he was 
supervisor for the Maryland, Delaware 
and West Virginia territory. 

Mr. Owrey was born 59 years ago and 
entered insurance with the Board of 
Fire Underwriters of Allegheny County. 
Later he served with the Pittsburgh 
agencies of James W. Arrott & Co. and 
W. J. Tener & Co. after which he be- 
came special agent in Pennsylvania for 
the National Union Fire of Pittsburgh. 
In 1911 Mr. Owrey joined the General 
Adjustment Bureau, attached first to the 
New York office and later to the Phila- 
delphia and Harrisburg offices. 

In 1919 Mr. Owrey was made manager 
of the West Virginia department and in 
1926 was appointed manager of the office 
at Baltimore and also district supervisor 
for Maryland, West Virginia and Dela- 
ware. 

Mr. Owrey was a Mason and was 
prominent in the Kiwanis Club. He was 
also prominent in the Roland Park Pres- 
byterian Church, serving as president of 
the deacons’ board and as a member of 
board of trustees. His wife, Mrs. Maud 
L. Owrey, survives. Funeral services 
were held at the Roland Park church 
February 2 and burial was in Druid 
Ridge Cemetery, Baltimore. 





SHARP PLEADS TO 3 COUNTS 


Thomas A. Sharp, local agent of Roch- 
ester, N. Y., on Monday pleaded guilty 
to three counts of an indictment listing 
600 charges in connection with alleged 
frauds amounting to around $288,000. 
County Judge William C. Kohlmetz set 
February 15 for sentence and Mr. Sharp 
remains at liberty under $20,000 bail. He 
faces a minimum of five years and maxi- 
mum of ten years in prison on each of 
the three counts. 





Edward A. Drews 35 Years 
With Great American 


Edward A. Drews, assistant secr tary 
of the Great American in charge ©! the 


automobile department, celebrate: his 
thirty-fifth anniversary with the com- 
pany on January 28. To mark the occa- 
sion he was guest at a luncheon ciyen 
at the Drug & Chemical Club by a »roup 


of the officers. Mr. Drews entere:| jn- 
surance with the Great American and 
was in the fire underwriting depariient 
before assuming his present post. 





Gustav May President Of 
Cincinnati Fire Ass'n 
Gustav May is the new president of 
the Cincinnati Fire Underwriters’ Asso- 
ciation. Others elected are Frederick 
Rauh, vice-president ; Joseph F. Schweer, 
secretary-treasurer; Thomas W. Earls, 
Thomas M. Geoghegan, West Shell ex- 
ecutive committee. Mr. May is head of 
Gustav May & Co. and has been in in- 
surance twenty-five years. He is active 
in civic affairs and also is vice-chairman 
of District B of the War Chest Trus- 
tees. 





GENERAL REPORTS GAINS 


The General of America, with head- 
quarters in Seattle, reports large gains 
during 1942, chiefly as the result of un- 
derwriting of war damage insurance. 
Admitted assets of the company on De- 
cember 31 last were $21,809,360, an in- 
crease of $3,267,281. Unearned premium 
reserve is $9,948,453, up $1,101,200. The 
loss reserve of $823,204 was higher by 
about . $54,000. Net surplus of $6,606,647 
gained $808,232. 





First Air Voyage 
(Continued from Page 14) 


miles and descended near Woodbury, 
N. J., where he took a carriage; returned 
to Cooper’s ferry, and was at President 
Washington’s executive mansion at 6 
o’clock in the evening. 

Blanchard’s description of his landing 
is amusing. The first man who ap- 
proached, a farmer was frightened by 
the appearance of the big bag and would 
not come near the aeronaut. Continuing 
Blanchard said: 

I could not quit the balloon. I did bet- 
ter. Recollecting that the exhilarating 
juice of the grape was always amongst 
mankind the happiest sign of friendship 
and conciliation I showed him a bottle 
of wine. So much eagerness on my part 
inspired him with confidence. He ar- 
proached. I invited him to drink. He 
followed my example. Becoming soon 
familiar, he assisted me in my opera- 
tions; when another country man armed 
with a gun came to the spot. Never did 
I see the expression of astonishment so 
striking as in the features of this man. 
He dropped his gun and lifted up his 
hands towards heaven. The first country 
man then came from under the folds 0! 
balloon, where he had been at work. He 
spoke to the newcomer and _ persuaded 
him to draw near with confidence. “He 
has a certificate from Washington. He 
has shown it to me, but as I cannot 
come here and read it,” he said. 

Two women and several men on hvrse- 
back arrived, who expressed as much 
pleasure as surprise, to see me thu. 
the midst of my colossal appar.tts 
which I was busy to arrange and pu! 1m 
order for the purpose of facilitatiny 1's 
carriage. I could not, nor did I k:ow 
how, to answer all the friendly questions 
which they asked me. My passjor! 
served me instead of an interpreter. In 
the midst df a profound silence wa |! 
read with a loud and audible voice. !'oW 
dear the name of Washington was to 4 
of these people! 


read 
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pears where many of your clients 
will see it—in Time, the week- 
ly news magazine. Look for 
it—in color—in the Feb- 
ruary 8th issue of Time. 
The Aetna Fire 

Group, W. Ross 
McCain, Pres- 
ident. 





% Timely and to the point is this 
message to property owners. It ap- 













some things are doubly precious these days 


That is true not only of oil for heating 
your home, but of your home itself. 
e a e 
Consider how difficult it would be to 
replace your house if it were destroyed 
by fire. Consider, too, how much 
more a comparable new home might 
cost. Are you carrying sufficient fire 

insurance to cover present values? 

7 e e 
If you are in doubt on this point, 
your local insurance agent will be 
glad to analyze your’ present policies 
and bring them up to date. The 
prompt service that local agents can 
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Aetna Insurance Co. * The World Fire & Marine Insurance Co. + 
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render—effecting changes in your 
policies or in the event of loss—is one 
of the reasons the Aetna Fire Group 


sells only through such representatives. 


When your insurance is with a capital 
stock company such as those comprising the 
Aetna Fire Group, you have the added 
satisfaction of knowing that your policy is 
backed by both a paid-in capital and 


surplus. Y ou are never liable for assessment. 
e & 2 


Don’t Guess About Insurance 
—CONSULT YOUR LOCAL 
AGENT OR BROKER 





HARTFORD, CONNECTICUT 


+* Pixdmont Fire Insurance Co. * Standard Insurance Co. of N.Y. * Standard Surety & Casualty Co. of N. Y. 





Since 1579 through conflagra- 


tions, wars and 
financial depressions, no policyholder 
has ever suffered loss because of failure 
of the Aetna to meet its obligations. 


WARS CONFLAGRATIONS DEPRESSIONS | 


1846 1835—New York City 1819 


Mexican | 1845—New York City | 
Wor 1851 —San Francisco asad 


G61 | 1866—Portland, Me. 1843 
War | 1871—Chicago iad 
1898 1872—Boston 
Spanish- | 1877—St. John, N.B. 1873 
American | 1889—Seattle; Spokane 1893 | 
War 1901 —Jacksonville, Fla. 
1917 | 1904—Baltimore 1907 
World 7 
War | 1906—San Francisco 
ar 1921 
1941 1908 —Chelsea 
World 1914— Salem 1929 








War 2 | 1941—Fall River 
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HENNE MADE A DIRECTOR 
Goes on Board of Fidelity-Phenix; Is 
Vice-President at Chicago of America 
Fore Fire Companies 

Ernest A. Henne, vice-president of 
\merica Fore Group fire companies in 
charge of the Western department at 
Chicago, was elected.a director of the 
idelitv-Phenix Fire at a meeting of the 
stockholders in New York City on Tues- 
ee 

Mr. Henne joined the Continental of 
the America Fore Group in 1912 as a 
fieldman in Oklahoma. A year later he 
was transferred to Iowa. From there 
he went to western Missouri with head- 
quarters at Kansas City. 

In 1917 he was called to the Western 
department in Chicago where he became 
executive special agent. In 1921 he was 
elected secretary of the American Eagle 
Fire and placed in charge of its Western 
department and in 1925 he was elected 
secretary of all the America Fore fire 
companies. 

In 1931 Mr. Henne became vice-presi- 
dent in charge of the Western depart- 
ment of the America Fore Group. He 
is a director of the First American Fire. 

Mr. Henne is also a director of the 
Chicago Board of Underwriters, member 
of the executive committee of the Cook 
County Loss Adjustment Bureau, mem- 
ber of the executive committee of the 
Oil Insurance Association, member of 
the executive committee of the Under- 
writers Grain Association, vice-president 
of the Underwriters Salvage Co., direc- 
tor of the Western Adjustment & In- 
spection Co., member of the executive 
committee of the Western Factory In- 
surance Association, member of the gov- 
erning committee of the Western Under- 
writers Association and chairman of the 
\V. U. A. subscribers actuarial commit- 
tec 


ST. LOUIS BOARD OFFICERS 
Hickey Reelected President of Insurance 
Board; Weld Elected 
Vice-President 
Kk. Myron Hickey, treasurer, Mercan- 
tile Insurance Agency, St. Louis, was 
unanimously reelected president of the 


Insurance Board of St. Louis at the 
annual meeting held recently. Other 


officers were elected as follows: Vice- 
president, J. Garneau Weld, president, 
Charles L. Crane Agency Co.; secretary, 
Orren D. Evans, vice-president, Standard 
Underwriters Agency, Inc., and treas- 
urer, Oden D. Prowell, manager, George 
D. Capen & Co. 

The members of the executive com- 
mittee, in addition to the four officers, 
are representing the Class One mem- 
bers, Harvey P. Bayer, president, F. H. 
Kreismann Agency; L. E. Bright, vice- 
president, Lawton-Byrne-Bruner Insur- 
ance Agency Company; John J. O’Toole, 
secretary, F. D. Hirschberg & Company, 
Inc., and L. H. Trout, secretary, Gen- 
eral Insurers, Inc. Representing Class 
Two members are Edmund J. Boyce, 
who heads an agency bearing his name; 
Clifford E. Drozda, William S. Drozda 
Realty Co.; William H. Finke, who heads 
his own agency, and Al. G. Kuehner, 
president, Hamiltonian Federal Savings 
& Loan Association. Representing the 
registered brokers are Lyman F. Bar- 
rows with the Daniel & Henry Company 
agency; Frank J. Bush, Jr., with Law- 
ton-Byrne-Bruner Insurance Agency; 
Edward C. Foote with Laclede Insurance 
\gency, and James F. O’Boyle with 
Charles L. Crane Agency Co. 


PITTSBURGH WOMEN TO MEET 
The Insurance Women of Pittsburgh 
will meet at 6:15 o’clock on Tuesday 
evening, February 9, at the Roosevelt 
Hotel in Pittsburgh. Miss Genevieve 
Blatt, attorney with the City Law De- 
partment, will speak on “Women in War 
Work.” Lieutenant Regina Hill of the 
WAACS will also be a speaker and 
music will be furnished by the National 
Union Fire’s choral society, with Miss 
Opal Farr as choral accompanist. 
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AUTOMOBILE 1942 FIGURES 








Assets, Surplus and Unearned Premium 
Reserve of Hartford Compan, 
Show Increases 

The Automobile of Hartford reports 
assets of $32,778,446 at Decemly:; 3] 
1942, compared with $31,383,454 a: the 
close of 1941. With capital of $5,100,009 
and net surplus of $9,922,265 the policy- 
holders’ surplus is $14,922,265. The n 
surplus a year ago was $9,108,060. 
company had an underwriting profit of 
nearly $825,000 last year in spite of an 
unfavorable experience on ocean marine 
war risks. The unearned premium re- 
serve is $12,402,738 against $12,219,656 the 
year before. The claim reserve rose 
about $700,000 to $3,936,677. Nearly $11,- 
000,000 of the company’s assets are in- 
vested in United States Government 
bonds. 

The Standard Fire of Hartford reports 
assets of $6,702,551, policyholders’ sur- 
plus of $3,202,633 and unearned premium 
reserve of $2,947,601. 


Gunnar S. Frolen With 
Dargan & Co. of New York 


Gunnar S. Frolen, formerly associated 
with the head office of the Fire Com- 
panies’ Adjustment Bureau, Inc., has 
joined Dargan & Co., independent ad- 
iusters located in New York City. James 
T. Dargan, Jr., is head of the company. 
Located in New York, Mr. Frolen will 
assist in loss adjustments through the 
five branches in the United States and 
Latin America. 

Mr. Frolen was born in Sweden and 
after gaining an early knowledge of 
shipping and insurance in England he 
came to the United States where he 
spent a year in the foreign department 
of the National City Bank. He then 
returned to insurance as secretary and 
personal assistant to the late Joseph J. 
Windle, well known loss adjuster, where 
his training in settling losses, especially 
in the Latin American field, was de- 
veloped further. 


net 
The 








Great American Changes 
In N. Y. and Pennsylvania 


The Great American Group has trans- 
ferred Special Agent John H. Thetford, 
Jr., from northeastern Pennsylvania to 
the central New York field to take the 
place of Special Agent Ralph H. Dreyer 
who has entered the military service 
Mr. Thetford will have headquarters in 
the Union Trust Building at Rochester. 

Harry A. Marsh, who recently joined 
the group as special agent, has been as- 
signed to northeastern Pennsylvania witli 
headquarters in the Philadelphia office 
at 110 South Fourth Street. Mr. Thet- 
ford had been stationed at Scranton. 





ANTHRACITE CLUB ELECTS 

The Anthracite Field Club of lenn- 
sylvania, meeting in Scranton, has 
elected as president Philip J. O’Con- 
nell, special agent of the New Hamp- 
shire Fire. Other officers elected are as 
follows: Vice-president, W. C. Clegg, 
special agent of the Home of New York; 
secretary, G. D. Cassar, district secre- 
tary of the Middle Department Kating 
Association, and treasurer, Alan Wik- 
man, manager at Scranton for the Fire 
Companies’ Adjustment Bureau. 





AUBREY L. OWEN RECOVERED 

Aubrey L. Owen, Virginia special 
agent for several companies in the North 
America Group with Richmond head- 
quarters, is back on the job after being 
confined to his home for a time under 
treatment for an injury to his back 
which he suffered in a fall. It developed 
muscles in the back were spraine |, 19 
bones being broken. 





NATIONAL UNION DIVIDENDS 

Directors of the National Union Fire 
of Pittsburgh have declared a dividend 
of $1.50 a share and an extra dividend 
$1 a share, both payable March | 
stockholders of record February ¢ 
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Attachment by Cargo’s Creditor on 
Requisitioned Vessel Not Allowed 


American and 


in an action in the New York State 
courts for breach of contract, certain 
cotion was attached by the plaintiff. The 
Royal Yugoslav Government, appearing 
spe ally pursuant to permission granted 
by the New York Appellate Division of 
the Supreme Court (263 App. Div. 155) 
moved to vacate the levy. This motion 
was denied by Special Term, New York 
- ‘ig (Fields v. Predionica I. Tkanica 
\. 35 N. Y. S. 2d 408). The Royal 
a “ iv Government appealed from this 
order. The Appellate Division has now 
reversed the order and granted the Royal 
Yugoslav Government’s motion to va- 
cate the levy under: the attachment. 
Fields v. Predionica I. Tkanica A. D. 
et al. Nov. 13, 1942, 37 N. Y. S. 2d 874. 

The cotton, 963 bales, was part of the 
cargo of the S. S. Bosiljka, then in the 
port of New York. In moving to vacate 
the levy the Royal Yugoslav Govern- 
ment asserted the ownership of the cot- 
ton, claiming to have requisitioned it 
prior to the date of the levy. The plain- 
tiff disputed the existence of any gov- 
ernment requisition and questioned the 
validity thereof if one was attempted. 

Defendants in Yugoslavia 

The defendant in the action, served 
with process by publication, defaulted. 
Its officers are in Yugoslavia which was 
occupied by the enemy armies of Ger- 
many and Italy before the publication 
of the summons. The company’s officers, 
therefore, obviously had no opportunity 
to appear in this suit. Indeed, the Yugo- 
slav Minister stated that it had been 
impossible to ascertain their where- 
abouts 

The referee appointed by Special Term 

had reported to Special Term that the 
Royal Yugoslav Government had not at- 
tempted to requisition the vessel and 
that such a requisition would not be in 
accordance with the Yugoslav law. 
_ No witnesses were called at the hear- 
ing before the referee. The evidence 
consisted of stipulations concerning some 
facts and documentary proof. Affidavits 
from persons claiming to be experts in 
the law of Yugoslavia were submitted 
by both sides. 

Plaintiff Fields was the assignee for 
collection of one Ernest Zucker, a resi- 
dent and citizen of the Argentine Re- 
public. Defendant is a Yugoslav cor- 
poration, with places of business in that 
country and elsewhere. The action was 
tor breach of contract. Plaintiff Fields 
claimed that defendant Predionica TI. 
lkanica A. D. owed Zucker a large sum 
ol money under an agreement made and 
'0 he performed outside of the State of 
New York, by which defendant promised 


to pay Zucker a certain sum as_ the 
purchase price of a business sold by 
Zucker to the defendant corporation. 
Ne ghts of domestic creditors were in- 
volved in the case. 


Vessel Seized in Brazil 

March 16, 1941, before war began 
between Yugoslavia and Germany, the 
Basilika sailed from New York under 
the Yugoslav flag, with a cargo for 
Isionbul, en route to Yugoslavia. Eighty 
‘ent of this cargo was consigned to 
t Yugoslav Government; the remain- 
20%, including the 963 bales of cot- 
°'. was shipped to private consignees. 
When Yugoslavia was invaded by Ger- 
many and Italy the Basiljka put in at 
"hc port of Recife, Brazil. After several 
‘ negotiations, the vessel, at the 
request of the Yugoslav Minister, was 


scived by representatives of the British 
cooperation ol 


overnment, with the 


representatives of the 
Brazilian Governments. 
This seizure was caused by the fact 
that the captain of the Basiljka refused 
either to proceed with his journey or 
return with the vessel to New York, but 
instead consulted with representatives of 
the Italian Government. The Yugoslav 
Ministry directed that the ship be re- 
turned to the United States and the 
cargo sold. A British crew was placed 
on the vessel and it was returned to 
New York, where the Yugoslav Minis- 
ter took charge and placed a Yugoslav 
master on board. Permission from the 
United States Government was obtained 
to unload the vessel. A license was ob- 
tained from the Treasury Department to 
sell the cargo, including the cotton. 
Pending the obtaining of a further 
necessary license to sell any specific 
item, and while the vessel was being 
unloaded, this attachment was levied. 
The Appellate Division held that the 
evidence showed that the Royal Yugo- 
slav Government requisitioned the ves- 
sel while the cotton was being carried 


on it, and that the ship was not seized 
merely for temporary protective custody. 


All Cargo Sold by Government Order 


Part of the cotton on board the ves- 
sel was owned by the Royal Yugoslav 
Government. The balance was consigned 
to private concerns in Yugoslavia. The 
evidence, it was held, did not show that 
that government, in selling the cotton 
after the vessel was requisitioned, ever 
intended to act as an agent for the own- 
ers of the cotton, or in other than its 
governmental capacity. In fact the true 
owners were in no position to appoint 
agents. 

The Yugoslav Government obtained 
from the United States Treasury De- 
partment a license concerning the sale 
of the cotton and disposal of the pro- 
ceeds thereof. The Appellate Division 
said that the statements in the applica- 
tion for this license showed an inten- 
tion to hold the proceeds of the sale 
until the conclusion of the war. The 
application was taken to indicate the de- 
sire of Yugoslavia to permit its nationals 
to express their wishes free from coer- 
cion. This was another precaution to 
prevent its enemies from obtaining any 
part of the proceeds—a military pur- 
pose. Thus analyzed, the statement in 
the application was not an indication of 
an intention to permit title to the pro- 
ceeds of the sale to remain in the con- 
signee. 

The affidavit of the Yugoslav Minister 
that it was his government’s intention 
to retain title to the cotton only until 
the rightful owners could be determined, 
referred to the proceeds of the sale of 
the cotton and not to the title thereto; 
it did not show an intention that the 


Reed Hopes Marine Market Will 
Expand to Meet Post-War Needs 


Thoughts as to the practical way of 
building up and increasing the American 
marine insurance market so that after 
the war there will be adequate insur- 
ance facilities to protect this country’s 
eodiae and foreign commerce were ex- 
pressed by Henry H. Reed, general man- 
ager in New York City for the Insur- 
ance Company of North America Group, 
in an article written for the annual ship- 
ping review of the New York Journal 
of Commerce last week. Companies 
writing marine insurance must neces- 
sarily, he said, be the prime movers in 
any plan to extend their market and 
facilities. 

“No underwriter,’ wrote Mr. Reed, 
“should undertake any one risk to an 
amount exceeding a small percentage of 
his premium writings. His aim, of 
course, is to write an average line per 
risk so that he may have a true spread 
of business. If, however, underwriters 
feel confident that there will in the 
future be certainly available to them a 
large volume of business they should 
anticipate that volume by increasing 
their lines. 

“This they have done in the past in 
the American Marine Insurance Syndi- 
cate where at one time they would in- 
sure on one risk an amount of $4,000,- 
000, which was in excess of a conserva- 
tive percentage of their marine pre- 
miums. They did this largely under the 
urgency of the Government to establish 
a hull market which would write prac- 
tically all the hulls of American 
steamers. 

“T believe that a hull market sufficient 
to take care of the American Merchant 
Marine is a practical possibility, pro- 
vided there are a sufficient number ot 
ships to insure. With a proper spread, 
over 90% of the hull business of the 
United States can be insured in the 
American market. 

Cargo Facilities Adequate 


“In respect to cargo business, the pres 
ent facilities are adequate for all the 
normal cargo business. This has been 
amply demonstrated by the ability of 


. 


the market to absorb all of the hazard- 
ous war risk cargo business. 

“In respect to unusual and highly haz- 
ardous risks, it may be possible to form 
a group of inter-reinsurers that may 
create a market to take care of the un- 
usual and highly hazardous. A start has 
been made in this direction. 

“The shortage of steamers created by 
the necessities of war has forced the 
carriage of certain commodities, partic- 
ularly in the Western Hemisphere, into 
vessels unusual to the trade. Vessels 
not normally considered adequate for 
this service are now being employed for 
this service. The underwriters made 
plans to accept these risks. Some such 
organization should be maintained for 
the future. 

“While a great many companies are 
writing marine insurance, many of them 
combined together in one office for this 
purpose. Companies today not writing 
marine insurance should be encouraged 
to enter the market so that we may 
have a wider and stronger market for 
the future. 


Bankers’ Cooperation Sought 


“A strong impetus could be given ma- 
rine insurance if the bankers of this 
country were to take the same interest 
in American insurance as the British 
bankers do. After this war it is hoped 
that the American banker will adopt a 
constructive international banking pro- 
gram. It would appear absolutely neces- 
sary for this to happen if there is to be 
economic recovery throughout the world. 

“American shippers and shipowners 
are the people who deal, through their 
brokers and agents, with the underwrit- 
ers. It is hoped that a closer relation- 
ship may be established between these 
groups so that the shipowner and the 
exporter and the importer may come to 
know and help each other. Under- 
writers are and should be willing ex- 
haustively to study the problems of each 
individual assured and to attempt to 
meet any legitimate demand for insur- 
ance protection. 

“Lastly the Government will have the 





consignee should have an attachable in- 
terest in such funds. 


Proceeds Property of Government 


The fund created by the sale of the 
cotton, the Appellate Division holds, be- 
came the property of a sovereign power 
destined fora public purpose and as such 
had “sovereign immunity” from attach- 
ment for debts of the private individuais 
to whom part of the cotton was con- 
signed. 

The vessel was requisitioned by the 
Yugoslav Government in a_ port. of 
Brazil after it had turned back in the 
Atlantic on the commencement of hos- 
tilities against the Yugoslav Government 
by Germany, in order to prevent the 
goods on the vessel from falling into 
enemy hands. This power of requisition, 
the Appellate Division holds, belonged 
to the Yugoslav Government, where the 
steps it took to requisition the vessel 
proceeded with the advice and assistance 
of the Brazilian authorities. In amy 
event, when the vessel reached the high 
seas after leaving the port of New York 
it was freed from any restraint concern- 
ing the exercise of sovereign power to 
requisition the vessel for war purposes. 

The seizure in Brazil of the vessel and 
its cargo without violation of the laws 
of nations or of Brazil had the same 
force and effect as if it had been ac- 
complished within the territorial limits 
of a nation, and the United States courts 
would not inquire into the legality or 
propriety of the seizure. The action of 
the Yugoslav Government, being in con- 
formity with international law relating 
to sovereign powers of governments pre- 
cluded attachment of part of the ves- 
sel’s cargo by a creditor of a private 
consignee thereof. The law applicable 
to the requisitionment would be the 
Rules of International Law relating to 
the sovereign powers of governments 
and not any particular statutory author- 
ity of Yugoslavia. 

Sovereign Immunity 

The sovereign immunity of the Yugo- 
slav Government would protect it from 
any action of United States courts to 
enforce a trust for the benefit of claim- 
ants to the proceeds of the sale of the 
cargo, or to require the application of 
the property for a particular purpose 
A contract of a sovereign that its prop- 
erty shall be applied to a particular debt 
cannot be enforced by the United States 
courts; for such an agreement has been 
said to amount to nothing more than an 
engagement of honor. (Lamont v. Trav 
elers, 281 N. Y. 362, 24 N. E. 2d 81.) 
“The intention of the government as 
to the fulfillment of a public purpose is 
not to be hindered by the claims of at- 
taching creditors.” 

There is a Yugoslav statute of De 
cember 28, 1939, detailing the 
be taken in connection with requisitions 
to be made by the Yugoslav Govern 
ment. This law, the Appellate Division 
considers was primarily intended to ap- 
ply to requisitions taking place within 
the territorial limits of Yugoslavia 
Moreover, when this requisition 
place the Royal Yugoslav Government 
was in flight, so that it would have been 
difficult, if not impossible, for some of 
the statutory requirements to be met. 
It did not appear to be intended to ap- 
ply to seizures in foreign ports, for un 
doubtedly it was recognized that inter- 
national law would apply in such cases. 


Steps to 


toc Kk 


ereatest single inflience in normal busi 
ness after this war is over. This ap- 
plies with equal force to the marine in- 
surance business. I hope that the Gov- 
ernment will consider ways and means 
legitimately to build up the American 
marine insurance market. This they can 
do in the first instance by encouraging 
the placing of marine insurance in Amer- 
ica subject to reasonable and satisfactory 
terms.” 


BUFFALO FIELD CLUB ELECTS 

The Buffalo (N. Y.) Field Club has 
elected C. C. Patton president. Other 
officers are E. T. Collins, vice-president, 
and J. C. Qualmann, secretary-treasurer 
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Hartford Steam Boiler 
Issues Own New Manual 


GARDINER STATES POSITION 


Resigned From National Bureau, This 
Company Eliminates Commission Grad- 
ation; Writes Combined Policy 


Having recently withdrawn from the 
National Bureau of Casualty & Surety 
Underwriters, the Hartford Steam Boiler 
Inspection & Insurance Co. has now an- 
nounced the promulgation of a new 
boiler and machinery rate manual of its 
own which embodies not only rate 
changes, but features of under- 
writing not heretofore available to pur 
chasers of this class of insurance. 

In commenting on the company’s with- 
President C. C. Gardiner de- 


several 


drawal, 
clared: 

“We regretted the necessity of taking 
the step, and did so not only with a most 
cordial feeling toward our associates but 
with respect for the sincerity underlying 
their views as to the course the bureau 
should take. 

“However, there had arisen points on 
which our own convictions obliged us to 
differ with them. These matters were 
regarded by us as of so fundamental 
and vital a nature that we felt we must 
withdraw from the bureau if we were to 
be able to continue serving the needs of 
boiler and power machinery users in the 
manner expected of a company having as 
its sole interest a special line in wh'ch 
engineering and inspection considerab!y 
outweigh the insurance features.” 

Optional Broad Coverage 

In preparing its new manual, the Hart- 
ford Steam Boiler has eliminated the 
gradation of commission, as introduced 
in May of last vear. The rating struc- 
ture now embodies a plan affording a 
premium discount for bulk buying. 

An outstanding feature among the sev- 
eral new ones afforded under the manual 
is an optional “broad” coverage for steel 
boilers. It adds to the present basic 
definition of “accident” the sudden and 
accidental bulging, burning, or cracking 
of insured boilers and, hitherto not avail- 
able, it has come as the result of a 
steadily mounting demand on the part 
of boiler users for insurance protection 
against the heavy losses often resulting 
from overheating. 

To meet today’s quickly changing con- 
ditions in many plants and at the same 
time reduce the cost of insurance to the 
users, the new manual provides that, 
under certain qualifying conditions, 
plants may obtain group coverage on al- 
most every kind of power equipment 
without any of the objects being speci- 
fically described in the policy. 

Written in One Policy 

\nother feature of the Hartford Steam 
Boiler plan is a means whereby both 
boiler and machinery coverage, hitherto 
provided in separate contracts, may, at 
the policyholder’s option, be written in 
one policy. 

Essentially the same “broad” coverage 
now applicable to steel boilers has also 
been introduced for all types of boilers 
and pressure vessels. The latter have 
been reclassified in a way designed to 
eliminate many of the rating problems 
heretofore encountered. 


Rate Changes Debated 


Member companies of the National 
Bureau are considering today recommen- 
dations for a change in automobile rates 
on other than pleasure cars, submitted 
by a special committee on auto rates 
which met yesterday. The changes, if 
and when made, would affect commer- 
cial cars, garages and miscellaneous clas- 
sifications. Sentiment is for a reduction. 


LUNCHEON TO WILLIAM B. JOYCE 


Will Be Held at Bankers Club, New 
York, February 17; Louis H. Pink 
Chairman of Committee 

A luncheon in honor of William B. 
Joyce, based on his fifty years in the 
surety field, will be given in the Bankers 
Club, New York, on February 17. 

Louis H. Pink is chairman of the 
luncheon committee. Other members are 
these: 

Frederick H. Ecker, Leroy A. Lincoln, 
Metropolitan Life; Bernard M. Culver, 
America Fore; Charlés D. Hilles, Em- 
ployers’ Liability; Arthur F. Lafrentz, 
American Surety; Morgan B. Brainard, 
Aetna Life; Martin W. Lewis, Towner 
Rating Bureau; Frank J. O'Neill, Royal 
Indemnity; Jesse S. Phillips, Great Am- 
erican Indemnity; E. Asbury Davis, 
Charles L. Phillips, Alonzo Gore Oakley, 
United States F. & G.; J. Arthur Nelson, 
New Amsterdam Casualty: Charles R. 
Miller, Frank A. Bach, Fidelity & De- 
posit; Richard A. Corroon. Corroon & 
Revnold Col Francis R. Stoddard, 
and James A. Beha, former Superinten- 
dents of Insurance; Edgar S. Bloom, At- 
lantic Gulf & West Indies S.S. Lines: 
William S. Crawford, Journal of Com- 
merce; Clarence Axman, The Eastern 
Underwriter. 

Mr. Joyce was for many years head 
of the old National Surety Co. 

HEAR MARTIN W. LEWIS 

Martin W. Lewis, president, Towner 
Rating Bureau, spoke yesterday before 
the Surety Underwriters Association of 
N. J. at the Down Town Club, Newark. 
He discussed 1943 surety cond'tions and 
trends. 


Aviation’s Growing Influence 
Recognized by C. & S. Ass’n 


In recognition of the growing impor- 
tance of aviation and aircraft insurance 
the Association of Casualty & Surety 
Executives at the direction of its execu- 
tive committee has appointed an aviation 
advisory committee. A timely move, this 
committee will establish at once a work- 
ing arrangement with the aviation insur- 
ance groups for the exchange of infor- 
mation. 

The new committee consists of Aetna 
Casualty & Surety, representing the 
U. S. Aircraft Insurance Group; Fidelity 
& Casualty, representing the Associated 
Aviation Underwriters; London Guaran- 
tee & Accident, representing the Aero 
Insurance Underwriters, and the Em- 
ployers’ Liability. J. Dewey Dorsett, 
casualty manager of the Association, is 
the designated contact man with the avi- 
ation groups. 





Globe’s Strong Position 
Shown in 1942 Statement 


The 32nd annual statement of the 
Globe Indemnity just released by Ken- 
neth Spencer, president, shows the com- 
pany to be in a characteristically strong 
position, with assets and reserves at new 
high levels. Assets total $45,843,199 and, 
it computed on a market value basis, 
would be $47,182,678. 

Capital is shown at $2,500,000 and sur- 
plus at $7,500,000 with a voluntary re- 
serve for contingencies of $9,730,347. The 
combined total of capital, surplus and 
contingency reserves is $19,730,347. Ona 
market value basis this total would be 
$21,069,826. 

The volume of business done in 1942 
shows a satisfactory increase as_ indi- 
cated by net premiums of $18,840,837, a 
gain of $1,184,593 or 6.7%. The reserve 
for claims and claim expenses amounts 
to $15,384,864. 














Pennsylvania Casualty Company 


A PENNSYLVANIA CorPoRATION 
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CAPITAL: $1,000,000 
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FIRST NATIONAL BANK BUILDING 
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Employers Re. Is In 

Substantial Posi-ion 
ITS 1942 GROWTH HIGHSPOTTEp 
Poets Renee Wp Realy fw 


Investment Chairmanship 


J. B. Robertson, newly elected 


O resi- 
dent of the Employers Reinsurance. 
takes the helm of the company at « time 


when its financial condition and pr: stige 
are at their peak. He has been c'osely 
associated with Howard Flagg, r:tired 





J. B. ROBERTSON 


president, for years; and as executive 
vice-president and general counsel, has 
given material aid to Mr. Flagg. 

The company today is in its strongest 
position with cash, government, state 
and municipal bonds equalling 83% of 
its admitted assets which are $22,462,545. 
Net premiums written in 1942 were $10,- 
609,889, a gain of $1,044,556, while earned 
premiums of $10,708,450 represented a 
gain of $2,485,927. Loss reserves have 
been strengthened; unearned premium 
reserve slightly lower than in 1941; net 
investment earning after amortization on 
bonds—$439,874, a gain of $24,593 over 
1941. Cash dividends paid last year were 
$320,000. Combined capital and surplus 
of the company is $6,000,000. Voluntary 
special reserve is up to $1,810,248. 

Howard Flagg has given conservative 
leadership to the investment side of the 
Employers and he takes over chairman- 
ship of its investment committee. 

Besides Mr. Robertson, all other off- 
cers of the company were re-elected, 
and Vice-Presidents F. P. Proper and 
J. W. Smith went on the board. 

President Robertson, graduate of Kan- 
sas and Northwestern universities, prac- 
ticed law until joining the Employers in 
1921. After claims experience, he ad- 
vanced to contract work in reinsurance 
and then into general counsel work 
judicial type and a keen student of in- 
surance and reinsurance law, Mr. Rob- 
ertson is certain to give a good account 
of himself as the Employers leader. 





Luncheon to Pink Given by 
Messrs. Lott and Owens 


Edson S. Lott, board chairman, and 


Walter D. Owens, vice-president and 
secretary, United States Casualty, gave a 
luncheon Wednesday in honor of 1: tired 


Superintendent of Insurance Pink «i the 
Downtown Association. A felicitors al- 


fair, it was attended by all of the living 
ex-superintendents of insurance, a: all 
were warm in their praise of Mr. !ink. 


The former Superintendents are fi tch- 
kiss, Stoddard, Phillips, Beha, Co way; 
and Van Schaick. ; 

Additional guests were Col. Rec<e F. 
Hill, head of War Department insu: ance 
division, and Col. Howard P, Du»iiam, 
former Connecticut Commissioner. 
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Royal Indemnity Company 


of New York 


I’, J. O'NEILL, President 


Annual Financial Statement 


As of December 31, 1942 


ASSETS 


Cash in Banks $ 2,935,470.82 


United States Government 
24,572,975.74 


3,252,838.51 
2,549,037.38 
3,069,615.57 

156,410.67 


Preferred Stocks 
Common Stocks 
Accrued Interest 


Premiums in Course of Col- 
lection (Under 90 Days). 3,221,725.43 


Other Assets 584,342.51 





TOTAL ADMITTED 
ASSETS 


$40,342,416.63 


LIABILITIES 
Reserve for Claims and 
$13,526,635.00 
Reserve for Unearned Pre- 
7,478,956.12 
Reserve for Commissions on 
Outstanding Premiums . . 
Reserve for Taxes 
Reserve for Sundry Accounts 
Other Liabilities 


578,674.00 
2,130,000.00 
338,000.00 
1,017,099.81 





Voluntary Reserve 


CAPITAL FULLY PAID 
$2,500,000.00 


NET SURPLUS OVER 


ALL LIABILITIES .... 7,500,000.00 


$25,069,364.93 


53,273,051.70 


10,000,000.00 





(Surplus to Policyholders $10,000,000.00) 


Securities carried at $908,353.29 in the above statement are deposited as required by law. 

Bonds and Stocks Valued on New York Insuranice Department's Basis. 

On the basis of December 31, 1942, market quotations for all bonds and stocks owned this Company’s total admitted assets 
would be increased to $41,648,062.43 and Voluntary Reserve to $6,578,697.50. 


Metropolitan Department 


John I. O'Loughlin, Vice-President 


150 William Street 


BROOKLYN OFFICE 
188 Montague St. 


New York, N. Y. 


FortTY-SECOND STREET BRANCH 
110 East 42nd St. 


$40,342,416.63 


All _ of Casually _ enn Fidelity ex Surely Sows 
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Sayer Makes Annual 
Compensation Report 


PAYS TRIBUTE TO L. H. PINK 





Says Administration of New York Rates 
Is Vitally Concerned with Inter- 
state Rating Problem 





Henry D. Sayer, general manager of 
the Compensation Insurance’ Rating 
Board of New York, in his annual re- 
delivered January 28, paid high 
tribute to Louis H. Pink, who has just 
retired as Superintendent of Insurance 
of New York, and spoke of the always 
Insurance 


port 


generous cooperation of the 
Department, under Mr. Pink’s direction, 
with the work of the board. The re- 


port continues: 

“It seems appropriate in this connec- 
tion that we again give a thought to the 
advantages of official supervision of 
rating. In this field of compulsory in- 
surance, the public interest is best 
served by encouraging competition 
carriers in the matter of service, 


among 

but permitting no competition and no 
questionable or unfair competitive prac- 
tices in the matter of rates and rating 
procedures. That is the chief purpose 
and aim of this board. The under- 


rules, rating plans, classifica- 
tions and rates adopted by the board, 
in furtherance of the sound conduct 
of our industry, are given vitality and 
validity through approval by the Su- 
perintendent of Insurance, as required 
by law, and we are all assured—the 
board, the companies, industry and the 


writing 


public—that through such approval, in- 
tellig rently and conscientiously given, 
the rights and interest of all are pro- 
ected. 


Value of Department Aporoval 

The requirement of such approval is 
not only a protection to the public, but 
it is also the surest foundation of the 
security and permanency of our busi- 
ness. So long have we been accustomed, 
in this state, to the strict regulation of 
rates in workmen’s compensation insur- 
ance that we are sometimes irked by 
it unmindful of its advantages and its 
guarantee of equal rights. But where- 
ever the statute demands that rates be 
both adequate and reasonable, there can 
be but one rate. The determination of 
that rate by the board, through its 
rating processes, is kept at all times 
in the public interest by the official su- 
pervision of the state. Therein is the 


public interest served and that public 
confidence, without which we could not 
long survive, is maintained. 


“In the light of adequate and efficient 
state sunervision, there would seem to 
he no place for those who, to advance 
some fancied interest or unproven 
theory, would seek the integration of 
our insurance system with a larger ex- 
perimental national program. 

Interstate Rating 

“The subject of rating risks that are 
located in two or more states has been 
given a great deal of thought and con- 
sideration in recent years. The prob- 
lems arising in connection with such 
risks are many and difficult. The diffi- 
culties are not so apparent when the 
only states involved in the rating are 
strictly rate-regulated states. The ques- 


tions that arise seem to be magnified 
when part of the risk is located in a 
closely regulated state and other parts 


of it are in non-regulated or so-called 
“open” states. 


“The subject is receiving the consid- 


eration of the National Association of 
Insurance Commissioners, which has 


appointed a special committee to report 
upon the subject under the chairman- 
ship of Superintendent Pink. These 
problems do not concern workmen’s 
compensation insurance alone, nor yet 
only casualty companies. They involve 
other coverages, such as fire insurance. 
Indeed, the intermingling of various 
lines of insurance presents much of the 
difficulty that seems to arise. Accord- 
ingly, Superintendent Pink appointed 
an advisory committee to endeavor to 
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solution of the most 
conspicuous of the problems. That 
committee is inclusive of the various 
lines of casualty and fire insurance, in- 
cluding the national organizations of 
the companies, and the producers. This 
board has not been given representation 
thereon, presumably because it is 
concerned in a single line of coverage 
and has jurisdiction in one state only. 
Nevertheless, our administration of New 
York rates becomes vitally concerned 
with ratings in another state, where a 
New York risk has operations in that 
other state. 


State Fund Rights Should Be 
Considered 

“Moreover, it seems to me that any 
solution sought will only be partial and 
unstable if it fails to take account of the 
rights and legitimate interests of state 
funds in those states where private en- 
deavor and public function are per- 
mitted to participate equally in the un- 
derwriting of compensation insurance, 
as in this state. In fact, any action of 
this board that failed to accord equal 
rights and benefits to the state insur- 
ance fund and to impose equal obliga- 
tions, would certainly be improper and 
might even be open to legal attack. We 
must be mindful of the fact that the 
constitution of the board, adopted by 
the vote of all its members, declares 
that membership in the board entitles 
all members to equal rights and benefits 


work out some 





of membership. Accordingly, we will 
await with interest the conclusions 
reached on the subject of interstate 
rating, applying* to them the tests that 
membership in this board implies. 
Compensation Rating Program 

“The interstate rating difficulties have 
brought forth the proposal of a rating 
program by the stock company inter- 
ests. This plan, designated as_ the 
Workmen’s Compensation Rating Pro- 
gram—New York, was filed with the 
board on May 26, 1942, by William 
Leslie, general manager, National Bu- 
reau of Casualty & Surety Underwrit- 
ers, on behalf of member stock insur- 
ance companies. The program is de- 
scribed at some length in a memoran- 
dum from Mr. Leslie, and includes a 
plan known as the premium return plan, 
which might be described generally as 
an all credit plan of retrospective rat- 
ing on a compulsory basis, applying to 
all risks developing premiums on the 
standard basis in excess of $1,000. This 
rating plan would be available on an 
interstate basis. 

“Under the plan, commissions would 
be reduced on all premium in excess of 
the first $1,000, and the provision for 
expenses of general administration and 
payroll audit would likewise be reduced. 
The program also includes various op- 
tional retrospective rating plans with 
and without specified minimum pre- 


(Continued on Page 38) 
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YOU NEVER KNOW 
WHO'S LISTENING 


T is the duty of every insurance man and woman, as it 

is the duty of every American, to be particularly care- 
ful what he says and where he says it. The insurance 
business is so closely interwoven with manufacturers of 
essential army and navy supplies, that it is natural those 
in the insurance business frequently know in advance of 
new plants, additional employees, vital machinery about 
to be installed, and similar information. Engineers, in- 
spectors and claim men have intimate knowledge of men 
and machinery in many a plant which is a cog in the 
wheel of the machinery which is making America the 
Arsenal of Democracy. Don’t tell all you know. Don’t 
repeat any information about any risk in any public place. 
Don’t give the enemy the tip-off. You never know who's 
listening. Your best friend may be the sort of a person 
who likes to show off his knowledge, acquired from you, 
by saying, “Why an insurance man told me just the other 


ees 


Get the proper information to the proper au- 


thorities as promptly as possible. But make absolutely sure 
it gets nowhere else. Such warnings have appeared before 
and will appear again. They should be repeated again 


and again and again. 


You Never Know Who's Listening 





THE EMPLOYERS’ 


GROUP 
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Canadian Auto Rates 
Are Sharply Reduced 


ALL COMPANIES ACT JOINTLY 





Public Liability, Property Damage and 
Collision Retroactive Cuts Reac! 
Up to 35% 

The Canadian Underwriters Ass: vja- 


tion and the Independent Autom hile 
Insurance Conference have anrtiow ced 
a sharp reduction in automobile ;:tes. 


Spokesmen for the two organizations 
state that this decision was reached and 
details had been forwarded to Govern- 
ment officials before Ontario’s Aj{tor- 
ney-General Gordon Conant issued his 
recent criticism of the rate structure. 

Graduated upon the gasoline ration- 
ing category of the car-owner, automo- 
bile insurance rates affecting public 
liability, property damage and collision 
risks have been reduced as much as 35% 
off the basic rate, such cuts being re- 
troactive to January 1 

This means that while the reduction 
in rates is substantial, the fact they are 
worked out on the basic rate must be 
considered in establishing overall reduc- 
tions. Rates, in some cases, were re- 
duced at the time gasoline rationing 
came into effect. The discounts, which 
are now announced, are the aggregate 
reductions made on the basic rate. 

System Simplified 

The system of rating has been sim- 
plified in striking the new rates by 
classing public liability and property 
damage under one premium. Prior to 
January 1 the two items were classified 
as separate risks and varying rates of 
premium were chargeable. 

The new rates favor the motorist in 
the “AA” gasoline rationing category 
but reductions are also granted to “BX” 
car owners and those operating their 
vehicles under the Wartime Industrial 
Transit Plan. 

Discounts off the basic rates affecting 
the various gasoline rationing catego- 
ries, are announced as follows: 35% off 
the public liability and property dam- 
age premiums and 20% off collision for 
the “A” motorists; 25% off public lia- 
bility and property damage and 10% 
off collision for the “A” motorist; 20% 
off public liability and property damage 
for the “B” motorist, with no change 
in collision; while for the “BX” drivers 
and those who come under the War- 
time Industrial Transit Plan 10% has 
been lopped off the basic rate on public 
liability with no change in the collision 
rate. 

Automobile owners who have taken 
out new insurance since the beginning 
of the year, or who have renewed poli- 
cies within this period, and whose pre- 
miums would be affected under the new 
rates, will be given a refund. This will 
be made automatically by the agents 
from whom the insurance was puir- 
chased. Persons who took out auto- 
mobile insurance in 1942 will not reap 
any benefit from the new rates until 
expiration of their policies. 





LOUISVILLE BETTERS RECORD 





Advances to Fourteenth Place in Safety 
Council Contest for Fewer 
Auto Deaths 

Louisville moved up a notch to four- 
teenth place among the twenty-two cili¢s 
in the inter-city traffic contest, the \a- 
tional Safety Council compilation shows. 
Louisville’s figure—fifteen persons killed 
in motor mishaps per 100,000 populat'on 
—puts the city among eleven’ better ng 
their records for the comparable period 
of 1941. 

Excluding December, Louisville lad 
forty-four motor fatalities in 1942, as 
compared with fifty-one in the corie- 
sponding eleven months of the preced- 
ing year. In November, 1942, there w re 
three motor fatalities in Louisville, 1 ‘ 
changed from the comparable month of 
1941. Atlanta led the competition w'h 
a death rate of 8.3, Dallas and Roch 
ter following with 85 and 87, respcc- 
tively.. 
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American Credit Indemnity Reaches 
50th Milestone; Specialist in its Field 


By Wallace L.. Clapp 


Only a few days before the start of 
panic of 1893 which tumbled values 
and prices and brought in their wake a 
period of commercial failures the Am- 
erican Credit Indemnity Co. was born. 
Not only did this company weather 
that financial storm but came through 
six major depressions which have fol- 
lowed it. It has prospered in “good 
time” periods, maintaining steady prog- 
ress over the years, with gradual in- 
creases in capital and surplus, and with 
the acquisition of the credit insurance 
departments of two multiple line com- 
panies who retired from the field. To- 


day, American Credit Indemnity, at the 
height of its prestige and influence in 
the field of credit insurance, celebrates 
its fiftieth anniversary. It is the only 
carrier in the United States writing 
credit insurance exclusively. 

In the spotlight is John F. McFad- 
den, president of the company since De- 
cember, 1922, an outstanding credit in- 
surance executive of the country. He 
first became acquainted with the firm 
as a policyholder while heading the 
John F. McFadden Syndicate Mills. 
That was in 1914. But even before 
that his attention had been favorably 
attracted to credit insurance as a stu- 
dent of Dr. S. S. Huebner, noted head 
of the insurance courses in the Whar- 
ton School of Commerce & Finance, 
University of Pennsylvania. He studied 
insurance for four years—1910 to 1914— 
under the guiding influence of Dr. 
Huebner and pays tribute to him for 
having instilled in his mind the stabil- 
izing influence of credit insurance in 
time of financial stress and strain. 


McFadden Leadership 


It’s a true statement of fact that the 
usefulness of credit insurance today is 
due in large measure to the pioneering 
efforts of John F. McFadden. 

His first eight years with the company 

1914-22—were profitably spent as spe- 
cial agent and then general agent in 
Philadelphia, serving his tutelage with 
R. J. Mullen, one of the field pioneers 
who now represents the company in 
the Pacific Northwest. Right from the 
start Mr. McFadden preached the gos- 
pel that credit insurance is designed 
{o protect creditors against loss caused 
by incidents which “cannot be foreseen 
nor controlled by the credit depart- 
ment.” He hammered home the point 
that unless a firm protected itself 
against loss caused by the failure of 
customers—no matter what caused that 
iailure—they would find themselves in 
un embarrassing financial situation. 


Took Presidency in Nov., 1922 


So convincing was Mr. McFadden as 

credit insurance salesman that his 
iame and deeds attracted the attention 
f his company at a time when a change 
n leadership was imminent. At a 
special director’s meeting on October 
‘J, 1922, he was elected a director of 
\merican Credit Indemnity and in No- 
vember the same year he was elected 
resident “for a period of one year be- 
zinning November 1, 1922.” That one- 
vear period has been stretched over a 
ood many years of continuous leader- 
ship and Mr. McFadden is as popular 
today as when he took the helm. 

In June, 1936, the company became 
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affiliated with Commercial Credit Co. 
of Baltimore, which was a “natural” 
combination of interests due to the 
close personal interest in credit insur- 
ance that A. E. Duncan, head of Com- 
mercial Credit, has maintained ever 
since he served as a general agent of 
American Credit Indemnity some thirty 
years ago. Mr. Duncan is today chair- 
man of the board of the company. 


First Moves Made by McFadden 


Viewing in retrospect the progress 
made by American Credit Indemnity it 
is significant that its activity was con- 
siderably stepped up immediately fol- 
lowing Mr. McFadden’s election to the 
presidency. His first move was to es- 
tablish broader, more scientific methods 
of underwriting. Fresh from the field, 
he brought new ideas, gave fresh pro- 
duction stimulus to the entire field or- 
ganization. Among other things he in- 
stituted a loss prevention program, put 
into effect more centralized control of 
agencies, and set up an approved credit 
risk department in 1923. The company 
also entered Canada the same year. 

Mr. McFadden gave his personal su- 
pervision to the approved credit risk 
department and a word of explanation 
about this innovation is in order. Orig- 
inally in writing credit insurance the 
guaranty was based on ratings assigned 
by mercantile agencies and any risk 
with a high rating got a like amount of 
credit insurance, regardless of whether 
customers’ names were known to the 
American Credit Indemnity. The insur- 
ance company paid the insured only for 
losses in excess of his normal expected 
loss as stipulated in the policy. Con- 
vinced of the need for a policy which 
would reimburse the ereditor in the 
event of a large individual loss—es- 
pecially in periods of depression—with- 
out any normal loss being involved, Mr. 
McFadden _ instituted the approved 
credit risk policy under which each 
debtor is investigated and approved be- 
fore a contract of credit insurance is 
issued. 

This marked the beginning of Amer- 
ican Credit Indemnity’s approved credit 








risk plan which is felt to be particularly 
useful in the present wartime period 
due to the high limits of credit insur- 
ance that are being carried today. 
Touching on this point Mr. McFadden 
remarked recently: “The war has 
brought the pressing need for covering 
more substantial limits than we ever 
dreamed of back in our early days. In 
contrast with our facilities in 1922 in 
writing no policy with a face amount 
in excess of $2,500, we are equipped 
today to accept as high as $1,250,000 
of credit insurance on a single debtor. 
Without the approved credit risk plan 
in operation such high limits would be 
impossible.” 
Loss Prevention Control 

Loss prevention control is another 
feature of the company’s operation 
which has produced good results since 
establishment of the service and collec- 
tion department in 1923. At the time 
it was regarded as an _ extraordinary 
move. American Credit Indemnity was 
the first company in its field to take 
the position that debtors should be 
helped in every possible way to avoid 
insolvency. “Extend additional time 
within reason to deserving debtors and 
in that way, help them to pay up,” was 
the word that went around. ‘ 

This attitude made a hit; built plenty 
of good will for American Credit In- 
demnity. Debtors in a tight spot finan- 
cially were thus helped back on their 
feet. Mr. McFadden’s philosophy in 
this respect has always been to “step 
into the debtor’s shoes when insolvency 
threatens, and pay what he owes if he 
is unable to do so himself. We have 
always tried to keep the debtor in busi- 
ness but we did not always offer to pay 
his bills at maturity. That’s where loss 
prevention stepped into the picture.” 
Significantly, at all times the debtor 
has complete control of his receivables. 

The Present Situation 

Currently credit insurance loss expe- 
rience is very good. Premium volume 
of American Credit Indemnity has also 
been good, the increase in writings for 
1942 being 16% compared with 1941. 
How long these favorable trends will 
continue is hard to say. Many busi- 
nesses are expanding at a rate unim- 
agined a few years or even months ago. 
They are on a high wave of wartime 
prosperity. Facing facts, their financial 
resources are constantly threatened by 
the possibility of a serious credit loss— 
$25,000, $50,000 or more. American 
Credit Indemnity regards as its sacred 
responsibility to spread far and wide 
the need for credit insurance to pro- 
tect the assets of these sky-rocketing 
businesses and even their continued 
existence. 

Thus, production efforts of the com- 
pany are being redoubled in its fiftieth 
anniversary year, advertising is being 
stepped up, insurance brokers are being 
introduced to the A.B.C.’s of credit in- 
surance, a line which many of them 
have given little attention to in the 
rush to build up volume in automobile 
insurance and allied lines. 

Expansion Under Able Management 


In effect, American Credit Indem- 
nity is embarking upon an expansion 
program with President McFadden as- 
suming the role of executive sales man- 
ager, surrounded by competent lieuten- 
ants. They have had many years of 


credit insurance experience, steering the 
ship through the rocky shoals of the de 
pression period of 1932-33 when volume 
dropped and losses spiraled. 

Foremost among his key men is Leo 
J. Nouss, vice-president in charge of 
underwriting, who joined the company 
in 1903 shortly after graduation from 
St. Louis University. This is his thir- 
tieth anniversary year. For many years 
Mr. Nouss held the post of secretary 
which he relinquished to A. F. Stone, a 
lawyer by training, about 1937. Mr. 
McFadden credits Mr. Nouss as respon- 
sible in large measure for the success- 
ful underwriting policy which the com- 
pany has pursued. 

A. F. Stone joined the company in 
1910 and has given loyal service inter- 
rupted only by army service during the 
first World War, following which he 
immediately rejoined the company. 

Treasurer S. C. Maguire, also a law- 
yer, is observing his twenty-fifth anni- 
versary with American Credit Indem- 
nity. Previous to coming to the home 
office he was manager in St. Louis and 
was the first to establish in that office 
loss prevention facilities. 

J. P. O’Brien Heads Agency Dept. 

Head of the home office agency de- 
partment is J. P. O’Brien, who took the 
Wharton School insurance course at 
the same time as President McFadden. 
He started with American Credit’s 
Philadelphia office, then became general 
agent in New Jersey and later mana- 
ger of the Boston office. When the 
home office moved from St. Louis to 
saltimore Mr. O’Brien was selected for 
the important post as vice-president in 
charge of agents. Nationwide the com- 
pany has a field force of eighty-four 
producers—all specialists. 

Vice-President H. H. Haeussler, who 
has charge of adjustments, is now com- 
pleting his twentieth year with the or- 
ganization. He is also an attorney. 

G. V. and Ray Lyddane 

Two brothers have been active mem- 
bers of the organization for many years 
G. V. Lyddane, vice-president in 
charge of the New York branch, and 
Ray Lyddane who is manager of San 
Francisco branch. The latter was with 
the Equitable Life Assurance Society as 
Kansas City general agent prior to join- 
ing American Credit Indemnity. G. V., 
who has passed his twenty-fifth mile- 
stone with the firm, made an outstand- 
ing sales record in San Francisco be 
fore taking larger responsibilities in 
New York. 

R. J. Mullen, whom President Mc- 
Fadden speaks fondly of as “my first 
boss,” dating back to 1914 when Mullen 
was in charge of Philadelphia opera- 
tions and McFadden was a_ special 
agent, is still active in the Pacific 
Northwest—a loyal representative of the 
company. 

J. T. Powers, comptroller since 1937, 
was formerly with the Commercial 
Credit Co. 

Oldest officer in point of service is 
J. H. Muller, assistant secretary, forty 
years with American Credit Indemnity, 
who is in charge of the purchasing de- 
partment. Among the directors is Wil- 
liam M. Byrne, who is a partner in the 
large St. Louis agency of Lawton, 
3yrne & Bruner. 

Advertisers Since 1906 

American Credit Indemnity is known 
as the leader in its field among the 
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public because its policy of advertising 
to the trade has been continuous since 
1906 when a program of newspaper ad- 
vertising was launched. “Repetition 
means reputation” and this catch-phrase 
has acquired considerable significance 
when view in the light of favorable 
public opinion established by this com- 
pany. The national advertising field 
was entered in 1936 and American 
Credit was among the first insurance 
companies to go into Fortune Magazine 
and Time. The 1942 theme—in keeping 
with the war motif—was military. The 
1943 theme will feature the fiftieth an- 
niversary and particularly letters of 
vood wishes received from large, well- 
known companies who have insured 
their receivables with the company. 
Indicative of the relationship which 
exists between this company, its agents 
and policyholders, the following is 
quoted from the foreword to the under- 
writing manual used by this company: 
“The interests of the company, its 
policyholders and agents are mutual. 
When rates are sufficient and fair, the 
company is enabled to function along 
lines of safety and liberality in respect 
to the construction placed upon policy 
conditions and grade of service, paying 
promptly and cheerfully all claims filed 
against it. Such treatment pleases our 
old friends and makes for an_ever- 
increasing number of new ones. By no 
other method can the agents and brok- 
ers count upon a steadily increasing in- 
come from the brains, energy and time 
toward the building up of a 
for themselves and_ their 


devoted 
competency 
family. 

“Be ever watchful, therefore, of this 
triple interest, ever realizing its po- 
tency.” 

TO HEAR PROF. BAILEY 

Professor William B. Bailey, econo- 
mist of the Travelers and an outstand- 
ing authority in his field, will be the 
guest speaker Wednesday, Feb. 10, of 
the Casualty Underwriters Association 
of New Jersey in Newark, N. J. 
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Standard Accident Had 


Record Volume in 1942 


224% OVER 1942 WRITINGS 
Underwriting Operations Show Excellent 
Results; Assets and Surplus Make 
Sizeable Gains 


The annual meetings of the stockhold- 
ers and directors of the Standard Acci- 
dent were held in Detroit recently and 
all officers and directors of the company 
were reelected. 

The board of directors declared divi- 
dend No. 241 of 62% cents per share to 
be paid on March 5, 1943, to common 
stockholders of record as of the close 
of business February 22, 1943. 

According to the report to stockholders 
presented by Charles C. Bowen, presi- 
dent, the company’s premium volume in 
the year 1942 was $21,716,158, a 22.4% 
increase in comparison with 1941 writ- 
ings, the largest for any single year in 
the history of the company. The year’s 
gain from insurance or underwriting op- 
erations amounted to $2,317,922, and from 
investments $402,100, from which was 
deducted $1,250,500, or $7.11 per share, 
for Federal income taxes, leaving net of 
$1,469,522, or $8.35 per share, an im- 
provement over the 1941 figure and due 
to excellent underwriting results. Com- 
mon stock dividends of $439,854 were 
paid during 1942. 

The year's operations, after revalua- 
tions, provision for taxes, dividends paid 
of $2.50 per share, and surplus adjust- 
ments, resulted in an increase in stock- 
holders’ equity of $1,315,172 or $7.47 a 
share on the 175,938 common shares out- 
standing. Surplus as regards policyhold- 
ers amounted to $10,390,752 at the year- 
end, an increase of $1,017,712 over that 
of December 31, 1941. 

The company reported an improved 
and liquid investment position. Out of 
total investments on a market basis of 
$29,226,396 cash, U. S. Government bonds 











Thee AMERICAN Way 


Strong resources—and staunch adherence to high ideals 
—have combined to establish our nation's ever-growing 
greatness. And, similarly, great financial strength and 
equitable business policies have established the leader- 
ship of “American-Re.” Many of the most prominent 
insurance companies know that re-insurance require- 
ments are most happily answered “the American way.” 
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and short term securities maturing with- 
in three years amounted at the year-end 
to $25,273,351, or more than the total lia- 
bilities of the company excepting capital. 

Assets at the end of 1942 totaled $34,- 
751,688, an increase of $5,061,011 or 17% 
over the previous year-end. 





NEW WOMAN’S A. & H. POLICY 


Garrett Announces National Casualty’s 
“Golden Indemnity Policy”; Also 
Family Policy for New Jersey 

James R. Garrett, manager at New 
York of the Eastern accident and health 
department of the National Casualty Co., 
announces that the company is issuing a 
new “Golden Indemnity Policy,” designed 
to be sold to women, and a new family 
hospital policy, the latter to be available 
only in the state of New Jersey. 

The new “Golden Indemnity Policy” 
may be sold to housewives as well as 
employed women and also to men and 


children. In announcing this policy, Mr. 
Garrett says that it has some unique 
features and offers agents and brokers a 
new source of income to replace in part 
the loss of commissions due to the auto- 
mobile liability situation and the loss of 
prospects as a result of the war. He 
explains the policy as follows: 


“Housewives may be insured for $30 a 
month in case of disability due to acci- 
dent or illness, $300 accidental death for 
a premium of $15.90 a year plus a $2 
policy fee. For employed men and 
women there is a flat rate applying to 
the first three classes, namely, AAA, AA 
and A. Women are written between the 
ages of 16 and 45. A salient feature of 
the policy is a benefit for childbirth 
equal to half a month’s indemnity. Other 
features include 24 months for a totally 
disabling accident, double indemnity for 
specified accidents, 50% extra monthly 
benefit for hospital confinement for one 
month.” 
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U. S. Insurance Expansion 


In Period of Post-War Activity 


By Harry 


rhe Herald Tribune Forum held in 
November, 1942, in New York was at- 
tended by America’s leading politicians, 
economists, industrialists and scientists. 
This outstanding assembly diclosed am- 
ple proof that the nation is facing urgent 
post-war problems. 
Their scrutiny right now is essential 
for securing success. The program for 
a better future must be ready far in 
advance before it can be set in motion. 
At the Herald Tribune Forum one of 
the most powerful factors in American 
economy was missing in the presenta- 
tion, and that is the insurance industry 
of the United States which is doing so 
much to safeguard the war effort. 
Great Opportunities for Expansion 


Without question the post-war period 
will offer opportunities for expanding 
business never presented in the past and 
it probably will not repeat itself in the 
future. Insurance written by American 
companies in Europe has not been large 
and American capital has limited its 
investments in Europe and in Asia in 
comparison with its enormous capacity 
for investment. The war will undoubt- 
edly revolutionize the world’s economic 
structure. Not only will finance and 
trade be affected, but insurance as well. 

Post-War Reconstruction 


When peace is signed no nation will 
be more powerful than the United States. 
American capital will play a decisive 
role in the rehabilitation and_ recon- 
struction of European countries which 
are now dominated or influenced by 
Germany. The longer the war con- 
tinues the more will be the financial 
and economic paralysis of the countries 
now dominated by the Axis. With nat- 
ural resources diminished, plants ruined, 
financial structures bankrupt, the faith 
of the population gone, the invaded coun- 
tries which always admired America’s 
genius will be markets in the tremen- 
dous need for goods, machines, ships, 
houses and even man-power. There is 
bound to arise a tremendous demand for 
insurance to recover the replacements. 
There is sure to be a revolution in inter- 
national economy. The world will be 
newly divided, its territories, resources 
and businesses according to a new con- 
structive system outlined in the Atlantic 
charter. 

Insurance companies should not miss 
the utilization of this tremendous busi- 
ness opportunity which will not repeat 
itself. However, these extraordinary 
chances can be met only if sufficient time 
has been reserved to recognize and an- 
alyze them with sufficient preparation to 
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work them out. We must visualize the 
trend of the solution and must be pre- 
pared to enter the post-war period with 
complete plans. 

Research Work Necessary 

Many months, even years, will be 
needed for research work before plans 
can be finally set up. Therefore, all 
those organizations which have already 
started to work on post-war problems 
have started in time. 

Possibilities are of a European feder- 
ation of states. Population would be 
about one and a half times as large 
as present population of the U. S. Most 
likely in first decade of Europe’s re- 
construction period the purchasing pow- 
er of those states would be lower than 
in this country and there would be the 
moral hazard questions. These can be 
straightened out. Insurance business in 
Europe has been highly developed and 
so organized that recovery can be quick- 


ly made. Achievement of this goal will 
require considerable investment capital. 
Some Principles to Consider 

Some fundamental principles will have 
to be considered as essential. American 
insurance will cooperate with European 
insurance companies on broadest possible 
scale. In reinsurance or coinsurance we 
will gladly join with those who have 
same ethical principles as companies in 
this country. 

Not only will we have as team mates 
the companies in the countries which are 
our allies in fighting the Axis, but also 
those companies of the neutral countries 
which have preserved their independ- 
ence and financial structure and are de- 
voted to the same ethical and ideologi- 
cal principles as the United States, such 
as the companies of Switzerland. 

There is another problem for consider- 
ation. We should try to incorporate one 
of the most important European insur- 
ance groups in our sphere of interest. 
That group would hold the majority of 
shares of numerous European insurance 
and reinsurance companies, thereby con- 
trolling a considerable part of the en- 
tire insurance business of the continent, 
particularly the occupied countries. 

We do not know yet the future struc- 
ture of insurance legislation which will 
become effective in rehabilitated coun- 


tries. That part of the insurance busi- 
ness in central Europe which is entirely 
controlled dictatorily by Governments 
must regain its freedom of action as 
private enterprise. We must demand 
that the control of insurance there will 
strictly comply with the American pol- 
icy of insurance supervision. The in- 
tegrity of American capital and Ameri- 
can insurance which intend to partici- 
pate in the reconstruction of Europe must 
be protected by adequate laws. In order 
to secure such protection it seems imper- 
ative plans be endorsed by the Govern- 
ment so as to guarantee the freedom of 
American enterprises engaged in foreign 
countries. 
Grouping of Companies 

Prominent in the picture may be a new 
type of world bank which would as- 
sume responsibility for the organization 
and prosecution of the financial part 
of America’s post-war program in for- 
eign countries. This institution would 
accumulate capital which may flow from 
individuals, from private enterprises and 
also some furnished by the U. S. Gov- 
ernment, all of which would be inter- 
ested in the investments Americans would 
make abroad. War bonds would prob- 
ably play a role in guaranteeing a cer- 
tain exchange value for the purpose of 

(Continued on Page 38) 





for adequate protection. 





Blackouts and dim-outs increase the threat of 
burglary and robbery . . . emphasizing the need 


It’s a good time to sell Residence Burglary Insur- 
ance and the other forms — Office, Store, Safe 
Deposit Box, Mercantile, Safe, Messenger and 
Payroll. Up-to-the-minute advertising and 


Blackouts invite burglaries 





you details. 


STANDARD ACCIDENT INSURANCE COMPANY 


Standard Service Satisfies... Since 1884 


production assistance is available to Standard 
agents and brokers on these and other “miscella- 
neous” Casualty and Bonding coverages. 


Standard of Detroit is ready to help you take 
full advantage of today’s business-building 
opportunities. A Standard field man will give 
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Maryland Casualty Has 
$5,748,690 Net Profit 


McDONALD GIVES HIS REPORT 





Adds $1,012,226 to Surplus; Assets Are 
$60,255,683; New Premiums 
Reach $32,135,226 





Net underwriting profit from insurance 
operations of the Maryland Casualty 
during 1942 was $4,761,405, according to 
Stewart McDonald, chairman of the 
board and president of the company. 
After adding investment income and 
rents amounting to $1,148,511 and de- 
ducting real estate depreciation and un- 
authorized reinsurance of $161,226, the 
company had an operating profit of $5,- 
748,690, according to Mr. McDonald’s 
annual report to stockholders January 26. 

After all deductions, including pre- 
ferred stock dividends accrued from July, 
1937, through December, 1942, the com- 
pany made a net addition to surplus of 
$1,012,226 at the year-end, creating a 
surplus to policyholders amounting to 
$21,194,649. 

Net premiums in 1942 amounted to 
$32,135,226, an increase of $3,480,660 over 
1941 volume. Earned premiums amounc- 
ed to $31,322,342. 

Year Was Unusual 

“The past year was unusual in many re- 
spects,” Mr, McDonald said, “‘because of the 
company’s participation in the war activity in 
the shape of greatly expanded payrolls on war 
work, contract bonds on cantonments, air fields, 
munitions plants, etc. The construction program 
for war necessities, it is assumed, is largely 
completed, so at least this source of premium 
ncome cannot expect to be reoccurring. 

“The automobile liability were 
enced by the rigidly restricted use of cars and 
the consequent substantial decrease in accidents, 


lines influ- 


rendering these lines much more profitable than 
ordinarily. Recently, however, rate reductions 
have been promulgated, which, together with the 
curtailment in the use of cars, has resulted, in 
the last quarter of the year, in a sharp falling 
off in automobile premiums, which will undoubt- 
edly prevail to a greater or less extent through- 
out the year.” 


Assets Are $60,255,683 

The company’s balance sheet at the 
year end showed total assets of $60,255,- 
683, including cash amounting to 
$12,176,356, United States Government 
and Government guaranteed securities 
amounting to $25,190,840 and other bonds 
and stocks with an aggregate value of 
$9,574,243. 

The following were added to the board 
of directors: Morton F. Bodfish, execu- 
tive vice-president, United States Sav- 
ings & Loan League, Chicago; and Rus- 
sell L. Snodgrass, vice-president in 
charge of finance, Baltimore & Ohic 
Railroad, Baltimore. 


CHANGES AT CENTRAL SURETY 








Anderson Superintendent of Compensa- 
tion and Liability Department; 
Stewart Navy Officer 


_W. A. Anderson, formerly manager, 
Chicago branch office of the Central 
Surety & Insurance Corp., has been 


transferred to the home office at Kansas 
City., Mo., as superintendent of the com- 
pensation and liability department, suc- 
ceeding Leslie A. Stewart, who has been 
commissioned a lieutenant in the U. S. 
Navy and leaves for active duty Febru- 
ary 8. 

Mr. Stewart, who has been granted a 
leave of absence, is the forty-fourth 
member of Central Surety’s organization 
to join the armed services. 

Mr. Anderson’s career includes service 
with the Chicago branch of the National 
Bureau of Casualty & Surety Under- 
writers, casualty underwriter of the 
\merican Employers at Chicago, casu- 
alty manager of the Transportation In- 
demnity at Freeport, Ill, and automobile 
manager of Bartholomay-Darling-Clark- 
son Co. of Chicago. In 1936 he become 
associate manager of Central Surety’s 
Chicago branch office and was made sole 
manager in 1940, 


American Auto Reports 
Best Year in History 


SCHLEYER MAKES STATEMENT 





Assets, Net Surplus and Reserves Reach 
New Peak; Statutory Reserve Pro- 
duces Underwriting Loss 





The American Automobile Insurance 
Co. of St. Louis enjoyed one of the best 
years in its history in 1942. Giving high 
spots of the company’s progress, Presi- 
dent Lee Schleyer said this week: 

“American Auto in 1942 enjoyed a very 
satisfactory year; in fact, one of the 
best in its history. Its total assets, net 
surplus and reserves reached their all- 
time peak. Under the statutory formula 
our 1942 operations developed an under- 
writing loss of $506,108 as against an un- 
derwriting profit of nearly three times 
that much in the previous year. 

“Actually, however, 1942 yielded the 
better results. This will be readily un- 
derstood by insurance men who appre- 
ciate how under the formula by which 
legal reserves must be computed a re- 
duced loss ratio can have the effect of 
increasing the company’s claim reserve 
instead of reducing it, as the uninitiated 
would expect. 

“To those not familiar with insurance 
company accounting perhaps it would 
be simpler to explain that despite the 
underwriting loss produced by the stat- 
utory reserve formula, the company’s 
Federal income tax for 1942 was com- 
puted upon the largest underwriting in- 
come in its history. 


Expects Successful 1943 


“In the brief period that has elapsed 
since January 1 much evidence already 
has accumulated to indicate that the 
company is on its way to another suc- 
cessful year in 1943,” 

Total assets of the company at the end 
of the year were $28,297,875, and surplus 

(Continued on Page 36) 


Aetna Statements 
(Continued from Page 12) 


assets. For the Aetna Life and its affil- 
iated companies the total is $289,054,601, 
which is $49,852,585 more than at the be- 
cinning of the year, 


Aetna Casualty & Surety 


The Aetna Casualty & Surety Company 
showed an underwriting profit of $3,918,- 
311, and interest and rents were $1,984,064. 
These earnings were before Federal income 
taxes of $2,581,758. 

The unearned premium reserve increased 
from $20,655,877 to $21,642,586. Assets 
increased from $78,947,582 to $89,064,288, 
and surplus increased from $21,235,702 to 
$23,048,848. 


Automobile Insurance 


In spite of an unfavorable experience 
on ocean marine war risks in 1942, the 
underwriting experience of the Automo- 
bile Insurance Comnanv as a whole was 
profitable. It showed an_ underwriting 
profit of $824,615, and interest and rents 
were $906,480. These earnings are before 
Federal income taxes of $362,412. This 
income does not include the undistributed 
earnings of $101,969 of the Standard Fire, 
whose stocks is owned by the Automobile 
Insurance Co. 

The unearned premium reserve increased 
from $12,219,656 to $12,402,738. Assets 
increased from $31,383,454 to $32,778,446, 
and surplus increased from $9,108,060 to 
$9,922,266. 

Standard Fire 


The Standard Fire had an underwriting 
profit of $191,740, and interest and rents 
were $182,338. These earnings were be- 
fore Federal income taxes of $96,195. 


The urfearned premium reserve increased 
from $2,703,843 to $2,947,601. Assets in- 
creased from $6,331,902 to $6,702,552, and 
— increased from $2,100,664 to $2,- 





NEw 


CREDIT INSURANCE 


FILE BooKLET 








To provide brokers with complete sales 
information about Credit Insurance, Ameri- 
can offers this new “file booklet’’, a compre- 
hensive explanation of fundamentals and 
the reasons why many of your customers 
should buy this coverage. 


Standard file size, the new “file booklet” 
can be kept readily available either for 
soliciting material or for answering questions 
of manufacturing and wholesaling clients. 


Write today for your copy of the Credit 


Insurance “‘file booklet’’. 


.. recommend. the 


coverage to those commercial customers 







CREDIT INDEMNITY 
COMPANY 


oF New York 





Pinal 


who ship merchandise on credit. 
American offers every assistance to brokers 


from initial presentation to final proposition. 


Jj. F. McFadden, PRESIDENT 
FIRST NATIONAL BANK BLDG., Baltimore 
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New Amsterdam 
Enjoys Record Year 


PRESIDENT NELSON REPORTs 





Also Issues Report of United States Cas. 
ualty; Both Companies Made Operat. 
ing Profit in 1942 


“The results for 1942 were the most 
satisfactory in the history of our com- 
pany,” said President J. Arthur Nelson 
of the New Amsterdam Casualty in his 
report to stockholders. “Our volume of 
written premiums was more than $1,(00,- 
000 greater than in 1941. Our ratio of 
losses incurred and of expenses incurred, 
exclusive of provision for Federal in- 
come tax, were lower. Our assets in- 
creased more than $2,500,000 to $33,303,- 
134. 

“The values of all stocks used in this 
report, except for our investment in 
stock of the United States Casualty, 
which is at capital and surplus value, and 
all bonds which do not qualify for use 
of amortized values, are market values 
as of December 1, 1942, as prescribed by 
the committee on valuations, National 
Association of Insurance Commissioners, 
All other bonds are valued on amortized 
basis.” 

$15,418,343 Premiums Earned 

Mr. Nelson’s report shows premiums 
earned by the New Amsterdam as $15,- 
418,343, and net interest and rents earned 
of $747,410. The report shows losses and 
claims expenses incurred of $7,449,333, 
underwriting expenses incurred of $6,- 
674,820, and sundry profit and loss items 
of $30,487. 

The company made an operating profit 
of $2,051,114, out of which dividends paid 
amounted to $487,500. 

The New Amsterdam transferred $500,- 
000 to surplus account, making total sur- 
plus of $7,000,000 an added $1,212,932 to 
reserve for contingencies, making a total 
of $3,763,130. 

United States Casualty 

The United States Casualty Co., for 
which Mr. Nelson also reported as presi- 
dent, made an operating profit of $478,- 
261 in 1942. It had earned premiums of 
$7,837,080, net interest and rents earned 
of $311,718, and sundry profit and loss 
items of $22,250. 

United States Casualty had losses and 
claim expenses incurred of $4,425,305 
and underwriting expenses incurred were 
$3,270,481. From its operating profit, the 
company paid $67,500 in dividends. Its 
total admitted assets at the close of the 
year were $14,378,246. 





Standard Accident Entering 
60th Year of Operation 


The Standard Accident of Detroit is 
now entering its sixtieth year of opera- 
tion, having been organized May 29, 18% 
under conservative leadership. Making 
steady progress over the years the com- 
pany has today grown to the point 
where it has nation-wide field represen- 
tation—Hawaii and Alaska in addition— 
and is represented by thousands of 
agents. There are also more than 1,100 
salaried employes on its payroll. 

As one of the oldest and largest cas- 
ualty-surety carriers, Standard Accident 
has plenty to talk about and does so 1” 
an intelligent manner. It also has 4 
totally owned subsidiary, the Pilot In- 
surance Co. of Toronto, which is one 
of the leading underwriters in the Do- 
minion of Canada. 





CLAIM MEN’S FORUM 

Meetings of the Surety Company (lai 
Men’s Forum, New York, are being con- 
ducted each Wednesday night. _Mem- 
bers of the group are American Surety, 
Maryland Casualty, Home Indemnity, U: 
S. Guarantee, National Surety, Colu oe 
Casualty, Glens. Falls Indemnity, Roya 
Indemnity, Century Indemnity and In- 
demnity Insurance Co. of North America. 
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Washington A. & H. Men 
Hear Three Speakers 


CONGRESSMAN ON THE PROGRAM 





Wessman Talks on Proposed Social 
Security Legislation; Defends 
Private Enterprise 





The Greater Washington (D. C.) As- 
sociation of Accident & Health Under- 
writers met January 26, to discuss the 
theme, “Messages to Managers and 
Men.” The meeting, which drew a large 
attendance, was promoted by Newton 
C. Wing and Ivan Fuqua, president, in- 
troduced the three following speakers: 

Congressman Max Schwabe of Mis- 
souri, insurance man, who spoke on 
“Proper Function of Government in 
Business”; Irving Wessman, Metropoli- 
tan Casualty Co., who talked on “Pro- 
posed Social Security Legislation,” and 
Purl FE. Ansel, chairman, Insurance Eco- 
nomics Society, whose subject was “Aims 
and Purposes of the Society.” 

Mr. Wessman said it had been an- 
nounced that Secretary of Labor Frances 
Perkins will present to Congress a plan 
to extend social security to include hos- 
pitalization and disability insurance, and 
warned against being misled by any such 
catch phrase as “cradle to grave” pro- 
tection. He said this bill may be the 
beginning of far-reaching consequences 
affecting voluntary insurance of many 
classes other than health insurance. 

Cost of Plan 

“The cost of the proposed plan,” he 
said, “is expected to be 10% of the Na- 
tion’s payroll, to be borne equally by 
the employer and employe. In other 
words, it calls for an additional payroll 
tax of 5% on both the employer and 
employe over and above the enormous 
tax program now in effect.” 

Mr. Wessman said that as far back 
as 1916, compulsory state health insur- 
ance bills have been introduced in sev- 
eral states, but that so far, Rhode Island 
is the only state to adopt one, and he 
summarized the effect of that law as 
follows: 

“The plan is nothing but a non-occu- 
pational policy written on a compulsory 
basis at a higher cost to many wage 
earners of Rhode Island and does not 
include the usual death benefit, dismem- 
berment, surgical operation fees and so 
forth.” 

Talks on Beveridge Plan 

He said that since the proponent of 
the Eliot bill to provide temporary dis- 
ability benefits was defeated at the last 
Congressional election, its likelihood of 
receiving any favorable consideration at 
the present session of Congress is per- 
haps remote, but he called attention to 
the amount of publicity which the pro- 
posed Beveridge plan for England had 
received in this country. 

“Competition,” he said, “the spice and 
essence of American progress, has pro- 
vided efficient management in the acci- 
dent and health business. It has pro- 
vided the best insurance protection at a 
low cost. The Government has no com- 
petition when it engages in business. 

“Following eighty to ninety years of 
service to policyholders approximately 
300 accident and health companies em- 
ploving thousands of workers through- 
out America now insure for disability 
protection approximately 26,000,000 indi- 
viduals on a voluntary basis. The greater 
percentage of these individuals have se- 
lected their own agents who handle the 
business details as well as attend to 
their claims. This figure does not in- 


clude the ten to fifteen million who vol- 
untarily carry hospitalization insurance 
nor the 30,000,000 covered under work- 
men’s compensation benefits. 
Health Greatest Possession 
“Our greatest possession is our health. 
Yet there are still many who have neg- 


McDOWELL’S BALTIMORE TALK 
Addresses Accident and Health Under- 


writers on Group Coverage Franchise, 
Wholesale and True Group 

Thirty-two members and guests at- 
tended the January meeting of the Bal- 
timore Association of Accident & Health 
Underwriters, when George L. Mc- 
Dowell, supervisor of Group accident 
and health for the Loyalty Group, was 
the sneaker. The next meeting will be 
held February 6. 

Mr. McDowell talked on the advan- 
tages of Group accident and health in- 
surance, saying there are three different 
kinds—franchise, wholesale and true 
Group. He said that Group accident 
and health insurance has a definite ap- 
peal because it is easy to understand, 
gives needed basic coverage and has no 
frills. He urged all accident and health 
men who are not taking advantage of 
Group insurance to do so and expressed 
the opinion that it is the salvation of 
the accident and health men who are 
not taking advantage of Group insur- 
ance to do so and expressed the opinion 
that it is the salvation of the accident 
and health business. He said that if 
accident and health men are able to get 
a sufficient spread of business, they 
need not worry about Government in- 
tervention. 

P. E. Ansel, president, presided over 
the meeting which was preceded by a 
dinner, and C. E. Schuchardt intro- 
duced Mr. McDowell. Mr. Schuchardt 
announced that the Binder Club will 
have an oyster roast in the near future, 
and that the members of the accident 
and health club are invited to attend. 








CONVERSE VICE-PRESIDENT 





Oldest Director of Inter-Ocean Casualty 
Recognized; Company in Fine Shape, 
President Scherr Reports 
H. A. Converse, prominent Springfield, 
Ill., attorney, who is the oldest member 
of the Inter-Ocean Casualty’s board in 
point of service, was elected a vice-presi- 
dent of the company at its recent annual 

meeting in Cincinnati. 

Mr. Converse, with the Inter-Ocean 
since 1914, served briefly as its secre- 
tary, and has been an active director 
for nearly thirty years. The office is 
of an honorary nature and the election 
is a part of the company’s fortieth an- 
niversary celebration. Mr. Converse is 
an authority on Abraham Lincoln. 

J. W. Scherr was re-elected president- 
treasurer: W. G. Alpaugh, vice-president- 
secretary; B. W. Balay, auditor; J. W. 
Scherr, Jr., assistant secretary, and Har- 
rv Scherr, general counsel. 

President Scherr in his annual report 
pointed to substantial increases in 1942 
premium income, payments to policyhold- 
ers and their beneficiaries, and surplus. 





lected to insure against the hazards of 
life, their greatest asset—their ability to 
work. 

“The accident and health, life insur- 
ance companies, their agents, associa- 
tions, benevolent societies, union and 
employe benefit plans, fraternal organi- 
zations and service plans have constant- 
ly endeavored to bring this message ‘to 
the people. Solicitation has been un- 
dertaken through various channels; ad- 
vertising, education, door to door and 
individual presentation by licensed rep- 
resentatives to bring the message to the 
homes, offices and plants of America. 
This has been the voluntary system 
based upon encouraging individuals of 
the importance of disability protection 
and then providing them with the type 
of coverage to meet their individual 
needs. 

“Should not the people themselves de- 
cide with whom they wish to insure,— 
how much protection they desire, whom 
they wish to have service and care for 
their interests? Isn’t this the American 
system ?” 





Announcing our New 
GOLDEN INDEMNITY POLICY 


FOR MEN, WOMEN AND CHILDREN 


Opening a New and Enlarged Field for Accident 
and Health Producers 
Benefits $30.00 to $100.00 Monthly; Housewives and Domestics Accepted: 
Children 6 to 15 if Either Parent Insures; Flat Classification for Employe:i 
Men and Women; Benefits from First Day of Medical Attention; Maternity, 
Hospital and Other Features. 


JAMES R. GARRETT, INC. 
45 John Street, New York City 
Manager Eastern Accident & Health Department 


NATIONAL CASUALTY CO.— DETROIT 





Liberal Commission. 


Phone: REctor 2-4567 
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W. [. Hammer Gives Further Details 
Of His Low-cost Disability Policy 


Widespread interest greeted the recent recommendation by Wesley T. Hammer, 
Loyalty Group, New York, that a uniform, low-cost disability policy be put on the 
market by all A. & H. writing companies acting concertedly to stem the tide for 


Federal disability insurance. 
given to it by A. & H. leaders. 


That the idea has merit is indicated by the study 
But because certain features of the plan are not 


clearly understood Mr. Hammer has been invited to write the following article. His 
main point is that chief executives of all insurance companies should lend their 
support to a worthwhile program designed to demonstrate that private insurance 
can do a better job than governmental agencies in providing “protection for the 


masses.” His views follow: 


For the past few years our business 
has been aware of the fact that criticism 
has been aimed in its direction. Whether 
justified or not, the insurance business 
has reason to feel that it is, to a degree, 
on trial. There is also a strong move- 
ment in this country, and throughout the 
world, toward the improvement of the 
lot of the common man. To a greater 
degree than ever before, emphasis has 
shifted—even within the confines of the 
Supreme Court of the United States— 
from safeguarding property rights to 
safeguarding individual rights. 

The Beveridge Plan 

Sir William Beveridge puts forward 
his plan in England, and the echoes are 
heard here from coast to coast. Re- 
gardless of the outcome of any one or 
two elections in this country, or of the 
vote on any one measure in Congress, 
this movement has strength, with a pop- 
ular appeal. It is a force that must be 
reckoned with in the future. 

At this juncture insurance companies 
have their greatest opportunity to “sell 
themselves” to the American public. 
That is why the idea of a uniform, low- 
cost disability contract should appeal to 
chief executives of not only the casualty 
insurance companies, but of all insur- 
ance companies. The program is too 
ambitious for Accident and Health in- 
surance men to handle alone. They are 
the craftsmen who can put the pieces 
together after the outline of the design 
has been sketched and the orders have 
been given to go ahead. 

The “Sampling” Method 

When a cereal manufacturer decides 
to launch a breakfast food in a new 
territory, he hires a crew of men and 
has them deliver a small sample of his 
product at every home in the community. 
Although the immediate profit is nil, he 
considers this to be sound merchandising. 

I am not in favor of insurance com- 
panies giving away free samples of dis- 
ability insurance. But I do think that 
there is something to be said for dis- 
tributing “samples” of disability insur- 
ance at low cost, at this particular time. 
These would be samples not of disability 
insurance alone, but of the sort of cov- 
erage which free enterprise, as repre- 
sented by private insurance companies, 
is able to provide. 

At the present time there are between 
17,000,000 and 25,000,000 people insured 
under A. & H. policies in the U. S. A. 
About 11,000,000 individuals are mem- 
bers of voluntary, non-profit hospitaliza- 


tion associations, operating nationally 
under the name of “The Blue Cross 
Plan.” A campaign is under way to in- 
crease such membership to 100,000,000, 
bringing hospital care within reach of 
every family in the United States. This 
is, of course, an ambitious undertaking. 

My point is that within a year or 
two, as things are now going, the non- 
profit hospital plans will have forged 
well ahead of the A. & H. insurors, in 
number of persons insured. Proponents 
of governmental disability insurance 
have stated that the private insurance 
companies have failed in their effort to 
provide adequate protection to the 
American people. 

Facing a Challenge 

That is the challenge facing the pri- 
vate insurance business. Although com- 
plete “freedom from want” may not be 
attained in this generation, or the next, 
it is an objective that will be sought for. 
In this movement, we can either stand 
to one side, letting others assume the 
burden of providing protection for the 
masses, or can offer a plan of our own, 
to demonstrate that private insurance 
can, in this instance, do a better, more 
efficient job than any governmental 
agency. 

The plan proposed is based upon the 

(Continued on Page 38) 





American Auto 
(Continued from Page 34) 
to policyholders, including capital stock 


of $2,000,000, was $12,054,969. 

Combined net premiums written by the 
American Automobile and the American 
Automobile Fire Insurance Co. were $18,- 
818,667, as compared with $19,294,787 in 
1941. Combined premiums earned were 
$18,876,105, compared with $19,037,079 for 
1941. Combined losses incurred wer« $9, 
278,721, compared with $9,758,965 for 1941. 

Ratio losses and loss expenses to pre 
miums earned for the combined com- 
panies were 49.2%, against 51.3% for 194, 
and combined ratio of losses, loss ex- 
penses and underwriting expenses Was 
101.2%, compared with 90.9% in I 
American Auto had a statutory under 
writing loss of $506,108, as compared with 
a statutory underwriting gain of $1.489.- 
317 in 1941, and the fire company /iad @ 


statutory underwriting gain of $2/ 231 


as compared with a gain of $203,9 7 ie 
1941. Combined statutory loss was * = 
ail 


877, against the combined statutory 
of $1,693,294 in 1941. 
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.: 2 FINANCIAL STATEMENT, DECEMBER $1. 1942 


licy — | ASSETS 


amimer, U. S. Government Securities* ae” 

Ps Canadian Government Securities* 

Biagse Corporation Stocks + * ° 

“4 ae J Stock of Subsidiary Fire Insurance Company + * 1,796,370.16 
ae Total Investmentst - . . $18,822,986.04 


urance e e > . . 
or the Premiums in Course of Collection (Less than 90 days old) P 2,371,016.15 
Cash in Banks and Offices ae — 7,074,461.05 


cnt : Accrued Interest + * ° 29,411.79 
‘ Total Admitted Assets + * ° . . $28,297,875.03 


. $12,230,694.88 
43,500.00 
.  4,752,421.00 


to in- 
10,000, 
ch of 
*Securities carried at $1,165,433.75 in the above state- 


This 
Prey ment are deposited for purposes required by law. 
ir or 
LIABILITI ES 
Legal Reserves: 


Unearned Premiums oan 6,409,378.56 


7,670,787.34 
1,569,449.29 
565,512.71 
22,000.25 
$16,237,128.15 
5,777.78 


i. « * * 
Federal Income and Other Taxes 
Commissions 
Expenses - 
Total - + °- ° 
Reserve for Other Liabilities 


Capital Stock . op Ge ae 2,000,000.00 
10,054,969.10 


_12,054,969.10 
. $28,297,875.03 


Surplus - + * * ° 
Surplus as regards Policyholders - 
Total Liabilities a 


+Valuations on basis approved by National Association of 
Insurance Commissioners. If actual December 31, 1942 
Market Quotations had been used, the Assets would be 

$28,530,216.54 and Policyholders’ Surplus $12,287,310.61. 
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Sawyer Says Paul vs. Virginia Upset 
Would not Eliminate Rating Bureau 


Speaking before the Risk Research In- 
stitute at New York, January 28, E. W. 
Sawyer, attorney, National Bureau of 
Casualty & Surety Underwriters, probed 
into the possible effect reversal by the 
Supreme Court of the United States of 
Paul vs. Virginia opinion declaring in- 
is not commerce and therefore 
and 


surance 
not subject to Federal regulation, 
took the position that such reversal 
would make even more important the 
functions of the company rating bureaus. 

Mr. Sawyer’s subject was “Functions 
of a Rating Bureau,” and he dwelt at 
length on the importance of the proper 
functioning of the rating bureaus in 


maintaining insurance as a_ stabilizing 


factor of all business. 

Turning to the Atlanta indictments of 
the fire insurance companies as repre- 
sented in the membership of the South- 
Eastern Underwriters Association, Mr. 
Sawyer took the premise that the Su- 
preme Court “will soon be asked again 
to pass upon the status of insurance in 
the general scheme of Federal control 
of commerce between the states.” He 
said he had been asked frequently what 
will be the functions of rating organiza- 
tions if insurance is held to be commerce 
subject to Federal control and if agree- 
ments between carriers are held to vio- 
late the Sherman anti-trust statute. On 
this point, he said: 

Indictment Under Sherman Law 

“The pending prosecution of the fire 
companies is by indictment under the 
Sherman law. The Sherman law pro- 
hibits agreements in restraint of trade 
or commerce between the states. In the 
of Paul vs. Virginia, decided in 


case 
1868, the Supreme Court held that in- 
surance is: not commerce. The decision 


was not, as frequently supposed, that in- 
surance is not interstate commerce. The 
court held that insurance is not com- 
merce at all. This decision was followed 
in subsequent decisions of the court. 

“Not being commerce, insurance could 
not be interstate commerce, and conse- 
quently we have built up a system of 
state control. In many states carriers 
are required by law to do things which 
would probably violate the Sherman law 
if it were held applicable to insurance. 

“If we assume a complete reversal of 
Paul vs. Virginia and a holding that in- 
surance is commerce, or a decision that 
insurance is such an aid to commerce as 
to bring it within the scope of recent 
Supreme Court decisions, it would seem 
clear that all agreements between car- 
riers to use the same rates would im- 
mediately become illegal notwithstanding 
state statutes requiring such agreements. 

Congress’ Power Permissive 

“Such a decision would not of itself 
subject insurance to Federal control. The 
authority of Congress to regulate com- 
merce between the states is a permissive 
power. The Constitution states that 
Congress may control it. Until Congress 
enacted legislation states would still have 
the right to control insurance, and pre- 
sumabably the rights of the states would 
be abrogated only so far as Congress 
assumed control. 

“A comparable situation exists with re- 
spect to the liability of employers to 
employes for injuries sustained in inter- 
state commerce. When Congress en- 
acted the Federal Employers Liability 
Act applicable to interstate commerce by 
rail, state laws ceased to operate with 
respect to injuries received by employes 
in the course of duties furthering inter- 
state commerce by rail. State workmen’s 


compensation laws cannot apply to such 
injuries but may apply to employments 
in interstate commerce with respect to 
which Congress has not legislated. Con- 
sequently, as a result of reversal of Paul 


vs. Virginia or of a decision otherwise 


bringing insurance within the power of 
Congress, we might have no Federal con- 
trol, complete Federal control or control 
divided between the Federal and state 
governments, depending upon the nature 
and scope of Congressional action. 
Would Proscribe Agreements 

“The only effect of conviction of the 
fire companies would be, therefore, a 
determination that insurance is within 
the power of Congress to control and 
the Sherman law is applicable to it. That 
would probably proscribe all agreements 
between carriers to use the same rates, 
and we would be back where we were 
when many of the states were trving, 
through anti-compact statues, to force 
competition in rates. 

“Free competiton in insurance proved 
so unsatisfactory and disastrous that all 
of the states which enacted such statutes. 
with the exception of Mississippi and 
Towa, subsequently either amended or re- 
pealed the statutes or indicated by enact- 
ment of other legislation a reversal of 
public policy with respect to insurance. 
Bureaus make rates for Mississippi and 
Iowa but the rates are advisory only. 

“Tf we are again to be forced into un- 
bridled competition over rates we must 
expect the same disastrous results unless 
rating bureaus can do something to help 
stabilize conditions. Can rating organi- 
zations do anything to help stabilize in- 
surance under such chaotic conditions as 
would result? I believe they can. 


Need for Organizations 


“It is my opinion that under such con- 
ditions there would be an even greater 
need for rating organizations. If under- 
writers are forced to compete with each 
other on cost we must expect radical 
tate-cutting, and quotation of rates 
which have little relationship to hazard. 
If rating organizations do not continue 
to collect experience and to promulgate 
advisory rates, quotations will be based 
almost wholly upon conjecture. But if 
indicated rates are promulgated for ad- 
visory purposes, underwriters will at 
least be able to use judgment. They will 
know whether rates which they must 
quote to obtain business are within or 
without a deviation warranted by the 
facts applicable to the business under 
consideration. 

“To make advisory rates under such 
conditions would require some change in 
rate-making procedures. In some types 
of insurance premium volume is used in 
rate-making. In others it is not used. 
Obviously premium volume under such 
conditions could not be relied upon. Ac- 
tuaries tell me that satisfactory rates 
can be made without the use of premium 
volume provided other essentials of ho- 
mogeneity in experience are maintained. 


Advisory Rates 


“As I see it the Sherman law would 
not prevent activity of rating bureaus. 
It would prescribe only agreements be- 
tween carriers to use the rates developed. 
If rates were advisory, there would seem 
to be no objection to other bureau func- 
tions, such as the steps taken to estab- 
lish uniformity in reporting experience, 
general underwriting principles and pol- 
icy coverage. These activities would not 
be in restraint of trade or commerce. 
Only agreements of the members with 
respect to the use of a bureau’s activities 
would seem to be affected by the Sher- 
man law. 

“Consequently, there would be func- 
tions for rating bureaus—functions more 
important because the only means of 
maintaining any degree of stability in 
the insurance business. It is conceiv- 
able that with the element of compulsory 
compliance eliminated, many carriers 
which are not now members would find 
it not only possible but desirable to be- 
come members in order to have the ad- 
vantage of advisory rates. 

“With membership including all of the 


Hammer Plan 


(Continued from Page 36) 


present standard group disability policy, 
which is a simple, clean-cut, non-occu- 
pational disability contract. If that con- 
tract were adopted as the model, it could 
be considered that the life and casualty 
companies now issuing standard group 
disability insurance were automatically 
included in the plan, as far as group 
coverage is concerned. The greatest 
production effort would be put into the 
semi-group, or “franchise,” part of the 
program, where a policy, identical to the 
group contract, would be sold to five or 
more employes of a common employer. 
Collection of premiums could be made 
through the employer, thus reducing the 
acquisition cost. Those who could not 
obtain the coverage on this semi-group 
basis, because of the fact that they were 
independent workers or _ professional 
men, or because they were employed in 
very small concerns, could secure identi- 
cal coverage on an individual basis. 
Barrage of Publicity Necessary 

In order to give reasonable assurance 
of success with this program, two con- 
ditions would have to be met: a large 
majority of the companies would have 
to participate, and a real barrage of pub- 
licity would have to be laid down. It 
would be most essential for the insur- 
ance business to present a united front 
in launching such a program, and the 
companies would have to take the re- 
sponsibility for half the selling job be- 
fore the agents and brokers were asked 
to take over. Under no other conditions 
would they be justified in asking the 
producers to handle the distribution of 
this coverage on practically a cost basis. 

Recently, by executive decree, the 
President extended the Social Security 
program to provide disability benefits of 
from $30 to $85 a month, for civilians 
and for defense workers injured by ene- 
my action. This is a clue to the amount 
of disability coverage which is consid- 
ered proper by the Social Security 
Board. Assuming that $50 a month is 
about average, we have a figure to shvot 





Sayer Report 
(Continued from Page 30) 


miums, and with and without maximum 
limits on individual claims. It is urged 
by the proponents on behalf of the pro- 
gram that these alternative plans are 
designed to afford reasonable flexibility 
in the rating structure without inject- 
ing unwarranted complexity, and that 
they will afford risks on an interstate 
basis a reasonable over-all basis of cost 
more nearly conforming to the real re- 
quirements of the risk. 

“This program was presented to the 
governing committee and referred by it 
to the actuarial committee for study 
and advice on the rating plans and 
values. The classification and rating 
committee was requested to give con- 
sideration to the preparation of under- 
writing rules necessary for the appli- 
cation of the plans in the event of ‘their 
adoption. Various studies and exhibits 
have been prepared and submitted by 
the actuary of the board, together with 
a memorandum summarizing the argu- 
ments presented in the actuarial com- 
mittee for and against the program. 
These exhibits and memorandum have 
been transmitted by the actuarial com- 
mittee to the governing committee and 
that committee indicated that the ac- 
tuarial committee should continue its 
studies of the program along certain 
lines. As the matter now stands, no 
final conclusions have been reached.” 





principal carriers, agreements for regula- 
tion, short of restraint of trade or com- 
merce, could undoubtedly be made to 
stabilize competition to a degree which 
would prevent disasters in the insurance 
industry and consequent disasters to our 
business economy.” 


at in fixing a ceiling for any uniforin djs. 
ability policy that might be evolved, Al- 
though wages are high now, it is to be 
expected that certain readjustment $ may 
occur after the war. Any disability jn- 
surance plan should be sufficiently flexi- 
ble to meet major changes in the na- 
tional economy as they arise. 

In putting a disability insurance: plan 
on the market, the companies should 
limit the amount of special coy erage 
which an individual could obtain. If q 
person making $25 or $50 a week or 
more, could secure only $50 a month 
coverage on this “social security” plan, 
and no more, he would certainly be 
prospect for additional, suppleni entary 
coverage. To him, the basic policy might 
very well prove to be the “sample” which 
would cause him to be a future buyer 
of additional coverages. a 

My final point is that the American 
public is undersold on insurance gener- 
ally. Many buildings, including homes, 
are not adequately protectd by supple- 
mental fire coverages. Even more auto- 
mobiles, proportionately, are uninsured. 
Production of burglary insurance could 
be greatly expanded, as could fidelity 
bond coverage. Our business needs to 
reach the rank and file. It has the 
means of doing so within its own grasp. 
A. & H. insurance is the most personal 
form of insurance written. With the 
current emphasis on the importance of 
the individual, the insurance business 
has a unique opportunity to make use 
of one of its own branches—the branch 
of Accident and Health insurance—to 
lead the advance into a future of greatly 
expanded prosperity. 





Osers’ Article 


(Continued from Page 33) 


their conversion into shares of the new 
bank. Holders of bonds will demand 
protection of property in which capital 
is invested in the reconstruction prog- 
ress. American insurance could help 
provide for the necessary protection. 

The task would need grouping of 
American companies rather than indi- 
vidual company operations. To warrant 
the best possible results there should 
be a federation of American insurance 
companies as representative of the united 
power of insurance in this country. 

There are a number of angles which 
can be considered. One would be the 
establishment of an independent stock 
company, shares of which would be own- 
ed by those American insurance compa- 
nies wanting to join such an association, 
and in addition there could be partici- 
pation in the business as an obligatory 
reinsurer. Another possibility is for an 
association which could act as a particu- 
lar authorized general agency directed 
from a pooling bureau located in the 
United States to which bureau business 
will be transferred and from there will 
be pooled according to a quota arranged 
in advance for a certain period of time 
Any line of insurance without exception 
must be underwritten and sold by 4 
huge and efficiently effective field or- 
ganization. 

To discuss these plans there should 
he set up an American insurance forum. 
Preliminary steps would be the estab- 
lishment of a committee for purpose of 
researching post-war expansion of \mer- 
ican insurance in the new Europe. | 
the midst of war we must plan for post- 
war operations. 





DANFORTH SUCCEEDS BEADLE 

Harold R. Danford, former director 0 
health, physical education and safety ed- 
ucation at Connecticut State Teacher 
college at Danbury, has been ap) ointed 
director of the education division, N& 
tional Conservation Bureau, of the Ass 
ciation of Casualty & Surety Executives. 
He succeeds Kenneth N. Beadle, now 4 
captain in the Army and assigned to the 
Motor Transport Training Replacement! 
Center, Camp Lee, Va. 

Mr. Danford holds the B.S. degree in 
Education from Ohio University and 
Master of Education from Boston Uni 
versity. 
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ln THESE DAYS OF TOTAL WAR 


effort when civilian activities must 
be restricted in many directions, 


the Globe stands constant guard 








STOCK 


Financial Statement - December 31, 1942 


ASSETS 











Cash in Banks .. ale _ $ 2,465,702.67 
United States Government’ Bonds .. 29,494,961.07 
Other Bonds and Stocks ......c....cccccccccccccceeseceeees 9,378,373.46 
Real Estate ............. dinikcidie etcibheionbsse th tacsdess af 480,000.00 
Premiums in Course of Collection not more than 3 months due 3,064,663.57 
Interest and Rents Due and Accrued .................. 187,288.30 
Other Admitted Assets -.. 772,210.32 
TOTAL ADMITTED ASSETS .. Z $45,843,199.39 
~ LIABILITIES 
Reserve for Claims and Claim Expenses .............. $15,384,864.36 
Reserve for Unearned Premiums.......................... 7,752,034.31 
Reserve for Commissions on Uncollected Premiums 555,953.29 
I cass iccsccrnasenicainneieenaavanaciees 2,100,000.00 
Réserve for Sundry Accounts ..................0.000000. 320,000.00  26,112,851.96 
Voluntary Reserve for Contingencies including 
fluctuation in Market Value of Securities... 9,730,347.43 
ESERIES Pte en ee 2,500,000.00 
RI foci d asics dein so sb ttanarocnasnaenetsan 7,500,000.00 10,000,000.00 
$45,843,199.39 


SURPLUS TO POLICYHOLDERS $10,000,000.00 


Securities carried at $790,619.06 in the above statement are deposited as required by law. Bonds 
and Stocks valued on New York Insurance Department's basis. On the basis of December 31, 1942 
market quotations for all bonds and stocks owned, the total admitted assets would be increased 
to $47,182,677.86 and the voluntary reserve for contingencies, including fluctuation in market 


value of securities to $11,069,825.90. 
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to assure the maintenance in all 
departments of essential services 
that will be a source of comfort 
and satisfaction to producers and 
policyholders faced with new 
and difficult problems. 

As evidence of the security be- 
hind our policies, we present our 
latest financial statement. We 
thank our loyal staff and our 
friends by whose joint efforts an- 
other successful year has been 
completed. We face the new year 
confident that the same teamwork 
will solve our problems at home 
and support those who fight the 


nation’s battles around the world. 


NDEMMITY COMPANY 


KENNETH SPENCER, PRESIDENT 


WILLIAM STREET - NEW YORK, N. Y. 
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